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Educational Efforts 
Bringing Companies 
And Agents Together 


Joint Undertaking Promoting Closer 


Cooperation Say Speakers at 
Dinner in N. Y. City 


N.A.LA. HOST TO EXPERTS 


Agents’ Leaders Voice Apprecia- 
tion for Company Assistance in 
Formulating Study Program 








Cooperative efforts in the capital stock 
fire and casualty business for the ad- 
vancement of insurance education will 
bring not only better qualified producers 
but likewise open the road for much im- 
proved public relations and for a better 
understanding of common problems by 
companies and their agents. Such were 
the views expressed by those who spoke 
at the testimonial dinner given Tuesday 
night at the Hotel Pennsylvania in New 
York by the educational division of the 
National Association of Insurance Agents 
to the thirty-five insurance experts who 
contributed technical discussion outline 
and examination material used in the 
N.A.LA. educational program. 

David A. North, president of the Na- 
tional Association; his brother, John A. 
North, vice-president of the Phoenix of 
Hartford and spokesman for the Na- 
tional Board of Fire Underwriters; San- 
ford B. Perkins, secretary of the com- 
pensation and liability department of 
The Travelers; “Dean” L. P. McCord 
of Jacksonville, Fla., chairman of the 
N.A.I.A. educational committee, and 
George W. Scott, N.A.I.A. educational 
director are all of the definite opinion 
that the present educational campaigns 
in insurance hold tremendous possibilities 
for constructive achievements in several 
directions. 


Tributes Paid to Company Experts 


The N.A.I.A. educational division at- 
tributes the success of its present pro- 
gram to the excellent material made 
available to discussion leaders and stu- 
dents throughout the country and Messrs. 
David North, McCord and Scott ex- 
pressed full appreciation to the company 
men who were guests for their contri- 
butions to the program. 

John A. North, who is also president 
of the recently formed American Insti- 
tute for Property and Liability Under- 
writers, in responding for the guests of 
the evening, stated that it was particu- 
larly fortunate that the ten separate 
unit courses of the N.A.I.A. are avail- 
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Assuring the Beneficiaries 


For twenty years after 


her husband’s death, income checks 


were mailed out to this widow. She used that money to keep a 
home for herself and her two fatherless children, and made the 


house an additional source of income by renting rooms. 


When she 


had received the final payment, she: wrote: 


“Just want to say ‘thank you very much’ to your organi- 
zation for having helped me over a period of twenty years. 
Not once in all that time have I failed to receive my check on 


the 19th of every month. 


I wish many more men would have 


open minds to this form of insurance.” 


Then she gave the details of how the life insurance income 
payments had been used, and our company wrote in acknowledg- 
ment of her thoughtfulness to take the time to explain just what 
she had been able to accomplish through the life insurance protec- 
tion, and requesting her permission to quote from her letter, as it 
would be a source of inspiration to many of our underwriters. 


She replied, “Your letter made me very happy. 


You certainly 


may use my letter in any way that would be a help to someone 


else.” Someone has described life insurance as 


“policyholders 


insuring one another and assuring the beneficiaries.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE 


JOHN A. STEVENSON 
President 


SQUARE, PHILADELPHIA 























Companies Mailing 
To Policyholders 
Elmer Davis Letter 





_Director, Office of War Information, 


Says Insurance Helps Con- 
trol Cost of Living 


KEEP POLICIES IN FORCE 


Government Asks Aid in Buying 
Bonds, Rationing and Price Ceil- 
ing Compliance, Debt Payments 











The life insurance companies have been 
quick to respond to the request of the 
United States Government that it co- 
operate in every way possible in its pro- 
gram for controlling the cost of living. 
They are sending to their policyholders 
a copy of a letter received by George L. 
Harrison, chairman of the Life Insur- 
ance Coordinating Committee, from EI- 
mer Davis, director of Office of War In- 
formation, asking for that cooperation. 
The letter of Director Davis is a strik- 
ing recognition of the fact that the buy- 
ing of life insurance is one of the effec- 
tive ways in curbing inflation, and that 
maintenance of life insurance policies by 


the payment of premiums directly helps 
in the fight to control living costs. 


Elmer Davis’ Letter 


Mr. Davis wrote to Chairman Harri- 
son as follows: 


Dear Mr. Harrison: 


The Government’s program to control 
the cost of living needs the active co- 
operation of every citizen. It would 
help greatly if you could see that every 
holder of life insurance gets this mes- 
sage from the Government. 

As an insurance policy holder you 
have a real stake in the Govern- 
ment’s fight to control the cost of 
living. 

Recognizing your part in that fight 
when you maintain your life insur- 
ance, your Government asks you to 
adopt this personal program for the 
duration : 

1. Buy War Bonds and Stamps. 

2. Buy only necessities. 

3. Comply with price ceilings and 

rationing regulations. 

4. Pay your debts. 

Thank you for your generous coopera- 
tion. 

Elmer Davis. 


Many Companies Sending Davis’ Letter 
With Premium Notices 


A number of companies have already 
sent the Davis letter to policyholders, 


(Continued on Page 6) 












































KEEPING 
the AITH 


* When the insanity of war has run its course, 

and the carnage and conflagration have ceased 

. .. when brave men, proud and victorious, come 

home again to every city, town and farm in America... when this topsy-turvy 
jigsaw world is ready to be put together again . . . in those brighter tomorrows, 
life insurance will still have a job to do... a bigger job than ever in the past. 

Not even global war can repeal the first law of nature, which is self- 
preservation. Nor can all the hell of all the battlefronts destroy the fibre of 
family devotion which is the warp and woof of the American home, the shrine 
for which our brave men fight — and die, if need be. 

Yes, there will still be a job for life insurance, as long as babies are born 
and men and women grow old or die, as long as bread is bought with money, 
as long as fathers and mothers love their children. Always there will be the job 
of defending home solvency, a job which life insurance, better than anything 
else, is fitted to do. 

And as America journeys onward, down through the corridor of time, 
she will find her home solvency flanked all the way by her life insurance men. 
For more than a century she has depended upon them. She wi// depend upon 
them, always. She must depend upon them. 

A vital job to be done . . . trained men to do it .. . men keeping the faith. 

LIFE aches Maal 


SPRINGFIELD, MASSACHUSETTS 


BERTRAND J, PERRY, President 
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darrison L. Amber— 


When Harrison L. Amber was elected 
president of the Berkshire Life recently 
it was a recognition by the board of 
directors containing some interesting as- 
pects. Pittsfield, Mass., home of the 
Berkshire, is an old, conservative and 
unusually wealthy town having a great 
pride in its outstanding institution, the 
Berkshire Life, which began business in 
1851 and has successfully operated 
throughout the country for decades. 
When Mr. Amber was elected he had 
lived in Pittsfield less than a dozen 
years, but in that time he has estab- 
lished himself in the .opinion of the 
community as a substantial and able 
executive, a fine type of citizen who 
has been active in all civic interests. 
His election was well received by the 
Pittsfield citizens just as it was by the 
company’s field force. The Berkshire 
has $228,000,000 insurance in force and 
its assets on December 31, 1942, were 
in excess of $72,200,000. 


Born in Iowa 


Harrison L. Amber was born in the 
town of Lovilia, Ia., which is in Monroe 
County, not only in the heart of agri- 
culture, but also it has some pretensions 
as a coal mining county, more coal being 
mined there than in any other county 
in the state. His father, who was in the 
marble and granite business, was at one 
time mayor of Lovilia. His mother’s 
aunt was a sister of William Henry 
Harrison, who became President of the 
United States. Mr. Amber’s Christian 
name came from this connection of 
William Henry Harrison with the family. 

One of the interesting periods in Har- 
rison L.’s career was when he ran for 
the City Council against his father, then 
a councilman. It was a case where the 
voters had to choose between father and 
son. Amber, pere, owned a long strip 
of land on which there was no sidewalk. 
He did not think that the sidewalk was 
necessary. Some agreed with him. Those 
who didn’t said to young Amber: “If 
you'll run against your father, the chief 
plank in your platform being ‘the neces- 
sity of building that sidewalk, we'll elect 
Jon! 

Vilially minded as any son, the situa- 
tion struck Harrison’s sense of humor, 
of which he has always had a consider- 
able supply. So he ran. It was an ex- 
ciiing election and turned out to be a 
tic. The mayor decided the election by 
putting both names in a hat. The father 
won the hat drawing and thus continued 
in the council. 


Becomes a School Superintendent 


larrison Amber started working early. 

wanted a college education and be- 
ins a person of definite opinions he came 
to the conclusion that the way to get 
an education was to work for it. Thus, 
it happened that he made his way 
through college without any help from 
hic father. This he did by teaching. He 
interrupted his college attendances with 
Positions as teacher or superintendent 
©! schools. First college he attended 
was Central University. Later, he went 
to Drake for a time and for three years 

attended Des Moines University, 
g «duating there with a B.S. degree. In 
tween times he taught. 

He became a principal in the high 
school in his native town of Lovilia. 





New President of Berkshire Life Was Superintendent of 
Iowa Schools Before Entering Life Insurance Business; 
Went to Home Office After Successful Career as Agent 


By Clarence Axman 


Next, he became superintendent of the 
schools there. His next job was as 
superintendent of schools in Mediapolis, 
Ia., which is north of Burlington. 

Along came World War No. 1 and 
Mr. Amber enlisted in the Coast Artil- 
lery. He was transferred to Fort Mon- 
roe, Va., and then went into an officers’ 
training school. Armistice was signed 
before there was an opportunity to go 
overseas. 


Early Impressed by Insurance 


After the war, having decided to enter 
a more lucrative field than that of school 
superintendent in smaller cities, Amber 
began to scan the career horizon to find 
some place where he would have more 
confidence in what the future had in 
store. He had decided not to continue 
teaching nor to practice law. He had 
studied law for a year in the law office 
of N. E. Kendall of Albia, Ia.. which 
was the county seat of Monroe County, 
where he was born. “Nate” Kendall 
was a great character in Iowa, having 
been in the United States House of 
Representatives for many years and later 
becoming governor of Iowa. The law 
work was interesting, and he benefited 
much by the philosophy of Kendall, but 
he did not believe that law was his forte. 

His observation had shown him that 
successful salesmen stood well in their 
communities ; lived in comfortable homes; 
were happy in their work; and the 
thought struck him that such a vocation 
would suit him. He had the advantage, 
too, of knowing dozens of heads of fami- 
lies, all of whom held the teacher of 
their children in pretty high respect. 

An article printed at that time by 
the Saturday Evening Post, written by 
Theodore N. Vail, who was head of 
American Telegraph & Telephone Co., 
made a deep impression. It had to do 
with salesmanship and a line or two 
which has stuck in his memory ever 
since read: “It doesn’t make any dif- 
ference what you sell as long as you sell 
it.” He made a quiet investigation of all 
sorts of salesmanship opportunities run- 
ning from industrial bonds and stocks to 
real estate and automobiles. Among 
other things which came under his re- 
view was life insurance, and he came to 
the conclusion that it offered the great- 
est opportunity. 

During the course of his inquiries he 
had a talk with Emory D. Bream, who 
was general agent of the Berkshire in 
Des Moines. His supervisor was Joe 
Peterson, who had gone to college with 
Amber. Peterson succeeded Bream_as 
general agent of the Berkshire in Des 
Moines. At the present time he is 
general agent of the Guardian in St. 


Louis. 

Bream said: “Amber, you are an av- 
erage fellow. Nothing spectacular or 
brilliant about you. In my opinion you 
can sell insurance, but it will be just 
an average success. If you are going 
into the insurance field it strikes me 
that you would be better off if you went 
with an average-sized company instead 
of one of the so-called giants.” 

A common-sense person, and one who 
has no visions of grandeur about him- 
self, Amber did not become irritated at 
this size-up of his personality, and his 
comment was, “Perhaps you are right. 


HARRISON L. AMBER 


[ know you have had a long experi- 
ence, and I think I’ll accept your advice.” 


Starts With Berkshire in College Town 


Bream had made a success of the 
Berkshire agency in Des Moines, hay- 
ing brought its production up to $2,000, - 
000 a year. Amber went to work for 
the Berkshire, starting as a district 
agent in Iowa City. In telling Amber 
why he was sent there Bream said: 

“It’s a college town as the University 
of Iowa is there. You are fresh from 
college; you get along all right with 
everybody you have met in the educa- 
tional world; and I know you under- 
stand professors and students and what 
will be their economic needs. You talk 
their language.” 

Bream was right. In the first year 
at Iowa City Amber paid for $219,000. 
He reached the town at a particularly 
opportune time for an insurance agent 
to be working there because Carnegie 
Foundation, which was protecting the 
future of teachers, was getting into its 
first full swing, and university profes- 
sors were all keen on the subject and 
interested in anything which would pro- 
vide for their old age. 

At that period Retirement Income had 
not appeared on the scene and most of 
the policies which Mr. Amber sold to the 
professors were 20 or 30 Payment Life. 
Average age of professors at University 
of Iowa at the time was from 30-35, and 
most of the insurance Amber sold was 
bought by members of the younger aged 
group, who were largely assistant pro- 
fessors. Fact that Carnegie Foundation’s 
retirement plan became effective at Age 
65 also stimulated the sale of insurance 
in the regular companies among the 
younger men. 

Incidentally, one of the cherished 
friendships which Mr. Amber made in 
Iowa City was with Walter A. Jessup, 
who was then president of the Univer- 
sity of Towa. “Tt was a most stimulating 
contact,’ ’ Mr. Amber said to the writer. 
In later years Mr. Jessup became presi- 





dent of the Carnegie Foundation of New 
York. 
Called to Home Office After Being 
General Agent in Buffalo 


After a year and a half in Iowa City 
he moved headquarters to Davenport 
where he became a district agent. The 
late William D. Wyman, then president 
of the Berkshire, made Amber general 
agent of the company in Buffalo where 
he brought the agency up to fifth place 
among agencies of the company. His 
record and personality so impressed the 
home office that he was brought to 
Pittsfield by the late Fred H. Rhodes, 
who had succeeded Wyman as presi- 
dent, and Amber was made vice-presi- 
dent in charge of production and also a 
director of the company. 

Pittsfield, nearly two centuries old, and 
situated in the heart of the famous 
Berkshire Hills, between two mountain 
ranges, has been called in a national 
magazine “the middle town of New 
England,” because that designation so 
aptly fits the city in so many of its 
characterizations. It cannot be described 
as an industrial city (the Genera! Elec- 
tric plant there is the largest trans- 
former factory in the world); nor as a 
mill town (the Wyandotte Worsted Co. 
makes blankets keeping American sol- 
diers warm on all the world’s battle- 
fields; the Berkshire Woolen Co. manu- 
factures service uniforms; and its paper 
plants make some of the finest station- 
ery in the world.) 

In the city or its environ are many 
persons of considerable means who have 
retired in Pittsfield because of its cli- 
mate and scenic features. It has a noted 
cultural life, its large civic auditorium 
being the scene of many concerts and 
lectures; it has its own excellent junior 
symphony orchestra and dramatic so- 
ciety; and an important Museum featur- 
ing fine arts and natural history exhibits. 
Unique for any city are two iarge lakes 
within Pittsfield’s limits where there are 
facilities for ice skating, fishing, boating 
and swimming. 

In Dalton, Mass., which is really part 
of Pittsfield, although a separate corpor- 
ation, is located Crane & Co., which 
makes the paper for the United States 
Government’s money and many of the 
Government’s bonds. Crane & Co. also 
have supplied the paper upon which 
much of the money of foreign countries 
has been printed. 

In this interesting environ Mr. Amber 
quickly became “acclimated.” He has 
served as vice-president of the Chamber 
of Commerce for the past two years; 
as a director of the Chamber of Com- 
merce for past five years; and as chair- 
man of Berkshire’s public health com- 
mittee for two years. 

New Berkshire Life President As Seen 
By Local Editor 

The local reception t8 the election of 
Mr. Amber to the presidency of the 
Berkshire Life was best illustrated in 
the editorial comment of the Berkshire 
Evening Eagle, which said: 

“The elevation of Harrison L. Amber 
to the presidency of the Berkshire Life 
will be popular in the community. The 
practice of ‘bringing someone from the 
outside’ to head up an important local 


(Continued on Page 6) 
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Penn Muteal Markes:Atr 
Travel Start in U. S. 


RECALLS BLANCHARD TRIP 





President Stevenson and Others Speak 
Before Distinguished Gathering; 
Plaque Unveiled 
The one hundred and fiftieth anniver- 
sary of aviation’s beginning in America 
was celebrated on Saturday, January 9, 
at the home office of Penn Mutual Life 
in Philadelphia Under the auspices of 
the Aero Club of Pennsylvania, aviators, 
aircraft manufacturers, military and na- 
val personnel assembled at an invitation 
luncheon given by John A. Stevenson, 

president of the company. 

The first air voyage in the New World 
started from the site of Penn Mutual’s 
building, then the yard of the old Wal- 
nut Street prison, on January 9, 1793. 
There in the presence of President 
George Washington and a great assem- 
bly, Jean Pierre Blanchard, carrying a 
passport of introduction from Washing- 
ton, ascended in a hydrogen-filled bal- 
loon. It was the country’s first air- 
borne letter. The balloon landed near 
Woodbury, New Jersey, after traveling 
fifteen miles in forty-six minutes. 

Among President Stevenson’s one hun- 
dred and seventy guests was Brigadier 
General Charles Hines, U.S.A., and Rear 
Admiral A. L. Chantry, U.S.N. Col. H. 
W. Shelmire, executive assistant to Gen- 
eral Arnold, chief of the Army air force, 
snoke on behalf of General Arnold. 
Captain J. Ross Allen, U.S.N., spoke for 
his chief, Rear Admiral Draemel, of the 
Philadelphia Navy Yard. 


AMERICAN UNITED NOTICE 


Company Liberalizes On Substandard 
Applications For Semi-Term 
And Certain Riders 

American United Life of Indianapolis 
has notified its field forces that it is 
liberalizing underwriting practice on sub- 
standard risks applying for semi-term 
plans. The move applies also to the 
mortgage redemption, family income, ed- 
ucational fund and continuous monthly 
income riders. Henceforth these will be 
issued at all substandard classifications 
used by the company. The same will 
amply in selected cases where there is a 
clear-cut need for coverage on regular 
term plans, but the conversion privilege 
will not be granted. 

“The aversion to granting term or 
term-like coverages to substandard risks 
has become almost a tradition with most 
life comnanies.” American United ex- 
plains. “It is believed by this company 
that the ‘bogey’ may not be as fearsome 
as it has been pictured. With the in- 
creasing tax obligations of the insuring 
public, together with other elements in 
the current general economic situation, 
low-premium insurance plans have be- 
come increasingly popular. Naturally, 
there has arisen a_ proportionately 
greater demand for rated coverages on 
these plans, so that the change in rules 
is expected to be well received.” 





NEW MUTUAL TRUST MANAGER 


Arthur Tiedemann Will Head Home 
Office Branch Agency in Chrysler 
Building; Was With Mutual 
Arthur Tiedemann on January 15 will 
become manager of the Mutual Trust 
Life’s home office branch in the Chrysler 
Building, Forty-second Street, New 

York. Y 

For some years he has been with the 
Ives & Myrick agency of the Mutual 
Life where he started as a counter clerk 
and at time of his resignation he was 
supervising assistant to the manager, 
Richard FE. Myer. 

In selling life insurance three’s not a 


crowd, says Prudential Record. Your 


prospect’s wife is often your best sales 
aid. 











New Penna. Commissioner 


GREGG L. NEEL 
Governor Edward Martin of Penn- 
sylvania has appointed Gregg L. Neel 
State Insurance Commissioner. During 


the May primaries, Mr. Neel was west- 
ern manager and campaign chairman of 
Allegheny County for the governor. An 
active Republican all his life, he is sec- 
retary of the Republican Committee of 
Pennsylvania and was for six years sec- 
retary of the Republican executive com- 
mittee of Allegheny County. He and 
Governor Martin have been close per- 
sonal friends since the two were mem- 
bers of the old Tenth Regiment, located 
in Waynesburg, Pa., in 1908. 

Born on February 1, 1893, in Browns- 
ville, Pa. the son of the Rev. Dr. and 
Mrs. J. Thomas Neel, Mr. Neel entered 
the real estate and insurance business 
shortly after he graduated from Waynes- 
burg College in 1912, and has been asso- 
ciated in that field ever since. Twenty- 
five years ago he moved to Pittsburgh, 
where his offices are located in the 
Farmers Bank Building. 

In 1940 both Mr. Neel and Governor 
Martin had conferred upon them hon- 
orary degrees from Waynesburg Col- 
lege. Mr. Neel was given the degree 
of doctor of laws, and Martin, doctor of 
military science. 

For many years Mr. Neel has been 
active in business, civic and community 
activities in Pittsburgh and Allegheny 
County. 





METROPOLITAN APPOINTMENTS 





Bearden, Knoxville, Made Manager; 
Smith In Charge At Lynchburg; 
Blair Heads Roanoke 

Harvey E. Bearden, acting manager 
for one of Metropolitan Life’s district 
offices in Knoxville, Tenn., has been ap- 
pointed manager and will continue in 
charge of his present office. 

William M. Smith, formerly assistant 
manager of the company’s office at Dur- 
ham, N. C., has been appointed a mana- 
ger and put in charge of the district 
office at Lynchburg, Va. Lloyd G. Blair, 
manager of the Metropolitan district 
office at Lynchburg, has been transferred 
to Roanoke, Va., where he will head the 
company’s office for that city and neigh- 
boring communities. 


CHICAGO FORUM 

Thirty-five leading insurance people 
of Chicago and from home office will 
take part in the educational forum series 
sponsored by the Chicago Association of 
Life Underwriters, beginning February 
13. Series run for eight weeks. Its 
theme is “Selling Life Insurance Under 
War Time Conditions.” 





If you base your appeal on costs, you 
have only one argument but if you talk 
needs, you have dozens, explains Equit- 
able Society Agency Items. 

















55 Liberty St., N. Y. C. 





It Began as a Slogan 


It has become a By-word 


“Why Don’t We Ask Peyser About It?” 


PERCY A. PEYSER, General Agent 
MANHATTAN LIFE INSURANCE CO. 


Now 


Co. 7-2676 








JAS. H. BRENNAN VISITOR HERE 





President of Chicago Association of Life 
Underwriters and General Agent 
Fidelity Mutual 

James H. Brennan, president of Chi- 
cago Association of Life Underwriters, 
and general agent there of Fidelity Mu- 
tual, was a New York visitor last week. 
Mr. Brennan said that the “regional 
meetings” of the Chicago association 
have been a real success. Meetings are 
held in a number of sections of the city, 
and thus interest the entire life insur- 
ance fraternity of Chicago, and in part 
explain the large growth in member- 
ship of that association. President Bren- 
nan added that the enthusiastic work of 
Chicago life men in War Savings bonds, 
(which broke a record in sales on the 
part of insurance men of any city) is 
continuing. 





TO EDIT COLONIAL NEWS 





L. S. Lewis, Personnel and Training 

Supervisor Succeeds E. H. Griffith 

in New Post 

Llewellyn S. Lewis, supervisor of field 
personnel and training for the Colonial 
Life of America is taking over the edi- 
torship of the Colonial News, official 
news organ of that company. Mr. Lewis 
who was home office inspector from 1935 
until his appointment as supervisor of 
training in 1939, passed his CLU exami- 
nations in 1938. He also passed five of 
the examinations of the Life Office Man- 
agement Institute, in recognition of 
which he received the L. O. M. A. in- 
stitute certificate last year. , 

Mr. Lewis succeeds E. H. Griffith, as- 
sistant secretary who recently retired, 
as editor. 





Renewing Subscription 
For Thirty-sixth Year 


The Eastern Underwriter is in receipt 
of check from Henry S. Waldron, Third 
National Bank Building, Springfield, 
Mass., renewing his subscription to this 
paper. Inscribed on the check was a no- 
tation that this was the thirty-sixth year 
he had renewed his subscription to The 
Eastern Underwriter. (Editor’s note:— 
A fine compliment, friend Henry S. Wal- 
dron. We appreciate your continued ‘en- 
dorsement.) 





CONN. GENERAL IN PLAN 

A comprehensive retirement plan for 
employes of The J. B. Williams Com- 
pany, century-old maker of shaving soaps 
at Glastonbury, Conn., has been under- 
written by Connecticut General Life. The 
plan was arranged by Thomas W. Rus- 
sell, general agent at Hartford. The 
Williams Company has about two hun- 
dred employes in Glastonbury. Past 
service benefit will be paid for entirely 
by the company at a cost of more than 
$500,000. To the cost of future service 
benefit the company will contribute about 
two-thirds. A retirement plan is being 
prepared for fifty Williams’ employes in 
Montreal. 





Massachusetts Savings Bank life in- 
surance will maintain in 1943 same divi- 
dends as in 1942, 


FAY A LOS ANGELES JUDGE 





Former Chief Assistant Insurance Com- 
missioner Sworn in With Former 
Associates Present 

Chief Assistant Insurance Commission- 
er Eugene P. Fay has been sworn in as 
judge of the Los Angeles municipal 
court. His appointment was one of the 
final acts of Governor Culbert L. Olson. 
Present at his induction were his asso- 
ciates in the Insurance Department. 

Judge Fay, a native of California, had 
been chief assistant insurance commis- 
sioner since Commissioner A. Caminetti, 
Jr., took office in June, 1939. Before that 
he had for several years been counsel 
in the liquidation division of the In- 
surance Department. 





CENTRAL STATES LIEN CUT 





About 20,000 Policyholders Will Bene‘t 
From 15% Allowance Voted 
By Reinsurer 


A 15% reduction in the liens against 
certain of the old Central States Life 
policies will be applied on April 1, in ac- 


cordance with a resolution passed by the 
board of Mutual Savings Life of St. 
Louis. Mutual Savings Life reinsured 
Central States in 1941. 

The same 15% allowance will be paid 
in cash to those policyholders who paid 
off the principal sum of the total lien 
against their policies in cash and also to 
the holders of participating certificates 
that were given to the holders of ma- 
tured endowment policies on which there 
was a lien at time of maturity. Some 
20,000 Central States policyholders will 
benefit from this initial lien reduction. 





EQUITABLE OF IOWA REPORT 





December Volume of New Business 
Tops Comparable Month of 
1941 by 18.4% 


Equitable Life of Iowa ended 1942 
with the largest December volume of 
new business to be paid for since [De- 
cember, 1930, according to Ray E, lul- 
ler, superintendent of agencies. [aid 
volume for the month, including annui- 
ties, was $7,309,881, representing a gain 
over December, 1941, of $1,135,827, or 
18.4%. Total paid business in 1942, in- 
cluding annuities, was $56,594,492. 

Life insurance in force gained during 
the year $15,712,980, increasing the corn- 
pany’s total in force to a new high of 
$634,433,013. Albert Rose, vice president, 
Hoey & Ellison Life Agency, Inc., New 
York City, led all agents of the company 
for the second successive year wit! 4a 
personal paid production of $2,919,525 





SUMMERS AGENCY MEETING 


The company’s good mortality shcow- 
ing and the special reserve it is sett 
up for policyholders missing in action 
were discussed by President George W l- 
lard Smith of New England Mutual | 
at the annual meeting of the Merle 
Summers Agency in Boston recently. \t 
panel discussions, W. Eugene Hays, -f 
CLU, director of agencies, was the prn- 
cipal speaker. 





Security State Life of Idaho has bi en 
formed; offices will be in Boise, end 
C. H. Easter is president. 
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Mutual Life Will Have 
New Kind of Policy Form 


LANGUAGE MADE MORE SIMPLE 





Types of Contracts Company Will Issue 
in Centenary Year; to Continue 
1942 Dividend Scale 





he Mutual Life’s board of trustees 
has approved for payment to policyhold- 
ers in 1943 the same scale of dividends 
as were paid in 1942, Amount allotted 
for dividends in 1943 is $12,850,000. 
xecutive Vice-President A. E. Pat- 
terson also announced that the board 
had acted to reduce from 214% to 2% 
the guaranteed interest rates under set- 
tlement options of new policies issued 
after February 1, 1943. Excess interest, 
as heretofore, will be paid as determined 
by the board. 

The new life income settlement pro- 
vision, Mr. Patterson said, will provide 
a greater income under death claim pro- 
ceeds if the election is made in advance 
by the insured, rather than by the bene- 
ficiary at the time of settlement: He 
said that the changes in the basis of 
income settlements require an adjust- 
ment of premium rates and non-forfeit- 
ure values on certain types of policies, 
and also announced that on endowment 
annuities, the unit of insurance for each 
$10 of monthly income will be raised 
from $1,250 to $1,500, and that the latter 
figure will be the new minimum amount 
of insurance issued under this plan. 

New Type of Policy Form 

“On February 1, date of Mutual Life’s 
100th anniversary, the company expects 
to put into use for the first time a new 
type of policy form that has been de- 
veloped. The design of the policy has 
been modernized, and every effort has 
been made to simplify and clarify the 
language of the contract, so that it will 
be more understandable to the average 
policyholder,” said Mr. Patterson. 

Continuing he said that the principal 
types of contracts offered by the com- 
pany in 1942 will be continued in 1943 
on the new forms. The only exceptions 
are Survivorship Annuities and Deferred 
Survivorship Annuities, which will be 
discontinued. He also stated that in 
view of the low rate of interest obtain- 
able on new investments, the company 
will suspend temporarily after February 
1, 1943—pending the completion of con- 
templated changes in the reserve basis— 
the issue of limited payment policies 
calling for less than 15 years’ premiums. 

In addition to continuing the Family 
Income policy, the Mutual Life on Feb- 
ruary 1, 1943 will issue family income 
riders for 10, 15 and 20 year income 
periods, which can be attached to all 
forms of new policies, except sub-stand- 
ard policies and Term plans (including 
Term with automatic conversion and 
Double Protection policies). These rid- 
ers may also be attached to existing 
policies that contain provisions for in- 
come settlements. 


LINTON TO BROADCAST 








President of Provident Mutual One of 
Four Speakers in Social Security 
Forum on January 17 
resident M. Albert Linton, Provident 
Mutual, will be one of four participants 
in the American Forum over Mutual 
Broadcasting Network on Sunday, Jan- 
u 17, subject being “Expanding So- 
cial Security.” It will originate in Wash- 
Incion, beginning at 8 P.M. and con- 
tinting to 8:45 P.M., Eastern time. 
O:lers in forum are Harold B. Butler, 
British Minister of Information to the 
Us.; Arthur J. Altmeyer, chairman, So- 
ci’ Security Board, and a speaker not 

ye’ announced. 


FRANK E. HALL ESTATE 

rank E. Hall, former vice-president 
ot ‘he Life Insurance Co. of Virginia and 
superintendent of ordinary agencies who 
did of a heart attack recently in his 
home in Richmond, left an estate of 
$104,942, according to his will probated 
in Chancery Court of that city. 





























Everybody 3 oe: ApPpPy / 


Dad hauls the sled and its precious pass- 
engers up the long hill. He gives them 
a good start at the summit. From that 
point they are able to steer for them- 
selves. Every one enjoys the good 


sledding. 


But it would be a different story without 
Dad, even though Mother tugged to the 
limit of her powers. 


This little picture is a parable of the 
long upward climb through babyhood, 
childhood and youth. It would be 


“tough going” for a widowed mother. 


That’s why Dad has arranged that if he 
should drop out there would be life 
insurance checks to lighten Mother’s 
load until the youngsters can earn their 
own living. 





ted) rurtential 


Insurance ¥ Company of America 


Home Office, NEWARK, N. J. 




















Life Groups Join to 
Make Man-Power Study 


WILL DEVELOP BASIC FACTS 
National Underwriters and American 
Convention Bodies Clear Ground; 
Presidents’ Ass’n Cooperates 

With a view to developing eventually 
on an industry-wide scale, basic facts 
bearing upon the life insurance man- 
power problem, committees representing 
the National Association of Life Under- 
writers and the American Life Conven- 
tion met in joint session on January 8. 
Association of Life Insurance Presidents 
has appointed a similar committee to 
considefy the same problem and cooperate 
with the other two. 

The National Association committee is 
composed of three members of the board 
of trustees: Philip B. Hobbs, Equitable 
Society, Chicago, chairman; Ralph W. 
Hoyer, John Hancock Mutual, Colum- 
bus, Ohio, and Wilbur W. Hartshorn, 
Metropolitan Life, Hartford. The A.L.C. 
group consists of Byron K. ElVott, John 
Hancock Mutual, Boston, chairman; A. 
J. McAndless, Lincoln National, Fort 
Wayne; Lee J. Dougherty, Occidental, 
Davenport; Julian Price, Jefferson Stan- 
dard, Greensboro, and John A. Steven- 
son, Penn Mutual, Philadelphia. 

The Presidents’ Association committee 
is composed of James A. Fulton, Home 
Life, chairman; Col. Franklin D’Olier, 
Prudential: George L. Harrison, New 
York Life; Alexander E. Patterson, Mu- 
tual Life; George Willard Smith, New 
England Mutual, and L. Edmund Zacher, 
Travelers. 

The A.L.C. group was appointed fol- 
lowing a meeting of its executive com- 
mittee on December 2. It was the first 
definite response to the appeal of James 
E. Rutherford, executive vice-president 
of the N.A.L.U., made to the Life 
Agency officers in Chicago on Novem- 
ber 17 for a “common front in life in 
surance.” 


NEW ATTORNEY OF POSTAL LIFE 
Edmund W. Van Voorhis Gets Post; R. 
D. Holran New Director; A. B. Jordan 
Re-elected Chairman, and George 
Kolodny President 

At a meeting of the board of directors 
of the Postal Life this week Edmund W. 
Van Voorhis was elected attorney of the 
company. Former counsel was N. L. 
Goldstein, who on January 1 became At- 
torney General of New York State. 
After attending public schools in Ruther- 
ford, N. J., Mr. Van Voorhis was gradu- 
ated from New York Law School, since 
which time he has practiced law in this 
city. 

Robert D. Holran, comptroller of Pos- 
tal Life, is a new member of the board. 

Alice B. Jordan was re-elected chair- 
man; and George Kolodny president. 


BENDINER SPEAKS HERE JAN. 21 
Luncheon of Life Underwriters Asso- 
ciation of City of New York; 
Pink to Be Guest 
Irvin Bendiner of Philadelphia, one of 
America’s leading life insurance agents, 
and an outstanding authority on the 
revenue act of 1942 and its application 
to life insurance, will be the speaker of 
the luncheon of the Life Underwriters 
Association of the City of New York, 
Hotel Pennsylvania, January 21. He 
has appeared recently before several as 
sociations discussing the revenue act. 
Meeting is open only to members of the 
association and their clients or other 

non-insurance friends. 
Superintendent of Insurance Pink will 
also attend as guest of the association. 


MAKE GORDON HURD A V.P. 

Gordon Hurd, actuary of Fidelity Mu- 
tual, was elected vice-president and 
actuary, by Fidelity Mutual’s board on 
Tuesday. 
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Spinning Wheel 


Life Insurance—the Best Way 


Years ago, the approved way for 
a man to build an estate was to 
take margins saved from his earn- 
ings, invest them at productive 
rates of interest, and to re-invest 
the income until he reached his 
financial goal. 

. 

Reduced interest rates and great- 
ly increased income taxes have 
made this “save and create” meth- 
od well-nigh impossible, and, with 
“security” the modern watchword, 
life insurance now becomes more 
than ever the on/y way for the 
average man to realize the ambi- 
tions which he has for himself and 
his family. 

° 

Social Security goes part way in 
helping to accomplish this desirable 
goal. American standards of liv- 
ing, however, will always necessi- 
tate larger retirement or death ben- 
efits than can be provided by Social 
Security or any similar plan, so 
that life insurance will unquestion- 
ably have to continue to fill the 
breach. 

e 

Life insurance is devised solely 
to satisfy the needs of the buyer, 
and it alone has the flexibility to 
adjust itself to the changing con- 
ditions of tomorrow. It is the 
only form of property through 


which one may achieve a full 
measure of security. 
* 


Its constantly growing accept- 
ance and use for this purpose by 
all people depends almost entirely 
upon the vision, enthusiasm, and 
activity with which life underwrit- 
ers respond to their magnificent 
opportunity. 


New England 
Mutual 


Ly Insurance Company 


THE FIRST MUTUAL LIFE INSURANCE 
COMPANY CHARTERED IN AMERICA « 1835 











$10,000 Award to Met. in 
Case Against Besdine 


JUDGMENT AGAINST COUNSELOR 
Was Sued For Libel After He Broad- 
casted That Companies Were Op- 

erating “Legalized Racket” 


The Metropolitan Life recently was 
awarded a consent judgment in New 
York Supreme Court for $10,000 in a libel 
action which it brought against Donald 
Besdine, insurance counsellor, whose ac- 
tivities were some time ago made the 
subject of an extensive investigation and 
report by the New York Insurance De- 
partment. 

The Metropolitan’s action against Bes- 
dine, who formerly did business as an 
insurance advisor under the name of 
“Policyholders Aid and Adjustment Bu- 
reau,” was commenced on May 1, 1939. 
It was based upon statements made by 
Besdine over some of the local New 
York radio stations. In his broadcasts 
Besdine had charged that the insurance 
companies were onerating a “legalized 
racket” and were committing “legalized 
larceny.” In its complaint against Bes- 
dine, the Metropolitan set forth ex- 
cerpts from a number of broadcasts by 
Besdine, which were held to be defama- 
tory. In addition, the Metropolitan also 
charged that the business of insurance 
advising, as operated by Besdine, was 
illegal. 

In answering the Metropolitan’s com- 
plaint, Besdine made several attempts 
to prove that the broadcast statements 
attributed to him were true. The Met- 
ropolitan, however, was successful in 
obtaining court orders striking out these 
attempted defenses as insufficient. 

Metropolitan Gets Judgment 

When the case was reached for trial 
before Justice Louis A. Valente, Besdine 
and his attorney appeared, but offered 
no defense. On motion of Stuart N. 
Updike of Townley, Updike & Carter, 
attorneys for the Metropolitan, and with 
the consent of Besdine, Justice Valente 
awarded the Metropolitan judgment for 
$10,000. 

The Metropolitan’s action was com- 
menced shortly after Besdine began a 
suit against the Metropolitan and others 
charging that a conspiracy existed to 
drive him out of business. The Metro- 
politan entered a counter-claim for sub- 
stantial money damages in that action, 
and it was later withdrawn by Besdine. 





Elmer Davis Letter 


(Continued from Page 1) 


some under the heading, “A Wartime 
Message to Policyholders.” When the 
annual financial statements are mailed 
to policyholders a copy of the Davis let- 
ter will be included. Throughout the 
year the letter will be sent by a number 
of companies accompanying premium 
notices. 

On November 5 the Life Insurance 
Coordinating Committee held a meeting 
in New York in which the matter cov- 
ered in Mr. Davis’ letter was discussed 
with James Allen, assistant director of 
the Office of War Information, and 
other Government representatives. At 
that meeting it was voted to recommend 
that the life insurance industry cooperate 
with the Government along lines indi- 
cated by Mr. Allen, provided the execu- 
tive committee approved of the form of 
stuffer as finally drafted. 

When the letter of Mr. Davis was re- 
ceived the executive committee requested 
Chairman Harrison of the Life Insurance 
Coordinating Committee to send it to 
each life insurance company in the coun- 
try with the recommendation of the full 
committee that the indicated message 
from the Government be sent to every 
policyholder by whatever means each 
company may decide to be the most 
appropriate in all the circumstances. 

Mr. Davis has authorized the use of 
a reproduction of his letter in full to 
any company wishing to do so, or sim- 
ply to use in full of the quoted message 
as coming from the Government through 
Elmer Davis, director of OWI. 








Union Mutual Makes Knight 


Agencies Supervisor 































HARLAND L. KNIGHT 


The Union Mutual has appointed Har- 
land L. Knight supervisor of agencies. 
Since 1941 he has served the ccmpany as 
assistant superintendent of agencies. 

In announcing the appointment, Pres- 
ident Irish said, “Mr. Knight has been 
closely associated with me in various 
capacities since I first came with the 
company. In each of the assignments 
given him he has shown exceptional abil- 
ity and, through his long knowledge of 
the purposes and plans of the compeny 
and in recent years of the agency de- 
partment, he is eminently qualified to 
handle his new and most important as- 
signment.” 

Mr. Knight’s advancement in the 
Union Mutual has been rapid since he 
joined it in 1932 shortly after being 
graduated from University of Maine. 
He began in the auditing department at 
the home office. In 1936 he was made 
cashier and office manager of the Boston 
Office. Subsequently, he served as 
branch office auditor, working out of the 
home office. In 1939 he was appointed 
agency secretary and in 1941 became as- 
sistant superintendent of agencies. 





Amber’s Career 


(Continued from Page 3) 


institution after a sudden loss, many 
times seems to be part of business wis- 
dom, although it frequently does not 
gain the public applause which invari- 
ably springs from promoting someone 
inside the ranks who is known to be of 
good report within the community. 

“Mr. Amber’s promotion from the 
vice-presidency, however, appears to be 
eminently satisfactory from the public 
standpoint. Although he is not a Berk- 
shire native and has lived in Pittsfield 
for only eleven years, probably he. has 
erased the suspicion that he is still to 
be regarded as a ‘tourist’ to a far greater 
degree than the average outlander trans- 
planted in New England. This has been 
so because Mr. Amber has concerned 
himself with a number of community in- 
terests outside his business, but in the 
manner of doing has befriended many 
by his good counsel so frequently wrap- 
ped in a delicious humor and dry wit. 

“The Berkshire Life has done itself 
well and Mr. Amber’s many friends will 
wish him every success in piloting this 
fine company.” 





PAUL TROTH NOW MAJOR 





Former N. Y. Newspaper and Insurance 
Man Is Publications Officer, Airborne 
Command, Fort Bragg 

Paul Troth, formerly on the staff of 
The Eastern Underwriter and who when 
he entered the Army was with the agen- 
cy division of the Home Life, has been 


C. V. Dykeman, Brooklyn 
Veteran Life Man, Dies 


WITH PRUDENTIAL MANY YEARS 





Retired From Active Business in 1530 
After Half Century Experience; 
Was Prominent Citizen 










Conrad V. Dykeman, for years one of 
the most highly regarded insurance ten 
in Brooklyn, and who retired in 1930, 
died on Monday of this week. He con- 
tinued active almost until the end, as he 
attended a dinner of general agents at 
the Links Club three weeks ago. 

In 1930 Mr. Dykeman retired after 
having been in life insurance since De- 
cember 15, 1879, when he was appointed 
agent of The Prudential by the then 
president and founder of the company, 
Senator John F. Dryden. In 1929 he 
and another outstanding figure in the 
world of Brooklyn life insurance pro- 


duction, Samuel S. Voshell, Metropoli- 
tan manager, celebrated their half-cen- 
turies in the business. At the time they 
were guests of honor at half a dozen 
affairs given by insurance men. 

On December 20, 1880, “Connie” Dyke- 
man was appointed an assistant super- 
intendent of The Prudential. On Octo- 
ber 26, 1885, he was made superintendent 
of the company’s Brooklyn No. 2 dis- 
trict; there he stayed until June 19, 1899, 
when he took the sunerintendency of the 
Long Island City district. 

Mr. Dykeman’s service has been 
marked throughout his long career by 
an earnest interest in his company asso- 
ciates arid a sincere desire to serve pol- 
icyholders or potential policyholders. 
Held in high esteem by those in all 
walks of life he became Imperial Poten- 
tate of the Nobles of the Mystic Shrine. 
He was one of the incorporators of the 
Brooklyn Institute of Arts and Sciences, 
and also organized the University Ex- 
tension courses in civil government, 
American history and political economy. 


Was Active in Civic Life 


Mr. Dykeman, in his activity in civic 
movements, helped Theodore Roosevelt 
pass the first mandatory civil service bill 
in the New York legislature. He served 
as president of the Life Underwriters’ 
Association of New York and as presi- 
dent of the Bushwick Hospital in Brook- 
lyn. He was one of the organizers of 
the Manufacturer’s Trust Co. of the 
Greenpoint National Bank and was at 
one time chairman of the Brooklyn 
board of the American Trust Co. and 
trustee of the Brevoort Savings Bank. 
He was also a member of the Brooklyn 
Lodge of Elks, Crescent Athletic Club 
and Commodore of the Brooklyn Yacht 
Club. He was a charter member of the 
Brooklyn Chamber of Commerce and 
also a member of the Queens Chamber 
of Commerce. 

The work nearest to Mr. Dykeman’s 
heart, however, has been that which he 
has so heartily undertaken for the bene- 
fit of under-privileged boys, and for a 
number of years he was president of 
the Board of Trustees of Boy’s Welcome 
Hall in Brooklyn and head of the Rotary 
Club committee for boys’ work in the 
Borough of Queens. 





made a major. It was just a year go 
that he completed the three months’ 
course at the Infantry School, Fort 
Benning, for company officers and was 
assigned for duty with the publications 
section of the Infantry School. There 
he was made publications officer for the 
Airborne Command. After nine months 
at Fort Benning he went to Airborne 
Command Headquarters, Fort Bragg. N. 
C., three months ago. 

The Airborne branch of the service '1as 
a tremendous future, not only for win- 
ning the victory but also for helping 
maintain the peace. Major Troth is on 
the staff of General Chapman. In addi- 
tion to other duties, Major Troth ‘1s 
been appointed historical officer for the 
Airborne. 
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Aetna’s New Ordinary 
Up About 34% in 1942 


G. V. AUSTIN "AGENCY MEETING 





Vice-President Whatley Optimistic Rela- 
tive to 1943; Agency Scores Despite 
Personnel Drain 





Aetna Life’s new paid-for Ordinary 
total for 1942 will probably run about 
314% higher than the comparable figure 


for the preceding year, Seaborn  T. 
Whatley, vice-president in charge of 

gencies, told the annual meeting of the 
Gilbert V. Austin Agency in Brooklyn 
m January 11. Mr. Austin presided, re- 
ported for his agency, and expressed 
yptimism about the outlook for 1943. 
Also terming the prospects for the 
new year encouraging, Mr. Whatley pre- 
dicted that the 1943 per capita produc- 
tion of life agents generally would be 
high and that a definite upturn in total 
new paid-for in the business as a whole 
should set in by 1944, 


Austin Report 


Aetna’s Austin Agency, its head ex- 
plained, ended 1942 with a total volume 
of business in force that was $850,000 
higher than at the end of the preceding 
year. The agency’s total premiums for 
the year were up nearly $100,000. Pro- 
duction of Group insurance doubled; 
reaching more than $10,000,000. This, 
Mr. Austin explained, was new produc- 
tion entirely. No part of the increase 
arose from expanded employment in en- 
terprises already under contract. The 
agency’s total of new paid-for life was 
off somewhat on the year. 

Out of a total agency force of twenty, 
Mr. Austin revealed, eight are in the 
armed forces, two more are leaving for 
service soon, three are in defense in- 
dustries and one is an official with the 
Selective Service Board. All but one of 
these were from the agency’s actual pro- 
ducers in the field. 

All things considered, Mr. Austin ex- 
plained, those who were not called into 
service during the year did a pretty good 
job. The coming year will not be easy, 
he added, but if all hands put in extra 
hours, bearing in mind the overtime 
worked in war industries, the results 
should be encouraging indeed. 


Funds Available 


Mr. Whatley, explaining his optimism 
ior the new year, pointed out that we 
are going to have in 1943 the largest 
net spendable income available since 
1929. About $17,000,000,000 more than 
the amount of goods to be exchanged 
against will be disbursed. The auto- 
mobile, the electric washing machine and 
similar consumers’ durable goods which 
were the real competition of life insur- 
ance, he explained, have been taken out 
of the field by the Government. We 
should be able to divert a good portion 


of that excess purchasing power, he 


said, into life insurance. 

In reply to those who still feel they 
should get out of life insurance and into 
something they think linked more close- 
Mr. Whatley pointed 


salesmen and that their most valuable 
ontribution to victory can be made right 
vhere they are. 

Life insurance men and women have 


been installing salary deduction plans for 
ihe purchase of war bonds, he added, at 
‘he rate of $3,000,000,000 annually. Since 


uch deductions, he pointed out, are a 
‘ecurring obligation, they siphon off pur- 
‘hasing power and tend to curb infla- 
insurance does the same 
Moreover, since life insurance 
eople as a group: have more contacts 
hany any other in society, they are uni- 
juely equipped as they go about their 
‘aily work, to correct rumors, explain 
he necessity for rationing, ‘maintain 
norale on the home front. 

Those of the Austin Agency already 


in service are Major Thomas R. McMil- 


in, Lieut. George R. Roy, U. S. N. R.; 
Blaise Seavullo, U. S. N. R.; 
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| Aetna Retirement Plan 


The Aetna Life will soon announce 

|a retirement plan for its field force, 
[was | disclosed by S. T. Whatley, vice- 
| president in charge of agencies, in a 
| talk before the Austin Agency in 
| Brooklyn on Monday. 








Sgt. George Mulligan and Privates Rich- 
ard Sweezy, Michael V. Montalbano and 
William Hillman. Soon to go are John 
J. Donovan and Leonard Joss. In war 
industry are Warren Ackerson, William 
Rockmore and Robert C. Buckley. Major 

M. Cunningham is an official with the 
Seteeitve Service Board. 





PRUDENTIAL AGENCY 20 YEARS 


Twenty years of service to residents 
of the Los Angeles area was celebrated 
on Monday, January 11, by Prudential’s 
“B” agency in that city. The agency has 
in force more than 10,000 policies repre- 
senting $74,000,000, Jack White, CLU 
manager, explains. It was originally 
opened for Prudential on January 11, 
1923, by James S. White, father of the 
present manager. He served as manager 
until his death in 1940 when he was suc- 
ceeded by his son. During its entire ex- 
istence the agency has consistently led 
Prudential’s Western agencies. 


BASIC BACKGROUND PROGRAM 





Three-Day Course in Life Insurance 
Factors To Be Given at 
Minnesota 

A three-day program outlining the so- 
cial and economic background of life in- 
surance will be given at the University 
of Minnesota, March 1, 2 and 3 under 
sponsorship of the Minnesota State As- 
sociation of Life Underwriters, Inc. In 
charge for that organization are Dean 
Field, St. Paul, and Frank Brunkow, 
Minneapolis. J. M. Nolte represents the 
university. 

The economics section program on 
March 1 calls tentatively for discussions 
by faculty members of controlled econ- 
omy, inflation, public versus private in- 
surance, effect of war on income distri- 
bution and post-war economy. Discus- 
sion at the sociology section will include 
historical trends in social insurance, pop- 
ulation growth and mobility and the 
trend from individual to group security. 

The concluding session will deal with 
the more immediately practical side of 
life insurance presented by such leaders 
as Holgar Johnson, president of the In- 
stitute of Life Insurance; W. R. Jenkins, 
sales director, Northwestern National 
Life, and Robert Pendergast. Topics in- 
cluded are market research polls, selec- 
tion of sales staffs and staff morale. 
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Security Mutual Disability 
Contract to Sell With Life 


A new essential disability contract to 
be sold concurrently with life insurance 
and providing up to $50 weekly benefit 
for accident and sickness has been an- 
nounced by Security Mutual Life. It 
provides a five-year limit for any one 
accident or sickness. Though indemnity 
is for total disability only, house con- 
finement is not required. 

Weekly disability indemnity for pre- 
ferred risks may not exceed $10 for 
each $1,000 face amount of life con- 
currently purchased and maintained. The 
coverage may be sold in combination 
with new standard life issues—except 
term or single premium—on examined 
male lives, ages eighteen through fifty- 
four, subject to underwriting rules. 

The essential disability contract waives 
the usual probationary period for sick- 
ness and is in force immediately. Short- 
est exclusion period is two weeks. A 
limb and eye loss schedule and a provi- 
sion for identification indemnity are ex- 
cluded and, after the policy has been 
in force three years, it is incontestible 
as to time of origin or sickness. The 
contract may be written with riders 
providing hospital, nurse and surgical 
operation indemnities. 





Our Next 


this ambitious LNL agent 


Fort Wayne 





“There He Is — 


General Agent!" 


How does the Home Office know that 


next LNL General Agent appointed? 
Simple! He’s a leading Spotlight Club- 
member. He has had his chance, while 


still an agent, to focus Home Office at- 


THE LINCOLN NATIONAL LIFE 


is to be the 





Geared To Help Its Fieldmen 





tention on his potential abilities | as a 
General Agent. 

Membership in the Spotlight Club is 
won by those LNL men who help hire 
and train successful new field men for 
the Company. 
board to greater opportunities for the 
ambitious man. 


COMPANY 


It can act as a spring- 


Indiana 
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Best Way toSee Farmers, Bankers Life Promotes Ryan Mahaffa Leads All 


When They Are in Town 


N. Y. LIFE AGENT’S VIEWS GIVEN 





Handling of Gasoline Rationing Situation 
Reviewed by Northwestern Depart- 
ment Agents of Company 


Some weeks ago Inspector of Agencies 
R. E. Peters of the New York Life’s 
northwestern department asked agents 
for best suggestions on meeting current 
gasoline rationing problem. The depart- 
ment selected what it considered the 
best answers, and the outstanding one 
was given by Armond O. Lee, Madison, 


Wis. 

Mr. Lee asked the question: “Why 
go to the prospect when he comes to 
you? Let him use his gasoline instead 
of you using yours. This can easily be 
done by seeing the farmer when he 
comes to town.” 

Mr. Lee suggested the following as 
the best places to see farmers when 


they are visiting the town where the 
agent lives, his letter appearing in Nylic 
Review: 

Congregate at Stores 

a. Montgomery Ward and Sears Roe- 
buck stores when they come in to shop 
or to buy necessary farm equipment. 
Usually they are in for the day, have 
lots of time and are only too glad to 
have someone to talk to while they wait 
for the family to finish shopping. 

b. Grocery stores and produce houses 
when they bring in their eggs, poultry 
and farm products for sale. Here again 
they are in no hurry. 

c. The Packing Company depot. This 
is the best place I can think of to see 
a farmer because (1) he has just made 
a sale of livestock, probably at a price 
far beyond his expectations and he is in 
a very receptive mood. (2) He actually 
has a large sum of cash for which he 
has made no spending plans as yet and 
it should be easy to show him the ad- 
vantages of life insurance at this time. 
(3) He is happy to help someone else 
because he himself is happy in his good 


fortune. A good life insurance man 
should be able to react to this situa- 
tion. (4) He is in town and, should a 


medical examination be necessary, it can 
be arranged very easily because he is 
on a vacation from farm work that day 
and he won't feel that he has taken 
time off to have the examination. More- 
over, the application is completed in one 
day, while if it were written at his home 
he might not get to the examiner for a 
week or two. 





IRVIN BENDINER BOOKLET 
The United States Review of Philadel- 
phia has published a book, entitled “The 
Revenue Act of 1942; Its Application to 


Life Insurance,” which is written by 
Irvin Bendiner, one of the best known 
life insurance men in _ Philadelphia. 


Topics in the booklet are Revenue Act 
of 1942, Victory Tax, Employes Trust, 
Income Taxes, Estate and Gift Taxes, 
Taxes—Price of Victory. 








MUTUAL BENEFIT LEADER 

J. T. Causey, Atlanta, was the 1942 
leader in volume and lives among Mu- 
tual Benefit Life fieldmen, according to 
an announcement by H. G. Kenagy, the 
company’s agency executive. Four field- 
men paid for more than a million dol- 
lars of business during the year. The 
Chicago-Parsons agency in Chicago, with 
a production of $6,998,359, led all the 


company’s agencies. 





LOS ANGELES UNDERWRITERS 
More than 200 members of Life Un- 
derwriters Association of Los Angeles 
heard two of the leading general agents 
of Pacific Mutual Life discuss current 
problems at a recent association break- 
fast. The two speakers were H. Ken- 
neth Cassidy, CLU, general agent at San 
Francisco and president of the State 


Association of Life Underwriters, and 
Jul B. Bauman, general agent at Hous- 
ton, Texas. 


Joseph B. Ryan, Jr., for the last four 
years supervisor of the Des Moines 
agency of Bankers Life of Iowa, has 
been promoted to as- 
sistant manager of 
that agency. 

Mr. Ryan was ap- 
pointed agency su- 
pervisor in January, 
1939. He had started 
as a Bankers Life 
salesman in his home 
town, Colfax, Iowa, 
in 1935, and in his 
first year wrote more 
than $150,000. In 1937 
he topped the $300,- 
000 mark. Despite his 
absence from the 
field for several 
months of 1938 after 

J.B. Ryan, Jr. an automobile acci- 

dent, he completed 
his qualification for the Premier Club, 
top honor of the company’s field force. 








Fowler Heads New Agcy. 


Union Central in Boston 
T. L. Fowler, CLU, who has been in 
Union Central's home office as district 
supervisor, has been made head of a 
new Union Central agency in Boston. 
Older agency there continues under 
management of James M. Woodhouse. 
At one time Mr. Fowler was assistant 
manager of that agency. 
L. R. McGauly is new manager of 
Union Central in Birmingham, Ala. 





RUTHERFORD AT CINCINNATI 

Life Insurance Goes to War will be 
the subject of an address by James E. 
Rutherford, executive vice-president of 
the National Association of Life Under- 
writers, at a meeting of the Cincinnati 
association in the Gibson Hotel at noon, 
January 21. Mr. Rutherford will pre- 
sent 1942 volume and life leaders certifi- 
cates awarded by the General Agents’ 
and Managers’ Association. 


LINNELL RESIGNS OCD OFFICE 
Thomas G. Linnell, Minneapolis gen- 
eral agent, announces his resignation as 
state security officer of the Office of 
Civilian Defense and he will devote his 
full time to the general agency which 
he heads. Mr. Linnell is grand super- 
visor of the flock of the Blue Goose and 
also president of the Minneapolis Safety 
Council. 


N. Y. SAVINGS BANK LIFE 

Savings bank life insurance in force 
at the end of 1942 in New York State 
amounted to $30,000,000, Edward A. 
Richards, president of Savings Bank Life 
Insurance Fund, has announced. Twen- 
ty-six mutual institutions in the State 
are issuing banks and eighteen agency 
banks. 


SUBSCRIBES TO HOSPITAL 
Aetna Life Affiliated Companies have 
subscribed $130,209 to Hartford Hospital 
Building Fund. 


E. H. L. GREGORY DEAD 
E. H. L. Gregory, 72, who for many 
years was general agent of Aetna Life, 
San Francisco, having joined the com- 
pany in 1900, died in Colorado Springs 
a few days ago. 














Bankers Life Agents 


TOPS THE MILLION-MARK AGAIN 


Niemann, Des Moines, Number One 
Among Agencies For Seventh 
Straight Year 








Back in September he told the Eastern 
Underwriter for its Gold Book, that if 


‘the tires on his two cars held out, he’d 


finish the year above the million-dollar 
mark. Now comes official word that 
Walter B. Mahaffa has emerged as 
Bankers Life of Iowa top producer for 
1942 with a total new paid-for amounting 
to $1,016,770. 

What it takes—besides tires—to sell 
life insurance, Mr. Mahaffa must have. 
For the territory on which he raised 
that volume of business is almost en- 
tirely rural, has a total population of 
35,000 and boasts no community with as 
many as 5,000 persons. 

It is true that most of his prospects 
are Iowa farmers and it’s true that he 
had the advantage last year of dollar 
corn. But back in 1926, when he topped 
the million-dollar mark before, the av- 
erage corn price received by farmers was 
nearer seventy cents and in 1929, when 
he did it again, it was no more than 
eighty. It must be the man and not 
his environment. 

Thrifty Youth 


Early in 1942, Mr. Mahaffa has re- 
ported, most of his prospects were farm- 
ers in their forties. As the war man- 
power demand grew, most of his work 
was among those in their twenties. Al- 
most all farm youths he sold paid for 
their insurance, he noticed, from their 
own checking accounts. They may be 
thriftier, he thinks, than their urban 
brothers. 

Sharing honors with Mr. Mahaffa is 
the W. K. Niemann agency of Des 
Moines with which he is associated. 
With a total issued business of $3,874,971, 
it led all other fifty-one Bankers Life 
agencies for the year. It exceeded its 
own 1941 figure by $277,288. It has led 
all company agencies in production for 
each of the seven years that Mr. Nie- 
mann has been general agent at Des 
Moines. 

Second agency honors went to the 
L. W. Spickard agency, Milwaukee, 
which did $2,316,985 business. Other top 
agencies in the order of total produ¢- 
tion were F. C. Wigginton, Pittsburgh; 
F. W. Darling, Cedar Rapids, Ia.; R. H 
Martin, Ottumwa, Ia.; W. A. Fraser, 
Lincoln, Neb.; C. O. Falkenhainer, New 
York City; J. H. Rowe, San Francisco; 
H. E. Storer, Indiana, and C. C. Clouse, 
Decatur, Ill. All of these agencies did 
more than a million dollars of business 
during the year. The L. W. Spickard 
Milwaukee agency showed the best in- 
crease with 129 per cent in excess of its 
1941 figure. 

Next to Mahaffa were the following 
agents: A. M. Glick, Ottumwa, Ia.; J. B. 
Hover, West Virginia; C. R. Hendrick- 
son, Lincoln, Neb.; E. F. Maxwell, De- 
troit; C. S. Huffman, Decatur; R. P. 
Switzer, Des Moines; 
Wichita; Joseph Janciar, Pittsburgh; D. 
R. Meredith, Des Moines; T. I. Wallace, 
Chicago; E. H. Birkman, Lincoln; W. F. 
Bald, Decatur; W. H. Deppey, Cedar 
Rapids; Gordon Forsyth, Des Moines. 




















55 Liberty St. 


Ask for BOB LAHM. 





MANAGER 


FIDELITY MUTUAL LIFE INSURANCE CO. 
pias ‘come ae 51 


AGENTS AND BROKERS: You will be interested to know that we are in a position to offer 
your clients disability income of $10 per month per $1,000 on our Income for Life contract. 














New York 








J. K. Lashley, . 


For Penn Mutual at Omaha 











HARMON S. JONES 











Recently made general agent for the 
Penn Mutual at Omaha, Harmon S. 
Jones leaves Grand Rapids where he has 
been identified with the Conrey Agency 
of that company since 1936, is active in 
civic affairs and was president of the 
Life Underwriters Association in 1941. 





RECENT AERONAUTIC DECISION 





Court Holds Drowning After Forced 
Landing Falls Within “Participation 
in Aeronautics” 


The death of an aviator by drowning 
while he was attempting to swim ashore 
after his airplane made a forced land- 
ing in the sea was held by the Second 
Circuit Court of Appeals to have re- 
sulted from “participation in aeronau- 
tics” within the double indemnity clause 
of a life. policy excluding death result- 
ing from participation in aeronautics. 

The court said- that it seemed quite 
contrary to the natural meaning of the 
proviso to say that the insured did not 
meet his death from “participation in 
aeronautics” merely because he might 
not have been killed by impact upon the 
water. “If he landed in the open sea, 
even though without immediate injury, 
drowning was an almost inevitable con- 
sequence. To say that his death did not 
result from ‘participation in aeronautics’ 
would exclude from the proviso of the 
policy the most ordinary risks involved 
and limit the effect of the clause in an 
unexpected and unreasonable way... . 

“Tt, (insured’s death), would not have 
occurred when it did if he had not taken 
the flight in the airplane, and _ liability 
for death resulting from such a flight 
was exactly what was excepted from 
the coverage of the policy. In other 
words, the flight and not the drowning, 
was the proximate cause of death. 

“The trial judge was plainly right when 
he said: ‘The law will not split the chain 
of causation, but will recognize that the 
landing of the decedent’s plane in the 
ocean, an unsafe place for a land plane 
and its occupant, is the real cause of 
his death and that participation in aero- 
nautics was the cause.” Judgment for 
the defendant in an action to recover 
under the clause in the Federal District 
Court for Southern New York was af- 
firmed. Neel v. Mutual Life Ins. Co., 
at F. 2d 159. Decided November 2, 





PAN-AMERICAN LIFE REPORT 


Preliminary report of Pan-American 
Life shows volume written during 1942 
amounting to approximately $25,000,000. 
Total in force stands at $189,500,000, a 
gain of more than $8,500,000 for the year, 
and the highest increase recorded by the 
company in thirteen years. Pan-Ameri- 
can’s assets at the year-end were in 
excess of $48,250,000; representing an in- 
crease of more than $4,000,000 since Jan- 
uary 1, 1942. Total paid to policyholders 
and beneficiaries since organization ex- 
ceeds $70,000,000. 





For a peridd of 1,000 weeks ended 
January 1, E. F. Ledin of New York 
Life’s Minneapolis agency turned in one 
or more applications per week. 
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They Judged Novel “Exhibits by Mail” 





These are the experts who made the 
awards of excellence in the unique com- 
petition sponsored by the Life Insurance 
Advertisers Association. Their annual 
convention called off because of the war 
emergency, the members of the L. A. A. 
decided to retain this feature of their 
national meeting anyway. So they for- 
warded their exhibits to Des Moines, 
lowa, where they were judged by these 


experts and now will be distributed by. 


mail to the member companies. 
The judges are: (left to right): H. A. 


Hedges, Kansas City general agent for 
the Equitable of Iowa, vice-president of 
the National Association of Life Un- 


derwriters; Les Suhler, subscription 
manager for Look Magazine, presi- 
dent of Des Moines Advertising Club 
and one of International Board of Gov- 
ernors of the Direct Mail Advertising 
Association; Peter Ainsworth, advertis- 
ing sales manager for Better Homes and 
Gardens, and J. B. Ryan, Jr., agency 
supervisor of the Des Moines Agency 
of the Bankers Life of Iowa. 





When the Life Insurance Advertisers 
Association decided not to hold its an- 
nual meeting this year, one of the fea- 
tures of which has always been the ad- 
vertising exhibit, it was proposed to con- 
duct an “Exhibits by Mail.” The mem- 
hers responded enthusiastically. 

\. Scott Anderson, of the Equitable 
Life of Iowa, president of the Associa- 
tion named Russell B. Reynolds, repre- 
senting the American Mutual of that 
State, as chairman of the “Exhibits by 
Mail” committee, and he selected as his 
assistants the following: 

B. C. Campbell, Central Life; H. S. 
Jacobs, Equitable Life of lowa; John H. 
McCarroll, Bankers Life; B. N. Mills, 
Bankers Life, and George Pease, Equit- 
able of Jowa, all domiciled in Des 
Moines, where the judging was done. 

The response to the call for entries 
Was spontaneous. 

“It was never a serious problem, 
Chairman Reynolds said in announcing 
the awards. “The tested procedure of 
past years was followed closely, and the 
enthusiastic cooperation of the member- 
ship resulted in an entry of exhibits 

hich compared favorably, both in num- 

rs and quality, with those of former 
nual meetings.” 

In lieu of a national convention, which 
ould necessitate travel over long dis- 
inces by some of the members, the As- 

‘ciation will hold sectional round tables 

various cities, each of which domi- 
es a number of member companies. 
iose exhibits which have been awarded 
rtificates of excellence in the nine sep- 
ate classifications under which they 
mpeted will be assembled in book form 
ir display at the round tables, and in- 
far as may be practicable will be made 
ailable later for the study of individual 
ember companies. 

First Showing in New York Soon 

The first showing will be at the East- 

n Round Table, scheduled for New 

ork City at an early date. It is also 





of award winning contributions through 
a sampler service throughout the year. 

In making the awards, the judges 
selected three in those classifications 
where there were four or more entries. 
Two were selected when only three were 
submitted and one when but two mem- 
bers competed for the same distinction. 
Where only one exhibit was submitted in 
a classification, no award was made. 

All of the judging was done at Des 
Moines, Iowa, and none of the companies 
domiciled in that city were. eligible to 
compete. The four judges restricted 
each company to three of the nine classi- 
fications open to competition. This 
board of awards was composed of the 
following judges: 


Board of Awards 


Peter Ainsworth—Graduate of Iowa 
State College of Journalism, former 
newspaper man, now advertising sales 
manager for “Better Homes and Gar- 
dens,” who judged from the standpoint 
of art, layout and typography. 

H. A. Hedges—Kansas City general 
agent for the Equitable Life of Iowa 
since 1924, but with that company since 
1919. Trustee since 1936 of the National 
Association of Life Underwriters—secre- 
tary in 1941, currently vice-president. He 
judged for effectiveness from the gen- 
eral agent’s viewpoint. 

J. B. Ryan, Jr.—Salesman in Des 
Moines agency of the Bankers Life since 
1935. Graduate of both the Bankers 
Life District Sales School and Advanced 
Sales Training School. In 1937 and 1938 
a member of the company’s President's 
Premier Club. Agency supervisor of the 
Des Moines Agency. He judged on the 
basis of sales effectiveness from the 
agent’s viewpoint. 

Les Suhler—Graduate Kansas Univer- 
sity School of Journalism. Subscription 
manager for Look Magazine two and 
one-half years. Circulation manager for 
a Capper publication from 1930 to 1935. 
Same capacity for Child Life from 1935 
to his present affiliation with Look Mag- 





Exhibits by Mail Awards Announced 
By Life Insurance Advertisers Ass’n 


Following were the awards by the spe- 
cial committee of the Life Insurance Ad- 
vertisers Association in the exhibits by 
mail contest: 


1. Material for Motivation of Agents. 
Group One 
Monarch Life Ins, Co. 
Sun Life Ins. Co. of America 
The Northern Life Assurance Co., Canada, 
Group Two— 
Business Men’s Assurance Co, 
The Midland Mutual Life Insurance Co. 
Greup Three— 
Rerkshire Life Insurance Co, 
California-Western States Life Ins. Co. 
The Ohio National Life Insurance Co. 
Group Four— 
State Mutual Life Assurance Co. 
The Connecticut Mutual Life Ins. Co. 
The Penn Mutual Life Ins. Co, 
2. Prospecting and Pre-Approach Material. 
Group One— 
Occidental Life Ins, Co. 
Presbyterian Ministers’ Fund. 
Group Two- 
Shenandozh Life Ins. Co. 
The Midland Mutual Life Ins, Co. 
Union Mutual Life Ins Co. 
Group Three— 
Pan-American Life Ins. Co. 
The Dominion Life Assurance Co, 
Group Four— 
Acacia Mutual Life Ins. Co 
Massachusetts Mutual Life Ins. Co. 
Provident Mutual Life Ins, Co. 
3. pina and Good Will Builders. 
Group One— 
Girard Life Ins. Co. 
Presbyterian Ministers’ Fund. 
Sun Life Ins. Co, of America. 
a Two— 
The Excelsior Life Ins Co. 
Union Mutual Life Ins. Co. 
Group Three— 
National Life and Accident Ins. Co. 
Grouv Four— 
John Hancock Mutual Life Ins, Co. 
New England Mutual Life Ins. Co. 
Great-West Life Assurance Co. 
!. Sales Presentation Material, 
Group One— 
Provident Life and Accident Ins. Co. 
Standard Life Ins. Co. of Indiana. 
National Life Assurance Co, of Canada. 
Group Two— 
Pilot Life Ins. Co. 
Volunteer State Life Ins, Co. 
Groun Three— 
California-Western States Life Ins. Co. 
Northwestern National Life Ins. Co. 
Ohio National Life Ins. Co. 
Group Four— 
Tefferson Standard Life Ins. Co. 
Mutual Life Ins. Co. of New York. 
Northwestern Mutual Life Ins. Co. 
5. Publications to Agents. 
Group One 


SEES ADVERTISING A SPUR 
Sitgreaves Says Pub'ic Relations Media 
Prod Canadian Life Sales; 
Individualism Returning 

Advertising and other forms of public 
relations promotion have enabled Cana- 
dian life companies to build national con- 
fidence and a new high in life sales over 
the past two years, William L. Sit- 
greaves, chief underwriter, Columbian 
National Life, told a luncheon meeting 
of the Boston Life Supervisors Club re- 
cently. 

Recent surveys indicate, he pointed 
out, that with 40% less underwriter per- 
sonnel, life insurance sales in Canada 
have continued to increase, month by 
month, and at the present time are run- 
ning about 150% relative to the previous 
year or two. He quoted James Truslow 
Adams, historian, to the effect that one 
may tentatively conclude the American 
public is looking less to government for 
security and more to individual initiative. 
That, he added, is where life insurance 
comes into the picture. 

MANHATTAN PROMOTES WARREN 

Ray Warren has been appointed gen- 
eral agent for Cleveland by The Man- 
hattan Life of New York. Mr. Warren 
has been manager of that office since 
1939. He was formerly associated with 
P rovident Mutual and The Travelers. 


azine. President of Des Moines Adver: 
tising Club, member of Direct Mail Ad- 
vertising Club of Chicago and member of 
the International Board of Governors of 
Direct Mail Advertising Association. He 
judged from the standpoint of general 
sales promotion and public relations ef- 
fectiveness. 


Home Beneficial Life Ins. Co., Inc. 
Monarch Life Ins. Co. 
Provident Life and Accident Ins. Co. 
Group Two— 
Business Men’s Assurance Co. 
Shenandoah Life Ins, Co. 
Excelsior Life Ins. Co. 
Group Three— 
Berkshire Life Ins. Co. 
Country Life Ins. Co. 
Franklin Life Ins, Co. 
Group Four 
ew York Life Ins. Co. 
Provident Mutual Life Ins. Co. 
Mutual Life Ins. Co. of New York. 
Policyholder Relations M aterial, 
Group One— 
Monarch Life Ins. Co. 
Provident Life Ins. Co. 
United States Life Ins. Co. 
Group Two—(No awards.) 
Group Three— 
Imperial Life Assurance Co. of Canada. 
National Life and Accident Ins. Co. 
Group Four— 
Massachusetts Mutual Life Ins. Co. 
State Mutual Life Assurance Co. 
Penn Mutual Life Ins, Co. 
7. Insurance Journal Advertising. 
Group One— 

Girard Life Ins. Co. 

Provident Life and Accident Ins, Co. 

Standard Life Ins. Co. of Indiana. 
Group Two— 

Business Men’s Assurance Co. 

Northern Life Ins. Co. 

Security Mutual Life Ins. Co. 
Group Three 

Berkshire Life Ins. Co. 

Franklin Life Ins. Co. 

National Life and Accident Ins. Co. 
Group Four— 

John Hancock Mutual Life Ins. Co. 

Provident Mutual Life Ins. Co. 

Prudential Ins. Co. of America. 

8. Magazine Advertising. 
Group One—(No awards.) 
Group Two—(No awards.) 
Group Three 
Northwestern National Life Ins. Co. 
Franklin Life Ins. Co. 
Group Four 

John Hancock Mutual Life Ins Co. 

Mutual Life Ins. Co. of New York. 

Prudential Ins. Co. of America. 

9. Newspaper Advertising. 
Group One— 

Northern Life Sauer Co of Canada. 
Group Two—Shenandoah Life Ins. Co. 
Group Three—Southland Life Ins. Co, 

Imperial Life Assurance Co. of Canada. 
Group Four— 

Tefferson Standard Life Ins. Co. 

Great-West Life Assurance Co, 

Mutual Life Assurance Co. of Canada. 

Sweepstakes Winners 
Group One—Monarch Life Ins, Co. 
Group Two—Excelsior Life Insurance Co. 
Group Three—Franklin Life Ins. Co. 
_— Four—Provident Mutual Life Ins. Co. 


BEST TALKS TO SUPERVISORS 


Thinks National Income Will Eventually 
Take Care of Astronomical Budget 
and Taxation 

Talking to the Life Supervisors of New 
York at Hotel Martinique on Tuesday 
Alfred M. Best, publisher, said that the 
future of life insurance seems to hinge 
unon whether it will continue to be run 
by experienced insurance men or will 
fall into the hands of politicians; and 
what will be the economic future of the 
country as we bear in mind the astro- 
nomical national debt. 

Mr. Best does not believe that life 
insurance will be taken over by the Gov- 
ernment nor does he think the stagger- 
ing U. S. budget figures of 200 billions 
of debt and 50 billions annual taxation 
cannot be handled. He does not think 
there will be repudiation of the U. S. 
debt. 

The answer rests on the relation of 
national income to debt. Mr. Best gave 
figures illustrating how national income 
has increased by leaps and bounds. Until 
1930 it doubled every 16% years. That 
had been going on for 130 years. Then 
the cycle stopped in its tracks. It will 
_— again if some way is found for the 

sat industrial war activity to find a 
sae for continuance in postwar time, and 
business, in his opinion, will be able to 
accomplish this because of the tremen- 
dous demand there will be for com- 
modities of all kinds, both in this coun- 
try and in all other parts of the world, 
as well as some other factors. 





Life insurance provides the only way a 
middle class individual can assure pro- 
tection for his family, says Roswell Ma- 
gill, 
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Prepayment Plan For 
Farm Loan Borrowers 


MADE BY EQUITABLE SOCIETY 


Prosperity Funds May Be Transmitted 
To Company to Meet Future 
Mortgage Payments 





Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, has 
announced a prepayment reserve plan, 
available to all of its farm loan bor- 
rowers in the Middle West. The plan 
has been introduced in view of the good 


crops and higher prices which have 
placed many farm loan borrowers in 
funds. Under the new plan, any Equi- 


table farm loan borrower is privileged to 
transmit to the Company such surplus 
funds as he can spare, to be held by the 
company as a prepayment reserve, and 
applied against interest and mortgage 
reduction instalments as they fall due. 

In discussing the plan Mr. Parkinson 
pointed out that widely fluctuating in- 
comes are inherent in agriculture. Good 
prices and good yields often combine to 
give good incomes, but just as often 
poor prices or poor yields result in a 
temporary shortage of funds. “Livestock 
feeding, especially,” he said, “is subject 
to extreme variations in profit. Also, 
one-crop sections, such as the wheat 
country, are fully dependent a few weeks 
each year on the whims of nature. These 
hazards are beyond the control of in- 
dividual farmers; but added to these 
risks are the everyday contingencies fac- 
ing all people, whether city dwellers or 
those in farming communities—such as 
added expenses due to illness, accident 
or other causes. With this new prepay- 
ment reserve service, Equitable farm 
loan borrowers may be assured that their 
mortgage loans will be kept in good 
standing even under very difficult con- 
ditions.” 


JEFFERSON STANDARD REPORT 








Company’s in Force Rose $20,000,000 in 
1942; Lapses Were Lowest 
Since 1920 

Jefferson Standard Life reports for 
1942 sales amounting to $46,000,000. The 
company’s insurance in force at the year- 
end stood at $470,000,000, a gain for the 
year of $20,000,000. Lapses continued to 
decline, actual volume going out of force 
inl1942 being less than in any year since 
1920. The books show a reduction of 
$4,000,000 in lapses relative to 1941 and 
$6,000,000 as compared with 1940. 

Jefferson now operates in twenty-six 
states, Vice-President Ralph C. Price 
reports, in addition to District of Co- 
lumbia and Puerto Rico. It has fifty 
agency offices from coast to coast. Plans 
for 1943 call for a drive to reach $500,- 
000,000 in force. 


SAVINGS BANK LIFE IN CONN. 








Total of $1,178,500 in Force After First 
Year; Concentrated in Three 
Cities 

First year of Savings Bank Life In- 
surance in Connecticut produced a total 
of $1,178,500 in force and $1,553,800 ap- 
plied for through the eighteen institu- 
tions identified with the system. Banks 
in Bridgeport, New Haven and Water- 
bury account for two-thirds of the busi- 
ness written. About 75% of the applica- 
tions during the first year were from 
working people and their families. 

Total number of policies issued was 
1,341 and of this number only five per- 
sons allowed their policies to lapse. Ap- 
proximately 83% of the applications re- 
ceived were for $1,000 or less and 46% 
of the avplicants had no previous in- 
surance. No deaths have resulted since 
the system started. 





NOYES RENTING 59 LIBERTY 

Charles F. Noyes Co., New York real 
estate corporation, has been appointed 
exclusive renting agent of the ground 
floor and basement, Chamber of Com- 
merce Building, 59 Liberty Street, New 
York. Space comprises 5,617 square feet 
on ground floor and 3,753 in basement. 

















































President James A. Fulton of the 
Home Life of New York about to send 
out the first annuity payment to a field 
representative of the company under its 
retirement plan inaugurated in April last 
year. The payment is to Frank Ely of 
Rochester, veteran member of the Home 
Life field staff. Under Home Life’s plan 
the company more than matches the 
members’ contributions in order that the 
latter receive at 65 an annual life income 
equal to 2% of all earnings while a 
member. Mr. Ely contributed 3% of 
the total cost of his annuity, the com- 


pany contributing 97%. The annuity 
which he will receive includes a past- 
service annuity provided by the company 
at no cost to the member in recognition 
of services before the Retirement Plan 
became effective. 

With President Fulton are (1 to r.) 
J. Finlay Allen, secretary of the com- 
pany; William J. Cameron, executive 
vice-president; and William P. Worth- 
ington, vice-president and superintendent 
of agencies. Messrs. Cameron and Allen 
were largely responsible for the develop- 
ment of the retirement plan. 








HEARD on the WAY 








Many prominent men in industry, labor 
and from the public—also, one insurance 
man—George Willard Smith, president 
of New England Mutual Life—have been 
appointed members of the regional ad- 
visory boards of the National War Labor 
Board. Appointments were made by 
William H. Davis, the board’s chairman. 

The functions of the members of the 
regional advisory boards are to assist 
with advice the regional director in the 
administration of the regional office of 
the NWLB. In a letter to these ad- 
visory members Chairman Davis says: 

“You have been selected as repre- 
sentatives of the public, of labor and of 
industry because the War Labor Board 
is itself a tripartite body and it desires 
to carry fully into its regional offices the 
value of tripartite consultation. You 
have been selected from among the resi- 
dents of the region because of the 
board’s desire, in the decentralization of 
its work, to be fully informed about 
local problems and points of view and 
to make the fullest use of all available 
local facilities and personnel.” 

The full regional advisory board con- 
sists of six members in each region of 
which there are ten. Of these six two 
represent the public, two represent em- 
ployers, one represents the AFL and 
one the CIO. Four members of each 
group were appointed so that the mem- 
bers could divide their periods of service 
and have two from each group available 
at all times. The chairman of the re- 
gional advisory board will be a public 
member, serving by rotation, or as the 
members of the board may determine. 

Region I consists of the New England 
states. Personnel in this region follows: 

Public members: E. White Bakke, 
professor of Yale; Judge Claude Branch, 
New Hampshire Supreme Court; Sum- 
ner H. Slichter, professor of Harvard; 


Norman Ware, professor of Wesleyan, 
Middletown, Conn. 

Industry members: George Willard 
Smith, president New England Mutual; 
Winthrop L. Carter, president, Nashua 
Gummed & Coated Paper Co., Nashua, 
N. H.; Edward J. Frost, president of 
Wm. Filene & Sons, Inc., Boston; Ira 
Mosher, vice-president and general man- 
ager, American Optical Co., Southbridge, 
Mass. 

Labor members: J. William Balanger, 
Textile Workers of America, CIO, Prov- 
idence; Daniel J. Goggin, Boston Cen- 
tral Labor Union, AFL; Richard Linsley, 
United Electrical, Radio & Machine 
Workers of America, CIO, Boston; John 
J. Murphy, American Federation of La- 
bor, Boston. 





Wives of Canadian life insurance 
agents who have enlisted in the armed 
forces may soon be licensed as agents 
so they may carry on the insurance con- 
tracts of their husbands. A recommen- 
dation to that effect has been endorsed 
by the Association of Superintendents 
of Insurance for the Provinces of 





Canada. 
Marion Souchon, medical director, Pan 
American Life, who also is an artist, 


has an exhibition of his recent paintings 
on current view at the Arts and Crafts 
Club of New Orleans. 





J. Davin, associate editor of Nylic 
cee who attended All Hallows and 
New York University, went into the 
trade journal field and then for a time 
was associate editor of Cosmopolitan, 
magazine. From there he became di- 
rector of popular and scientific publica- 
tions for American Museum of Natural 
History and for a time was editor of 
two publishing houses: Robert M. Mc- 
Bride & Co. and Sheridan House. 

Uncle Francis. 


Johnson Outlines Life 

Part in Better World 
STRESSES INVESTMENT POOL 
Institute Head Says Debt Service 


Manageable If Business and 
Government Cooperate 





When its present all-out war effort is 
no longer necessary the nation’s life in- 
surance business will do its share in 
building a better post-war world, Holgar 
J. Johnson, president of the Institute of 
Life Insurance told a_ representative 
group of industrialists and business men 
recently at the Economic Club of De- 
troit. 

“Life insurance in the post-war era 
will provide the same impetus to the 
nation’s social progress, as well as eco- 
nomic advancement, as it has in the 
past,” Mr. Johnson stated. “Represent- 
ing as it does the accumulated protec- 
tion and savings of 67,000,000 policyhold- 
ers, life insurance recognizes its social 
responsibility to help raise the standard 
of all the people to capture the prize of 
a better life.” 

Outlining a post-war program of ac- 
tion by cooperation between government 
and business to reap the harvest of vic- 
tory, Mr. Johnson touched upon the 
method through which private invest- 
ment might work in the creation of jobs. 
He explained the growing importance to 
the capital markets. of “pooled capital,” 
made up of the capital of individual in- 
vestors pooled into large reservoirs such 
as life insurance companies, savings 
banks, building and loan associations, 
and the like. 


OHIO STATE LIFE REPORT 








Company’s In Force Gains Substantially 
In 1942; A. & H. Premiums 
Up 3% 

Ohio State Life’s insurance in force 
gained $6,961,227 in 1942, bringing the 
total to $117,035,555, according to Frank 
L. Barnes, vice-president and agency di- 
rector. The in-force gain achieved in 
1942 was $1,136,997 greater than that of 
1941. In the last five years the company 
has gained $25,000,000 in its business in 
force, or 27%. Insurance written in 1942 
amounted to $13,198,364. The accident 
and health department reported a gain 
of 3% in the amount of premiums re- 
ceived in 1942, 

For the second consecutive year, the 
home office agency of the company, R. G. 
Leuzinger, manager, led all others. It 
was followed by the Toledo and Cleve- 
land agencies. J. C. McFarland, general 
agent at Cincinnati, was the company’s 
leading producer in 1942. He gained the 
same distinction in 1938 and 1940. 


SAYS AIM AT SMALL POLICIES 


Baker Tells St. Paul Group Big Ones 
Take Much Time; Outcome 
Uncertain 

Concentrate on the sale of small and 
moderate-sized policies for that is your 
bread and butter business, H. A. H. 
Baker, assistant general manager and 
superintendent of agencies of Great- 
West Life of Winnipeg told the mei- 
bers of St. Paul Life Underwriters, Inc., 
at their January luncheon meeting. 

When they read about big group cr 
annuity cases many agents are uneasy, 
he added, ask why they can’t get sone 
of the big stuff. But they fail to realize, 
he explained, that a great deal of tinie 
and energy must be put on these cascs 
with no assurance that anything will 
come of it. 


The Gold Book in Demand 
Cleveland, O., Jan. 11, 1943. 
Editor The Eastern Underwriter: 

Will you kindly send us another coj) 
of The Gold Book of Life Insurance 
Selling, 1942 edition. The Business |) 
formation Bureau is anxious to have a 
separate file of The Gold Book as it 's 
very much in demand. ; 

CLEVELAND PUBLIC LIBRARY’ 

Annie J. Oldham, head of serials dept. 
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National Life of Vt. 
Had Continued Gains 


BRIGHAM REVIEWS YEAR 1942 





Company Assets Passed Quarter-billion 
Mark; Interest Before Federal 
Taxes Tops 1941 





Rendering to policyholders an account 
of stewardship for 1942, President Elbert 
S Brigham of National Life of Ver- 
mont, said that “despite the dislocations 
caused by the war, review of your com- 
pany’s activities for its ninety-third year 
reveals most satisfactory results.” 

The increase in the company’s assets, 
which has gone on uninterruptedly each 
year since the company was founded, he 
explained, continues this year with the 
addition of $13,001,604, making the total 
assets $251,243,384, passing the quarter- 
billion mark for the first time. 

It is surprising, he said, to find that 
the net interest earned before deducting 
Federal taxes is slightly greater than 
was earned a year ago, 3.7% for the 
year just ended, compared with 3.6% in 
1941. This favorable earning rate is due 
largely to the company’s investment in 
Federal Housing Administration insured 
loans. 

There was an increase of $14,858,326 
in insurance in force, despite the war, 
to a total of $614,988556. The sale of 
new life insurance for the year totaled 
$41,286,733, which is less than the sales 
for the year previous, but this experience 
is widespread with the American com- 
panies, as it was in the first war, but it 
has been the experience in Great Britain 
and Canada that the second year of 
the war brings a reaction of greater 
sales of life insurance protection. 

Benefits and Investments 

The National Life Insurance Company 
paid policyholders and beneficiaries a 
total of $18,494,470 in 1942, including 
dividends of $4,103,726. 

The company’s investment in bonds 
aggregates $66,556,268. These bonds have 
a market value of $3,521,062 more than 
the aforementioned sum at which they 
are carried on the books. Only one 
bond issue of $16,000 is past due as to 
principal or interest, and in this case 
the company has secured judgment and 
expects ultimately to clear that account. 

The preferred stocks held by the com- 
pany total $6,990,937, according to mar- 
ket value, which is, in this case, $103,938 
less than book value. 

The National Life was one of the first 
companies to invest in loans insured by 
the Federal Housing Administration in 
1935, and now owns such loans to the 
total of $94,129,192. If this be added to 
the United States government bond hold- 
ing of the company, which is $22,940,044, 
the National Life has a total of $117,- 
(69,236, or 46.5% of its total assets cov- 
cred by some form of promise of the 
government of the United States to pay. 

During the depth of the depression 
which set in in 1929 the company set up 
a two-million-dollar reserve, to be used 
if necessary in the liquidation of its real 
estate account; but now, many years 
alter, the company reports that none of 
this reserve has been used, and the real 
state sales during the past year have 
realized prices considerably in excess of 
the book values at which the properties 

re carried. 





MRS. A. EULALIA GRAHAM. DEAD 
Mother of William J. Graham, Equitable 
Society, and T. B. Graham, 
Metropolitan Life 
Mrs. Anna Eulalia Graham, mother of 
illiam J. Graham, vice-president of the 
(uitable Society, and Thompson B.- 
iraham, fourth vice-president, Metro- 
holitan Life, died in Louisville last Fri- 

She also had two daughters, one 
whom, Mrs. Alexander Graham-Don- 
. is the widow of a former director 
a Scottish life insurance company, 
«| Mrs. Thomas A. Bohon, of Louis- 
He, 


1 
id 


Metropolitan Aids Tenant Farmers 


In Boosting Nation’s Pork Supply 


Conceives and Is Executing Plan That Should Mean Heavy 
Increase in Food and Munitions Material 


More than 28,000,000 pounds is ex- 
pected to be added by 1944 to the na- 
tion’s supply of pork for consumption 
by armed forces and civilians and for 
use in the manufacture of munitions as 
result of a plan now being worked out 
by Glenn E. Rogers, third vice-president 
of Metropolitan Life, and manager of 
its farm loan division. The plan was 
conceived by Mr. Rogers as the com- 
pany’s answer to the recent call by Sec- 
retary of Agriculture Claude R. Wickard 
for an increase in hog production. It 
has the approval of Leroy A. Lincoln, 
Metropolitan’s president. 

Cooperating in the plan with the com- 
pany are 3,000 tenant farmers on farms 
owned by Metropolitan pending disposal 
to desirable owners. They are scattered 
through Iowa, Missouri, Nebraska, South 
Dakota, Minnesota and Kansas. 

Basically, the plan is simple. Metro- 
politan offers to help the farmers, with 
whom they have close contact, secure 
as much of the necessary supplies needed 
for raising the additional hogs as are 
available; advance funds, if asked, to 
these farmers to carry on the work; and 
to cooperate actively through its organ- 
ization in bringing success to their ef- 
forts. The company, it is explained, does 
not expect to profit financially but does 
expect to break even on expenses in- 
curred in the project. 

The Estimates 


Already, Metropolitan has received 
pledges from farmers indicating an in- 
crease in their production of hogs by 
about 75,000 in the Spring of 1943. An 
additional 35,000 to 40,000 extra hogs 
are expected to be produced from fall 
litters, farrowed in August and Septem- 
ber while 75,000 to 100,000 extra hogs 
would be raised in 1944. This means 
that from the extra hogs raised in 1943 
more than 28,000,000 nounds of pork will 
be produced, some of it to be marketed 
in the Spring of 1944. 

These figures are estimated increases 
over production in 1942. The total hog 
production on these farms will number 
225,000 hogs, or about 56,000,000 pounds 
of pork. This is sufficient to supply the 
inhabitants of a city of half a million 
with pork for a full year at the rate of 
two and one half pounds a week per 
person. 

When Secretary Wickard’s call went 
out to the farmers for increased produc- 
tion of hogs, Mr. Rogers prepared a let- 
ter and sent it to this selected group of 
farmers on December 1, 1942. Answers 
to this letter were received from more 
than 2,000 of these 3,000 farmers and 
more are coming in every mail. These 
replies, without exception, are favorable 
and the farmers pledge themselves to 
increase their production of hogs in 1943 
by an average of more than 35 per cent 
above 1942. 

Replies Encouraging 

“It has been interesting and significant 
to read the replies to my letter,” said 
Mr. Rogers. “The farmer does not com- 


MINNEAPOLIS ASS’N PRAISED 
Minneapolis Association of Life Un- 
derwriters has been commended by Ar- 
thur D. Reynolds, Minnesota war sav- 
ings administrator, for its service in pro- 
moting the sale of war bonds. In a 
letter to the association’s president, Ellis 
J. Sherman of Northwestern National, 
Mr. Reynolds explains that “Minneap- 
olis life insurance men have not only 
conscientiously performed every job they 
have been asked to do, but they have 
shown an organized initiative and en- 
thusiasm that enabled their city to get 
a head start in putting pay roll savings 
plans into operation.” : 








plain. He is an integral part of the 
country and he is willing to bear his 
full burden in winning this war. All 
that he asks for is the opportunity to 
get the supplies he needs and he will do 
the finest kind of a job. 

“Strangely enough, in the replies al- 
ready received there have been few re- 
quests for financial help. The farmer 
would like to have more labor on the 
farm, but in setting his production goal 
he himself is willing to take on the 
major part of the drudgery. His main 
requests are proper facilities for hous- 
ing, wire fencing, hog watering devices, 
special supplemental protein feeds, and 
sufficient medicine and sanitary controls 
so that disease will not make his work 
and efforts count for nothing. 

“One Iowa farmer wrote: ‘For in- 
creased production every producer real- 
izes he needs more housing equipment, 
fence material, and desperately needs 
more and better watering facilities, as 
well as plenty of protein supplement and 
medical supplies. We all sincerely hope 
our government comes to a realization 
of these facts and makes a desperate 
effort to direct some of this merchan- 
dise our way.’ 

The Farmers’ Share 

“One plan offered by the Metropolitan 
to tenant farmers provides for a fixed 
sum for caring for the sows and hogs,” 
continued Mr. Rogers, “and also offers 
them a share in the pigs produced; they 
can sell these hogs in the open market 
or dispose of them to us at a stipulated 
price and we will fatten and market 
them. A second plan provides for a 
sharing of the feed costs equally and a 
division of the proceeds. 

“The Department of Agriculture has 
guaranteed a price of $13.25 a hundred 
for hogs until September 1944. This 
means that the efficient feeder can get 
the equivalent of about $1.25 per bushel 
for the corn he raises and uses as feed 
and which he would have to sell at 75 
to 80 cents a bushel in the market at 
this time. It also means that the farmer 
in doing this work will improve his farm 
and perform a patriotic work for his 
country.” 

Mr. Rogers has specialized in the work 
of rehabilitating run-down farms, which 
the Metropolitan was forced to take over 
on mortgages during the depression, and 
disposing of them to men really inter- 
ested in farming. Many of his plans for 
improving the land have been adapted 
by the Government to its work with the 
farmer. His latest plan of increasing 
the production of hogs has attracted the 
attention of many residents of rural 
communities and farmers other than ten- 
ants on Metropolitan farms have_be- 
come more interested in hog raising 
after learning of this plan. 


KNIGHT AGENCY 1942 REPORT 

Union Central Life’s Charles B. Knight 
agency in New York City reports for 
1942 a total paid-for business of $19,394,- 
338, an increase of $1,000,000 over the 
preceding year. This includes annuities 
as well as life. The agency’s paid-for 
business in December amounted to $796,- 
500. 





TRAVELERS APPOINTS HERB 

‘Thomas W. Herb has been appointed 
field assistant of the life, accident and 
group departments in the Reading, Pa., 
branch office of The Travelers Insurance 
Companies. Before he joined the Trav- 
elers, Mr. Herb was a salesman in Read- 
ing for William Wrigley, Jr., Company. 
He was also employed for two years by 
Burroughs Adding Machine Company 
after he graduated from Duke Univer- 
sity. 








HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 


H. P. Gravengaard Goes With 
Diamond Life Bulletins 


Hans Peter. Gravengaard, former gen- 
eral agent, who has been made asso- 
ciate editor of Diamond Life Bulletins, 
is son of the Rev. N. P. Gravengaard, 
former president of Danish Evangelical 
Lutheran Church of North America. A 
graduate of University of Nebraska, H. 
P. Gravengaard took two years at Har- 
vard, one in law school and one in Grad- 
uate School of Government and Eco- 
nomics. He won many honors while in 
coliege, and spent his Summer vacations 
in selling. 

During the World War he enlisted in 
the U. S. Marine Corps and won awards 
as a marksman. He became an instruc- 
tor in machine guns at Marine Corps 
Overseas Depot, Quantico, Va. 

During 1922-23 he was made general 
secretary of Y. M. C. A. at Wesleyan 
University, Middletown, Conn. ; 

On January 1, 1924, he went with 
agency department of Aetna Life; then 
was sent to Syracuse as a personal pro- 
ducer; next to Boston. Attending the 
N. Y. University School of life insur- 
ance under Dr. Griffin M. Lovelace he 
made a record in cold canvass. He 
wrote a history of Aetna Life and the 
Aetna -Life’s first correspondence sales 
training course, published in 1925. He 
made numerous talks before life under- 
writers associations, and became Aetna 
Life general agent in Columbus, O. 
While there he was president of local 
life underwriters association for a term 
and conducted some life underwriters 
courses. 

In 1931 he went with New England 
Mutual as Toledo general agent. He 
became president of Toledo Life Under- 
writers Association and a national com- 
mitteeman. He wrote a novel, “Christ- 
mas Again,” and a number of essays and 
editorials. 














McCONNEY TALKS ON SECURITY 
Bankers Life Official Sees Individual 


With Minimum Guarantee and 
Initiative Unimpaired 

A world in which an individual’s secur- 
ity is guaranteed and at the same time 
his initiative and enterprise stimulated, 
was advocated by E. M. McConney, vice- 
president of Bankers Life of Iowa, at a 
recent meeting of the Des Moines Life 
Underwriters Association. 

“We like to think that the post-war 
world will be one,” he said, “in which 
government undertakes not only to pro- 
vide some minimum of security against 
the vicissitudes of economic life, but also 
to stimulate more forcefully than ever a 
wide dispersion of initiative, a vigorous 
spirit of enterprise and a large amount 
of innovation. In such a world our pri- 
mary function is to preserve effectively 
the security of the family when the 
breadwinner is no longer here.” 

There can be no looking back to the 
dead past, Mr. McConney added, for the 
future lies with those who look forward. 
Underwriters, he pointed out, are in- 
creasing efforts to show the public that 
the free enterprise of life insurance co- 
operates willingly with the government 
in promoting the general welfare. 





Life insurance owned in the United 
States at the end of 1942 amounted to 
$4,008 per family, says Institute of Life 
Insurance. 
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INSURANCE 


is being more 


WIFE LIFE 
“Wife Life Insurance” 
generally recognized as an important in- 
surance need, as the death of a wife may 
nurse’s fees, hospital expenses, 
doctor bills, funeral! expenses, which with- 
out insurance the husband may find diffi- 
cult to pay. Recently, a housewife who 
visited the home office of the New York 
Life made this statement which is quoted 
in the Nylic Review: 

“T am carrying this life insurance pol- 
icy to protect my boy John, who is three 
years old, and I am paying the pre- 
miums out of my household allowance. 
If something should happen to me be- 
fore John reaches 18, the New York Life 
will hold the proceeds of the insurance 
until he is 18, and then distribute it in 
instalments for four years. This is for 
his education. My husband carries a 
fair amount of life insurance to protect 
us; but I thought, as John’s mother, I 
should like to do something for him 
myself. And this policy gives me a great 
deal of comfort and satisfaction in know- 
ing that if something should happen to 
me, I shall at least have made some con- 
tribution to John’s education.” 


involve 





PROFESSOR ROSWELL MAGILL 
ON FEDERAL TAX ACT 
Among the interesting angles seen 
insurance taxation in 
the new Act are those 
presented in the annual “Voice of Busi- 
ness” section of the New York Sun by 
Roswell Magill, famous Columbia Uni- 
professor of law, and who dur- 
career has held a number of 


relative to life 
Federal Income 


versity 
ing his 
important positions in the United States 
Assistant 
Discussing 


Treasury, including that of 
Secretary of the Treasury. 
life insurance in the act he says in part: 

The insurance sub-section was orig- 
inally badly worded. It did not mean 
what it said, but no one was quite sure 
what it did mean. Even the Treasury 
vacillated between different interpreta- 
tions. Congress has now adopted the 
Treasury’s latest theory, which is de- 
signed to produce the greatest revenue 
but which appears fundamentally objec- 
tionable. Insurance will be taxed to the 
insured’s estate, if he possessed “inci- 
dents of ownership”—the power to 
change the beneficiary, borrow on or 
surrender the policy; or if he paid the 
premiums, even though he had no inci- 
dents of ownership. The former test is 
fair; in such a situation the insurance 
is the property of the decedent. If how- 
ever, his widow was irrevocably desig- 
nated as beneficiary, the payment of 
premiums by the insured was an inter- 
vivos gift to her. The property in the 
policy was already hers, prior to the de- 
cedent’s death. On this basis the insur- 


ance proceeds should not be included in 
the insured’s estate, unless on the theory 
that insurance is always taken out and 





premiums paid in contemplation of death 
—a theory which does 


not square with 
the facts in many cases. 

Discussing the Federal tax legislation 
generally Magill says it 
achieves unenviable distinction in sheer 
length and complexity. He calls it per- 
haps the most difficult revenue legisla- 
tion in history of the country to under- 
stand and to work with. 


Professor 





David W. thompson, formerly chief 
staff adjuster for the adjustment house 
of J. H. Harrison, Inc., Louisville, Ky., 
general adjusters, was severely wounded 
in action on December 2 in northwestern 
Africa, according to word received by his 
mother at Springfield, Ky., from the 
War Department. Mr. Thompson had 
been with the Harrison organization for 
several years prior to entering service. 
Before that he was connected with bank- 
ing and insurance activities at Lexing- 
ton, Ky., and graduated from the Uni- 
versity of Kentucky at Lexington. 

* * * 


Lt. Col. W. Clark Coulbourn, former 
Richmond, Va. attorney specializing in 
the practice of insurance law, has been 
made judge advocate at Fort Benning, 
Ga. Nephew of Colonel Joseph Button, 
former Virginia Commissioner, he is a 
brother of Charles B. Coulbourn, actu- 
ary of the Virginia Department, and of 
Daniel Langhorne Coulbourn, Virginia 
state agent for the National Fire of 
Hartford. In World War I, Colonel 
Coulbourn served as a first lieutenant 
with the field artillery in the Eightieth 
Division and later with the Fifth Divi- 
sion in the Army of Occupation. 


* * * 


Fiske Ventres, a field representative 
for the Fidelity Mutual Life and repre- 
sentative to the Connecticut general as- 
sembly from Avon, is the new chairman 
of the Legislature's House Committee 
on insurance. During the last session of 
the Legislature, he was a member of the 
insurance committee and at the present 
time is also a member of the committee 
on aviation. Mr. Ventres is active in 
Hartford life insurance affairs, being a 
director of the Hartford Life Under- 
writers Association and Hartford County 
chairman of the Life Underwriters War 
Bond committee which has been estab- 
lishing payroll deduction plans for the 
purchase of bonds in plants throughout 
the county. The new chairman is presi- 
dent of the Avon Republican Club. 

+ + 


George E. Potter, vice-president of The 
Prudential, has been appointed chairman 
of the industrial and civic divisions of 
the 1943 Newark, N. J., Red Cross War 
Fund Campaign. 

* * * 


Waldo O. Hildebrand, secretary-man- 
ager of the Michigan Association of In- 
surance Agents, has been designated as 
chairman of the Ingham county fund- 
raising campaign for infantile paralysis. 





JOHN A. LLOYD 


John A. Lloyd, Superintendent of In- 
surance for Ohio, has been reappointed 
for his third consecutive term by Gov- 
ernor John W. Bricker. Supt. Lloyd has 
reappointed J. Roth Crabbe, Deputy Su- 
perintendent, and announces that there 
will be no changes in his staff. Mr. 
Lloyd is the first Superintendent of In- 
surance of Ohio to be appointed for 
three consecutive terms and is the 27th 
man to hold the position since the De- 
partment was created in 1872. 

x x x 

Elisabeth Rhoades, daughter of Mr. 
and Mrs. Sumner Rhoades of Montclair, 
N. J., her father being retired manager 
of The Eastern Underwriters Associa- 
tion, was married last Saturday after- 
noon at her home to James Edward 
McCabe of New York, son of Mr. and 
Mrs. Harry J. McCabe of Middletown, 
N. Y. The bride was attended by her 
sister-in-law, Mrs. Woodford C. Rhoades 
of Montclair and by her niece, Miss Isa- 
bella Carter Rhoades as flower girl. 
Mrs. Rhoades is the wife of Woodford 
C. Rhoades who is connected with Park- 
er-Allston Associates, Inc., insurance 
advertising agency and who was an 
usher at the wedding. The bride, a 
graduate of Syracuse University, studied 
at Crafts Students’ League, N. Y. The 
bridegroom, a graduate of Wesleyan Col- 
lege and Syracuse University, is with 
the War Production Board in New York 
as assistant manager. He is a member 
of Phi Beta Kappa. 

x OK 


Carlton W. Cox, manager of Paterson 
district of Metropolitan Life, former 
president of the Paterson Community 
Chest and now serving as chairman of 
*aterson War Savings Committee, has 
been elected a director of First National 
Bank & Trust Co., Montclair. He is a 
son of late Robert Lynn Cox, who was 
vice-president of Metropolitan Life. 

* * * 

Louis A. Pearl, supervisor of claims 
and contracts in the Group department, 
Aetna Life, observed his thirty-fifth an- 
niversary with the organization on Jan- 
uary 11. A native of New York City, 
Mr. Pearl was connected with the Taylor 
Manufacturing Co., before he joined the 
Aetna in 1908. He has been a member 
of the Group department since 1918. 

ae ae 


T. E. Downey, who has been engineer 
in charge of the service department of 
the Los Angeles branch office of the 
Home Insurance Co. of New York, has 
been commissioned a lieutenant (.2.) in 
U. S. Coast Guard Reserves, and has 
been called to duty in the Harbor Se- 
curity division of the Coast Guard. 



























BERTRAM S. BALCH 


Bertram S. Balch, agency superintend- 
ent of the Indemnity Ins. Co. of North 
America, has been acy apeieay roar a lieu- 
tenant (senior grade) in the U. S. Navy 
and is now in training in Rhode Island. 
Mr. Balch is widely known in the insur- 
ance field as a result of being director 
of the nationwide remote control golf 
tournament, sponsored by the Indemnity 
Company. In last year’s tournament 
13,328 golfers aap ng over 623 courses 
in thirty-seven states for $5,800 in war 
bonds and stamps donated by this com- 
pany. Mr. Balch joined the Indemnity 
Company in 1923, as a clerk in the home 
office cashier’s department. In 1926 he 
was transferred to the fidelity and sure- 
ty claims department and in 1937 was 
made assistant superintendent of surety 
underwriting. In 1941 he was promoted 
to superintendent. Mr. Balch was edu- 
cated at Penn Charter School, Phila- 
delphia and Cornell University. He 1s 
a member of the Union League and re- 
sides at Radnor, Pa. 

_ we 


Fred H. Brown, an insurance broker 
with offices in the Pershing Square 
Building, Los Angeles, has been placed 
in charge of the insurance department 
at the Henry J. Kaiser Company’s new 
steel plant at Fontana, Calif. Previous 
to opening his own brokerage office Mr. 
Brown had been associated with the 
Fireman’s Fund and the North British 
& Mercantile Group as special agent. 

<> oe 


Donald V. MacLean, claims manager 
for Chubb & Son Underwriters, is on 
duty as a lieutenant in the Pittsburgh 
office of Naval Procurement. 

a a 


Cyrus K. Shepard, assistant general 
agent of Lincoln National Life in the 
general agency of his father, Walter T- 
Shepard, has been inducted into the 
Army and is now at Ft. McArthur await- 
ing assignment to a training camp. With 
his departure the number of men lost 
by the agency to the armed services and 
war industry reaches eighteen. 

* x * 


Ensign Brian A. Thompson, partne: : 
the Cincinnati agency of Neare, Gibb: 
Co., who has been executive office: ‘ 
Commander John Roundtree, in charge 
of the Cincinnati section, United States 
Coast Guard, is now attached to the Icgal 
division of the coast guard in Washng- 
ton. Captain George W. Neare, [lie 
other partner in the firm, grandson - 
namesake of the founder of the age 
is serving with the army air force, so ne- 
where overseas. 
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National Foundation for Infantile 
Paralysis 

Basil O’Connor, New York lawyer, who 
‘or many years was one of Franklin D. 
Roosevelt’s closest associates and his law 
partner, is president of the National 
Foundation for Infantile P aralysis whose 
annual fund raising appeal for victims 
of infantile paralysis extends for two 
weeks before the birthday of the Presi- 
dent, staunchest friend of the Founda- 
tion. The campaign starts today. On 
the night of the anniversary, birthday 
parties are held through the nation and 
its possessions. George E. Allen, vice- 
president of the Home Insurance Co., 
will direct the March of Dollars and 
Dimes, which will be one of the interest- 
ing features of the fund raising appeal. 
Insurance companies are among the or- 
ganizations which have always been in- 
terested in the campaign. Several years 
ago at the President’s party in the Hotel 
Astor more than 1,000 insurance men 
were present. 

Mr. O’Connor is a graduate of Dart- 
mouth and Harvard Law School. He be- 
gan his career with Cravath & Hender- 
son, New York lawyers, in 1915, and next 
year was with the law firm of Streeter 
& Holmes, Boston. He practiced law 
under his own name in New York in 1919 
and in 1925 became the law partner of 
Franklin D. Roosevelt, the name of the 


firm being Roosevelt & O’Connor. This 
partnership was continued until Mr. 
Roosevelt became President of the 


United States. The name of the law 
firm at the present time is O’Connor & 
Farber. He is a member of the com- 
mittee on character and fitness, First 
Napa Department, N. Y., American 

Bar Association, New York State Bar 
Association, New York County Lawyers’ 
Association, Association Bar City of 
New York, Harvard Law School Associa- 
tion of New York City and American- 
Irish Historical Society. 

Infantile paralysis, one of most feared 
of diseases which threaten the human 
race because of its crippling effects on 
the human body, has in recent years 
been subject to study and investigation 
more intensive than has ever been con- 
centrated on any single disease. The 
rincipal inspirational fount has been the 
National Foundation for Infantile Par- 
IVSIS, 

The obligation of the National Foun- 
dation falls into two main classes. First, 

sees that all possible aid is given to 

se victims who are already under the 

‘ire of the Foundation and to the an- 
hually occurring group of new cases. 
‘he best in medical, nursing, physical 

‘rapy and hospital care must be read- 

available to all. Second, there is the 
liore important and difficult task of re- 
lucing the annual load of new cases. 

One of the most important functions 

the National Foundation is that of 
research: 

Much has been written about the 
N\enny method of treatment for infantile 
baralysis, Newspapers, magazines and 

‘ientific journals all have carried ar- 
ticles dealing with this form of treat- 


























ment introduced by Miss_ Elizabeth 
Kenny, an Australian nurse. She first 


became interested in infantile paralysis 
during an epidemic of that disease in 
Australia. Asking for medical advice 
and assistance, she was told to go ahead 
and do the best she could as there was 
no cure. This was a disease with which 
she was not familiar. She did not know 
just what to do; had no definite direc- 
tions to follow. 

She, therefore, examined her patients, 
looked at them with eyes and a mind 
trained as a nurse but backed by an in- 
herent mechanical ability. Looking at 
her patients she saw not only children 
suffering from pain in muscles, but she 
also saw a series of levers, pulleys and 
a mechanical system. Something had 
gone wrong with the mechanism of mo- 
tion of the human bodies of these peo- 
ple. Arms, legs, hands and feet could 
not move. 

Discussing the Kenny system, the Na- 
tional Foundation for Infantile Paralysis 
said: 

“To Miss Kenny this was mechanical, 
not particularly mysterious, and to her 
there was certainly nothing hopeless 
about the situation. She saw that mus- 
cles were painful and sore; that they 
were hard, contracted and in spasm, 
pulling the opposite muscles out of shape 
so that they could no longer function. 
What did she do? She applied heat. 
She tore up old blankets, wrung them 
nearly dry out of verv hot water. She 
repeated this hour after hour and it re- 
lieved the pain: The patients felt much 
better when the hot packs were anpl'ed. 

“Gradually the pain and spasm relaxed, 
but arms and legs, hands and feet could 
not move. Gently, very gently, Miss 
Kenny moved them for her patients; 
moved them so the patients would not 
forget how to do so by themselves. With 
infinite patience she taught them motion. 
She was equally persistent in preventing 
muscles from trying to do that for which 
thev were not intended. The paralyzed 
child in his tremendous effort to regain 
lost power would bring into play muscles 
that had no part in the picture, leaving 


’ 


the functionless muscles out of the pic- 
ture entirely. 
“We all know how this can be done. 


Watch a man heave and tug, trying to 
lift a crate far too heavy for him. He 
will strain with all the muscles of his 
arms and legs, abdomen and back, and 
then in addition make the most horrible 
faces. Contracting the muscles of his 
face does not help lift the box. It is 
nothing more than a surcharge of ener- 
gy spilling over and accomplishing noth- 
ing. So, too, by misdirected nervous 
impulses will the infantile paralysis pa- 
tient contract muscles totally unrelated 
to those that should be méved or which 
he is attempting to move but which have 
been knock out by the disease. The 
man with his heavy crate will, after 
awhile, either succeed in moving it or 
will cease his efforts. The infantile par- 
alysis patient, however, will keep on try- 
ing and unless he is given proper guid- 
ance and help, all he may succeed in 
doing will be to move the wrong mus- 


cles. He will be exactly like a man 
trying to lift the heavy crate by facial 
contortions alone. A crippled child in 
this condition presented an abhorrent 
situation for Kenny the anatomist; it 
challenged Kenny the mechanical genius, 
and it certainly was intolerable to Kenny 
the nurse. 

“The technique of applying heat to 
relieve pain and the business of re- 
educating muscles after the pain and 
spasm has disappeared was not founded 
upon any knowledge of physiology or 
pathology of the disease. But it worked. 
Miss Kenny found that her patients re- 
covered far better and to a greater ex- 
tent than had those treated by rigid 
rest and immobilization under the direc- 
tion of the surgeons and physicians of 
her country. Most of her patients re- 
covered, while many of the others after 
long months in splints and plaster casts 
remained crippled and deformed. 

“In 1940 Miss Kenny came to the Na- 
tional Foundation for Infantile Paralysis, 
bearing letters of introduction from her 
Premier in Queensland, Australia. Later 
she was established at the University of 
Minnesota, supnorted in her work en- 
tirely by funds from the National Foun- 
dation. A program for the study of her 
results was carried out for the purpose 
of testing the claims advanced. And she 
was provided with patients so that the 
observers could determine if she could 
produce results that were better than 
had been previously achiheved. Full co- 
operation was given by the University’s 
departments of Orthopedic Surgery and 
Physical Therapy. 

“At the end of the year a special med- 
ical committee, appointed by President 
Basil O’Connor, reported on these re- 
sults. This report was favorable and, 
in substance, said that Miss Kenny had 
apparently been able to do better with 
her patients than had anyone hereto- 


fore.” 
x * * 


A Thrilling Interview With an 
Insured in England 


It is doubtful if any American in the 


insurance production field has ever had 
an experience while out on a business 
trip which can match that of Assistant 
Inspector Davenport of the General Ac- 
cident while making a call in Smallwood, 
England. The story is told by the Gen- 
eral Accident’s agency publication, The 
General’s Review. 

Inspector Davenport’s office received a 
telephone message asking permission to 
issue a binder for a Mr. Poptie, who 
was proprietor of a show at Smallwood. 
Davenport decided to visit the premises. 
After talking to Poptie he asked him if 
he personally performed in the show and 
was told: “I have the cat. She does 
an act.” 

After concluding his insurance in- 
quiries Davenport asked, as a polite ges- 
ture, if he might see the animal. The 
balance of the story is told by The Gen- 
eral’s Review, quoting Davenport as fol- 
lows: 

“We went to a large shed where Mr 
Poptie clapped his hands and shouted 
‘Come on, Leo.’ 

“To my amazement when Leo trotted 
out I was in the presence of a full grown 
lioness. I stood petrified for a moment 
or two, and then managed to suggest the 
advisability of a collar and thick chain. 
Poptie advised me to stand my ground, 
to show no fear, and, above all, not to 
attempt running away. I followed his 
instructions. Leo went over to Poptie, 
licking his face several times. The lat- 
ter then put the lion over his shoulders 
and in that position carried on a con- 
versation. It was mostly a monologue 
as I could not keep my eyes off the 
lion. The showman cheered me up a bit 
when he informed me that the lion did 
not kill unless it is hungry, but it didn’t 
ft my spirits any when he said that 
Leo had not vet dined during the day. 

“I assured Mr. Poptie that his life was 
very interesting, but that I personally 
preferred to stick to the insurance pro- 
fession. That was the last time I met 
Leo.” 








Fabian Bachrach 
BASIL O’CONNOR 


Where Were the Traffic Cops? 


The Saturday Evening Post is the 
latest magazine to discuss the speeding 
propensities of subjects of eulogy in 
articles about celebrities. 

In its story about Paul Draper, the 
most famous American dancer, a writer 


in that publication thus discussed one of 


Mr. Draper’s peculiarities of the days 
before gasoline rationing: 
“If he has no matinee, and if there 


is no baseball game that day—he is an 
avid Brooklyn fan, often interrupting his 
performance to step to the footlights to 
announce, ‘A very sad thing happened 
this afternoon; the Dodgers lost’—he 
will take his bicycle and race madly 
through Central Park. He is a speed 
demon, and the bicycle is a current sub- 
stitute for the high-powered automobile 
he used to drive. Known to its terri- 
fied occupants as ‘the murderous Mer- 
cedes,’ it was capable of going 120 miles 
an hour, a limit which Draper frequently 
taxed, once driving 1,100 miles in one 
day. The car was junked last year, to 
the ill-concealed relief of the owner’s 
friends.” 

Also, to the unconcealed relief of in- 
surance companies. 

* * * 


Re-Elect George W. Blossom, Jr., as 
President U. S. Golf Association 


George W. Blossom, Jr., of Fred S. 


James & Co., Chicago, has been re- 
elected president of the United States 
Golf Association. 


In his address at the Waldorf-Astoria 
on January 10 President Blossom said 
that golf seems to be at the crossroads. 

“We all know what a serious effect is 
being created by gasoline rationing,” he 
said. “No one knows whether the re- 
cent prohibition of pleasure driving in 
states on the East Coast is a permanent 
or temporary measure, or whether it 
will be extended to the whole country. 
We simply have to wait and see. It is 
a day to day proposition. But, one thing 
is certain: we are all agreed that the 
good of the nation comes first.” 

The problem now, he said, is to keep 
golf clubs in operation by appealing to 
members to pay their dues. He advo- 
cated a fight against any idea that it is 
unpatriotic to play golf in these times, 
citing the physical and mental benefits 
that are derived from the sport. 

In discussing contribution golf has 
made to the nation he remarked that it 
was responsible for the sale of $4,000,000 
worth of War Savings Bonds and 
Stamps. It also had raised $309,367 for 


war relief and recreational funds. 
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National Ass’n Will 
Meet in Pittsburgh 


AT THE WILLIAM PENN HOTEL 
October 10-13 Selected for Dates of 
Forty-Eighth Annual Gathering; 
Pittsburgh Agents Hosts 


The National Association of Insurance 
Agents will hold its forty-eighth annual 
meeting at the Hotel William Penn, 
Pittsburgh, Pa., October 10-13, according 
to an announcement from NAIA head- 
quarters in New York City. The Na- 
tional Association has accepted the in- 
vitation from the Pittsburgh Association 
of Insurance Agents through John B. 
Ladley, president of the Pittsburgh As- 
sociation. 

The last time the National Association 
met in Pittsburgh was in 1936 when the 
fortieth anniversary of the association 
was celebrated. Kenneth H. Bair of 
Greensburg, Pa., was president and the 
program included two of the founders 
of the association, George D. Markham 
of St. Louis and John A. Bryant of Kan- 
sas City. 

Also numerous leading executives from 
company ranks spoke, including Paul L. 
Haid, president, Insurance Executives 
Association; Clifford B. Morcom, presi- 
dent, Association of Casualty and Surety 
Executives, and vice-president Aetna 
Casualty & Surety; F. W. Koeckert, 
president, National Board of Fire Under- 
writers, and U. S. Manager, Commercial 
Union; Robert P. Barbour, president, 
Eastern Underwriters Association, and 
U. S. manager, Northern Assurance; H. 
A. Clark, president, Western Insurance 
Bureau, and vice-president Firemen’s; F. 
S. Dauwalter, then director, Business 
Development Office; James A. Beha, 
then general manager, National Bureau 
of Casualty & Surety Underwriters; 
Ernest Palmer, then Insurance Director 
of Illinois, and president, National As- 
sociation of Insurance Commissioners, 
and others. At the close of the 1936 
meeting W. Owen Wilson of Richmond, 
Va., was elected president. 

Whereas the National Association at 
Pittsburgh this Fall will be operating 
during the entire convention under the 
revised constitution adopted last year at 
Chicago, it was at Pittsburgh in 1936 
that John K. Boyce of Texas brought 
in a report of the limited constitution 
revision committee, which considered the 
question whether the association’s con- 
stitution was then outmoded. The pro- 
gram also called for consideration of a 
resolution on constitutional amendment 
from the West Virginia Association, 
Frank R. Bell of Charleston being the 
active sponsor. The general campaign 
for constitutional revision which moved 
quickly and only briefly across the scene 
at Pittsburgh in 1936, culminated dra- 
matically in acceptance last year of most 
of the suggested changes. 


$530,000 Insurance on 
Risks in Syracuse Fire 


Fire insurance policies covering losses 
in the Empire Hotel block fire at Syra- 
cuse, N. Y., on December 29, amount to 
about $530,000, it is announced by Chief 
of Police William E. Rapp. Fire started 
in a five and ten cent store, spread to 
the hotel, which was nearly 100 years 
old and ultimately destroyed an entire 
block, including several stores and a bus 
terminal. 








J. K. COADY WITH O. P. A. 
Joseph K. Coady, an examiner in the 
Los Angeles office of the Department of 
Insurance, has resigned and is now as- 
sociated with O. P. A. in Los Angeles. 


Darlington Vice-President 
of New England Exchange 


The New England Insurance Exchange 
last Saturday elected Horace Darlington 
of the Norwich Union as vice-president 
for a two year term. Members of the 
executive committee, also elected for 
two years, were Harold M. Estabrook, 
Fire Assciation, Boston; William J. 
Hutchins, America Fore Group, Man- 
chester, N. H., and J. Lawrence Moffitt, 
Crum & Forster Group, Hartford. The 
president, Felix F. Porter, Phoenix As- 
surance, and the other members of the 
executive committee hold over for the 
second year of their term. 


Clark and Bouck Advanced 
By Fireman’s Fund in N. Y. 


Henry F. Clark, Jr, has been ap- 
pointed head of the agency department 
of the Atlantic marine department in 
New York City of the Fireman’s Fund 
and will supervise ocean marine and in- 
land marine production. Ten years ago 
he joined the company as marine special 
agent in Philadelphia and in 1938 was 
transferred to New York. 

C. Worcester Bouck has been ap- 
pointed assistant of the same depart- 
ment. He joined the Fireman’s Fund in 
New York in 1929 and later became ma- 
rine special agent for New York State. 
More recently he has been in the New 
Jersey territory, leaving that field now 
to take over his new post. 





Winchester Advanced 
By Adjustment Bureau 


TO BE LOCATED IN NEW YORK 


Made Ass’t. General Manager of East- 
ern Department; Murphy to Be- 
come Manager at Newark 


George W. Lilly, general manager of 
the Fire Companies’ Adjustment Bureau, 
Inc., announces the appointment, ef- 
fective February 1, of Philip M. Win- 


PHILIP M. WINCHESTER 


chester as assistant general manager of 
the Eastern department with headquart- 
ers at 116 John Street, New York. Wil- 
liam T. Murphy, who became assistant 
manager of the Newark, N. J., office 
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Let’s take stock 


This year, more than ever before, insurance men need to 
plan their approaches to business. 
. and January is the right month for the job. 


For example, not only should you analyze and weigh the 
and your own capabilities . . . 
but try to take a quick look into the future. 
uncertain times, yet certain things 
We know that incomes are increas- 
ing. We also know that property values are climbing too. 


Check your list of successful past sales, and make sure that 
your clients are adequately covered. 
house once valued at a depression price has a boom-time 
That one tip can mean business for you. 
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under Mr. Winchester a year ago, 
succeed him as manager there. 

A native of Litchfield, Me. Mr. \ 
chester started his insurance career 
1920 with the Boston Insurance Co. 
the marine department, resigning abv 
a year later to go with the General Ajj 
justment Bureau at Philadelphia. — [n 
1923 he became affiliated with the Phoe- 
nix Assurance of London in the loss 
department, and in 1924 was placed in 
charge of the loss department of thie 
Union Insurance Society of Canton. 

On January 1, 1926, he returned to tlie 
General Adjustment Bureau as staff ai- 
juster at the Newark office, and in Jan- 
uary, 1932, when the Jersey City office 
of that organization was opened, he was 
placed in charge. In January 1934, le 
was appointed assistant manager of tlie 
Newark office of the Fire Companics’ 
Adjustment Bureau, Inc., becoming man- 
ager in January, 1939. 

Mr. Winchester is one of the Grand 
Nest officers of the Honorable Order of 
the Blue Goose, International and Past 
Most Loyal Gander of the New York 
City Pond. 

W. T. Murphy Career 

Born in New York City Mr. Murphy 
joined the General Adjustment Bureau 
nineteen years ago and served for sevy- 
eral years as staff adjuster at the New- 
ark office. He was later placed in charge 
of the Jersey City office of the Fire 
Companies’ Adjustment Bureau, Inc., and 
in March, 1942, was made assistant man- 
ager of the Newark office. He is also 
active in Blue Goose, and is an office: 
of the New York City Pond. 

William F. Russell continues as super- 
visor of the Newark, Jersey City, Pat- 
erson, and Asbury Park, N. J., offices. 

Mr. Winchester and Mr. Murphy are 
men of unusual ability who have made 
steady progress in the loss adjustment 
field. . Each is popular, also as an indi- 
vidual and each has many friends 
throughout the fire insurance field. As 
one of the Grand Nest officers of Blue 
Goose Mr. Winchester will head next 
year this international insurance fra- 
ternity which has a membership of 
nearly 8,000 persons. Mr. Murphy is 
on the way to become head of the New 
York City Pond of Blue Goose. 


1942 WRITINGS IN CANADA 





Small Decline Expected in Straight Fire 
Premiums, With Larger Volume De- 
rived from the Side-Lines 
Premiums in Canada for 1942 for fire, 
automobile and other casualty classes of 
insurance will aggregate not less than 
$100,000,000, according to a preliminary 
estimate which has been made by G. D. 
Finlayson, federal Superintendent of In- 
surance. This would compare with $98,- 

000,000 for the previous year. 

According to the Superintendent, fire 
premium income in 1942 was probably 
less and certainly not more than in 1941, 
when companies licensed by the Domin- 
ion reported premiums just short ot 
$50,000,000. Fire losses incurred were 
substantially higher than in 1941, prol- 
ably around 40% against 36% of pre- 
miums written in 1941. 

Factors depressing premium income 
in 1942 were progressive reductions in 
rates throughout the year and full-year 
reflection of similar reductions made in 
1941, as well as less reflection of the 
rising trend of inventories and of tlic 
change in policies covering mercantile 
and industrial properties from a one- 
year to a three-year term which ha d 
produced a 15% rise in 1941 premiums. 

Offsetting decreases in premium in- 
come, however, was the further substan- 
tially increasing demand for inlan 
transportation, explosion, personal proj’ 
erty and other classes of insurance. 

Automobile insurance, Mr. Finlayso' 
states, will show a decrease as compar 
with the preceding year due in part | 
the reduction in rates applicable to large 
areas during the year, and in part 
the lessened use of cars brought abo 
by tire and gasoline restrictions, but tlc 
factors last mentioned have probably 
also accounted for a reduction in the 
claims incurred, the Superintendent b« 
lieves. 
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Aetna Fire Announces 
Several Promotions 


STOVER MADE GENERAL AGENT 





Called to Home Office from the Field; 
MacShane State Agent in W. Va.; 
Bramhall State Agent in Md. 





New appointments involving changes 
in several states are announced by W. 
koss McCain, president of the Aetna 
lire Group of Hartford. E. Harvey 
Stover, who has represented the Aetna, 
Vorld Fire & Marine and Piedmont 





E. HARVEY STOVER 


Fire in the field, has been called to the 
home office where as general agent, he 
will assist in supervising the business of 
the Aetna Fire Group, in the Southern 
department. A native of Virginia, Mr. 
Stover joined the Aetna in 1926. He 
served for two years in the Southern 
department and in local agency work in 
Hartford. In 1928 he became special 
agent for Georgia and in 1933 was trans- 
ferred to Virginia in the same capacity. 

Special Agent H. Eugene MacShane 
has been promoted to be state agent in 
West Virginia where he has been lo- 
cated for several years. He has filled 
various positions for the Aetna Fire 
Group during the eighteen years of his 
connection with the organization. 

Thomas H. Bramhall has been ap- 
pointed state agent for the World with 
headquarters in Baltimore, and will take 
over supervision of business which has 
been temporarily under the supervision 
of former Special Agent Stover during 
the absence of State Agent M. C. Jen- 
kins, now serving with the armed forces. 

Mr. Bramhall, a native of West Vir- 
ginia, has been stationed in Louisiana 
as special agent since 1937. He joined 
the Aetna Fire Group in 1929 as a mem- 
ber of the Southern department. Four 
years later, after a course of training 
and practical experience in the home 
office and local agency work, he was 
assigned to Arkansas as special agent 
and afterwards to Louisiana. As state 
agent, Mr. Bramhall will have jurisdic- 
tion over the company’s business in Vir- 
vinia, Maryland and the District of Co- 
lumbia. 





HOME EXTRA DIVIDEND 


_ Directors of the Home of New York 
have declared the regular dividend of 
00 cents a share and an extra dividend 
f 20 cents a share, both payable Feb- 
ruary 1 to stockholders of record Janu- 
ary 15. This is the 201st dividend of the 
Home, 





AMERICAN EQUITABLE DIVIDEND 


Directors of the American Equitable 
of the’Corroon & Reynolds Group have 
declared a semi-annual dividend of 50 
cents a share, payable February 1 to 
stockholders of record January 20. 





Companies File Demurrer at Atlanta; 
Call Move Invasion of State Rights 


_ Atlanta,: Jan. 13—Counsel for 196 fire 
insurance companies in the South-East- 
ern Underwriters Association, and on 
behalf of the individual defendants, 
pointed out today in a demurrer filed in 
Federal Court here that to apply the 
Sherman Anti-Trust Act to the business 
of fire insurance would invade states’ 
rights guaranteed under the 10th Amend- 
ment to the Constitution. It would also 
jeopardize existing state regulation of 
the fire insurance industry which has 
been repeatedly upheld by Congress and 
the Supreme Court. 

The demurrer was filed by Dan Mac- 
Dougald of MacDougald, Troutman & 
Arkwright, Atlanta counsel for the fire 
insurance companies, who is associated 
in this case with John T. Cahill, former 
United States Attorney at New York. 
The demurrer asks for dismissal of the 
indictment returned by the Federal 
Grand Jury for the Northern District 
of Georgia on November 20, 1942. 

Grounds of Demurrer 


Grounds of the demurrer are: “The 
indictment does not state facts sufficient 
to constitute an offense’ against the 
United States nor does either count 
thereof. The business of fire insurance 
is not commerce, and the Supreme Court 
of the United States has repeatedly so 
held. The indictment is based upon an 
interpretation and application of Sec- 
tions 1 and 2 of the Sherman Act which 
would invade the rights reserved to the 
states by the 10th Amendment to the 
Constitution of the United States. The 
indictment is based upon an interpreta- 
tion and application of Section 1 and 2 
of the Sherman Act which would be 
repugnant to the 5th and 6th Amend- 
ments to the Constitution of the United 
States by giving to those sections a 
meaning so broad, unlimited, vague, un- 
certain and indefinite as not to inform 
the moving defendants of the nature and 
cause of the accusation against them and 
to deprive the moving defendants of lib- 
erty and property without due process of 
law. This court is without jurisdiction 
of the subject matter of the indictment. 
Wherefore, these defendants pray that 
the indictment and both counts thereof 
be dismissed.” 


The South-Eastern Underwriters As- 


sociation is one of the oldest organiza- 
tions of its kind in existence, having 
been founded in 1882. Its members are 
the stock fire insurance companies doing 
business in the States of Virginia, North 


and South Carolina, Georgia, Florida 
and Alabama. 
In an affidavit previously filed with 


the court Mr. Cahill stated that the 
conduct of the business of fire insur- 
ance has been molded by and conforms 
to a long line of decisions of the Su- 
preme Court of the United States, re- 
ports of Congress and statutes and reg- 
ulations of the various states. He point- 
ed out that Congress has not considered 
the Sherman Act applicable to the con- 
duct of the business of insurance; that 
Congress has been of the opinion that 
the conduct of that business is not 
commerce. On the foregoing principles 
the states have enacted laws regulating 
insurance, and state insurance depart- 
ments have promulgated rules and regu- 
lations governing the operations of fire 
insurance companies and there is no 
state where a license is not a prere- 
quisite to engaging in the insurance 
business. 

The contention of the fire insurance 
companies, as asserted by counsel, is 
that the indictment of the fire insurance 
business is a direct attack by the Anti- 
Trust Division on state regulation of 
insurance. State legislatures, recogniz- 
ing the nature of insurance and the pub- 
lic interest in it in varying degrees, have 
taken steps to secure the solvency of 
the fire insurance companies and to pre- 
vent unfair discrimination in respect of 
rates and policies and the companies are 
required to abide by these state laws and 
regulations. 





Want Insurance Censorship 


Following up the warning of the Sec- 
retary of War, as told on the front 
page of The Eastern Underwriter last 
week, Attorney General Francis Biddle 
sent notice Wednesday to all insurance 
companies and brokers that confidential 
information about insurance contracts 
must not be sent abroad and instructed 
them to work out their communications 
problems with the Office of Censorship. 


Past Presidents of the Syracuse 


Field Club Hold Annual Roll Call 


The Syracuse Field Club held its an- 
nual New Year’s meeting on January 9 
at the Hotel Syracuse, Syracuse, N. Y. 
There were about sixty persons present 
and the honored guests were Harry 
Miller, assistant manager of the United 
States branch of the Commercial Union; 
Robert Constable, former special agent 
of the Agricultural and now connected 
with the Niagara Hudson Power Co.; 
Harold Holt, independent adjuster of 
Albany, and Fred Jerke of Station 
WSYR of Syracuse, who acted as mas- 
ter of ceremonies. 

On the same day the Past Presidents’ 
Club of the Syracuse Field Club held its 
tenth annual roll call. As a preliminary 
to the roll call, which includes memorial 
services for deceased past-presidents, 
there was introduced for the first time 
a dignified induction ceremonial for the 
new addition to the ranks, Richard Mar- 
tin Hooker of the Aetna Fire, who had 
just completed his term as president of 
the Syracuse Field Club. 

Taylor Presiding Officer 

P. M. Taylor was the presiding officer 
at the Past-Presidents’ meeting and Wil- 
liam T. Bessant is secretary. The in- 
vited guests, who include the older men 


in the business who are, or were, mem- 
bers of the field club but who never 
served as president, included Charles R. 
Folsom, George W. Ingalls, Percy B. 
Jarvis, John A. Jordan and Harry Platt. 

Respect was paid to the memory of 
Frank Loveland “Pop” Curtis and Henry 
Howard “Baldy” Smith, who died late in 
1942. The former was 86 years old and 


the latter 82 years at the time of his 
death. They became “Guests in Ab- 
sentia.” 

Michael Joseph Martin and Albert 


Sidney Robinson are the only two mem- 
bers of the Past Presidents’ Club who 
are not living. The list of living mem- 
bers follows: 

Burton Beal Gracey, 1925; William 
Mark Wakeman, Jr., 1928; Harry Wil- 
liam Miller, 1929; Phineas McKinley 
Taylor, 1930; Walter Hahnle Bryant, 
1931; William Ted Bessant, 1932; Wil- 
liam Dexter Wilson, 1933; Francis 
Michael Kelley, 1934; Edmund Harvey 
Stevens, 1935; Arthur James Middleton, 
1935: Harold Wilkinson, 1936; Preston 
Doane Fogg, 1937; Robert Dalton Con- 
stable, 1938; Charles Avery Collin, 1939; 
Chester William Inglehart, 1940; Ed- 
ward Vincent Judge, 1941; Richard Mar- 
tin Hooker, 1942. 


George A. Watson Dead 


Associate Editor, The National Under- 
writer, Had Long Covered New 
York Insurance District 

George A. Watson, associate editor 
The National Underwriter, and its chief 
news representative in New York for 
lines other than life insurance, died of 
a heart attack on Thursday morning at 
3:30 o’clock. He started for his office 
Monday; had a fainting spell, and was 
taken to a hospital in Plainfield. A 
stroke on Wednesday night proved fatal. 

Seventy-three years old, Mr. Watson 
had been a caller on New York City in-, 
surance executives for several decades, 
and before going with The National Un- 
derwriter he was one of the owners of 
The Eastern Underwriter. Mr. Watson’s 
home was in Cranford, N. J., where he 
was prominent. He leaves a widow and 
two children: Mrs. George W. Spalding 
and Dr. George W. Watson, Jr. Latter 
is in medical division, U. S. Army. Fun- 
eral will be held Saturday afternoon at 
ps former home, 109 Holly Street, Cran- 
ord. 


E. T. Cunningham Editor 


Edward T. Cunningham, with the 
Weekly Underwriter since February, 
1919, has been named editor of that pub- 
lication. For years he has handled cas- 
ualty and surety news plus the duties 
of managing editor from which post he 
has been advanced. His initial news- 
paper training was with the Danbury 
(Conn.) Evening News. He served in 
the Navy during the last war, handled 
publicity of the Third Naval District at 
New York City. 











Re-elected President of 
New York City Agents 


A. J. Smith, president of Zweig, Smith 
& Co., was again re-elected president of 
the Association of Local Agents of the 
City of New York, Inc., at the annual 
meeting on Tuesday. He has held the 
office for several years. Charles Bel- 
linger continues as vice- -president and 
E. Stanley Jarvis remains secretary- 
treasurer. 

Among matters discussed at the meet- 
ing was the problem of production 
branch offices. New York City agents 
are opposed to such offices and are seek- 
ing active support of the New York 
State Association of Local Agents and 


the National Association of Insurance 
Agents. 
The following committees were se- 


lected at Tuesday’s meeting: 
Executive—Gustave  R. 
chairman; Elmer J. Hopper; 
Kern; Robert F. Wright; 
Treacy. 
Membership—Francis A. Doyle, chair- 
Clarence H. Fuss; David S. Mc- 


Michelsen, 
George F. 
Edgar V. 


man; 
Falls: Harold R. Hall; John B. Theurer. 
Public relations—Henry FE. Frost, 


John A. Lynch; Edwin W. 
D. J. McAuliffe; Edward I. 


chairman; 
Sohmer; 
White. F 

Memorial resolutions on the death of 
Calvin F. Gates of McDaniel, Maeser & 
Co. were adopted. 





Director Merchants Fire 


And Washington Assurance 

At the annual meetings of stockhold- 
ers of the Merchants Fire of New York 
and the Washington Assurance on Jan- 
uary 11, Walter F. Brady, executive vice- 
president, was elected a director. He is 
already a director of the Merchants In- 
demnity of New York, the third mem- 
ber of the Merchants Group, and execu- 
tive vice-president of the indemnity 
company. 


INCORPORATE MARYLAND F. & M. 
The Maryland Fire & Marine, 701 
West Fortieth Street, Baltimore, has 
been incorporated with authorized capi- 
tal stock of 100,000 shares, par value $10 
each. The incorporators are Edward 
G. Lowry, Jr., Peter H. May, Roy C. 
Gochenour and others, all of ‘Baltimore. 
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Action by Company Inspector Ends 
Bad Risk to Huge Supply of Cork 


How a 
inspector went out of his way to warn 
the Navy of a serious fire hazard that 
could have well resulted in a bad fire is 
related in the current news letter issued 
by the St. Paul Fire & Marine. The 
inspector had been requested to give an 
inspection report on a huge stock of cork 
on an Eastern seaboard pier. He -was 
horrified at the conditions under which 
the cork was stored, a perfect setting 
for a costly fire. 

The inspector could have carried out 
his assignment with a recommendation 
to his company to keep off the line. In- 
stead he called attention of pier em- 
ployes to the hazard and took it up di- 
rectly with the Secretary of the Navy 
at Washington. Response there was im- 
mediate; the inspector was asked to 
recommend what should be done to pro- 
tect the cork and pier officials were or- 
dered to comply at once with his advice. 

Following is the full text of this highly 
interesting story as it appeared in The 
Saint Paul Letter, of which Robert A. 
Laird is editor: 

“An insurance inspector operating in 
one of the large Eastern seaboard cities 
received a request for an inspection re- 
port on a stock of cork located on one 
of the piers on the waterfront. This 
cork was extremely valuable as, with the 
war conditions then existing, it was ques- 
tionable whether it would be possible to 
import any more of this material in large 
quantities as the main source of supply 
of cork for this country is Spain and 
Portugal. 

Fire Prevention Rules Forgotten 

“On visiting the location in question the 
inspector was horrified to find that all 
fire prevention practices had _ been 
thrown out the window, and he found a 
perfect setup for a catastrophic fire 
which would shock America as we were 
shocked when the careless conditions ex- 
isting resulted in the destruction of the 
large raw rubber supply located at Fall 
River, Mass. The pier was mainly of 
open construction with the building 
(warehouse) located off the pier on the 
land end. The cork was in piles on the 
pier just as high as it was possible to 
stack it with a loading machine with 
practically no aisle space in between the 
various piles of cork and with cork chips 
scattered thick on the floor of the pier 
and stevedores smoking all over the 
premises. 

“In addition to the cork stored there 
was the usual miscellaneous merchandise 
being stored on this pier, including oils, 
which merchandise was being unloaded 
from boats at the end of the pier with 
casoline and steam tugs working around 
the pier and with the precious cork piled 
on the side of the pier adjacent to the 
tug traffic. 

“The inspector could have finished his 
job for his company by completing his 
report with a recommendation to keep 
off the line, but being patriotic he 
wanted to go further and if possible 
eliminate or correct these terrible exist- 
ing conditions and if possible prevent a 
fire from occurring that would destroy 
this valuable raw material. The condi- 
tions were discussed with the superin- 
tendent of the pier who stated frankly 
it would be impossible for him to have 
the condition corrected. 


patriotic insurance company 


Letter to Secretary of Navy 

“The inspector worried considerably 
about all of this and told his story at 
the family dinner table that evening. His 
son-in-law, a lieutenant in the Navy, 
was on furlough and visiting the family 
at this time, and he suggested that the 
inspector write direct to the Secretary 
of the Navy calling his attention to the 
condition existing on this pier. 

“The letter went off the next day, and 


on the afternoon of the following day a 
telephone call was received from the 
local office of the Coast Guard. They 
explained that they had been contacted 
by telephone from Washington early 
that morning regarding the condition ex- 
isting on the mentioned pier; and they 
wanted the inspector to give them all of 
the recommendations needed to eliminate 
the existing hazards. This was done 
and also suggestions were given in re- 
spect to the manner in which the baled 
cork was to be stored and piled with 
the height of the piles and the neces- 
sary space needed between the piles. 
The next day an acknowledgment to his 
letter was received from Washington ad- 
vising that the entire subject was receiv- 
ing their attention. 
Hazards Quickly Removed 

“About ten days after all of the above, 
the inspector was requested to reinspect 
the property. On again visiting the pier 
he found that all the baled cork had 
been removed from the pier and stored 
on the land adjacent to the end of the 
pier, in piles of the proper height and 
with good aisle space between the piles, 
and he found that the pier had been 
given a thorough housecleaning and was 





spic and span from one end to the other 
and that all excess merchandise was be- 
ing moved off the pier almost as soon 
as it was unloaded from the steamer. 
Above all, smoking had been entirely 
eliminated. 

“He also found a fully armed Coast 
Guard on duty patrolling the pier with 
a Coast Guard officer in charge at the 
pier office. The officer informed the in- 
spector that Washington had called the 
local Coast Guard office and in no un- 
certain terms told them that the deplor- 
able conditions existing on this pier would 
have to be corrected immediately, and 
above all that they were to remain that 
way. 

“This is told only to bring out what 
is and can be done by the fire insurance 
business to help in winning the war. In 
World War I the inspectors and field- 
men of the fire companies, at the request 
of the Government, did a worth while 
job in fire prevention work; and while 
it may be a debatable question on just 
how many fires were prevented by this 
cooperation, nevertheless, the results ob- 
tained clearly indicated that many of the 
usual fires that should have happened 
under the conditions existing at that 
time simply did not occur.” 


ARTHUR L. SAUNDERS DIES 

Arthur L. Saunders, 66, formerly for 
many years a local agent in Salem, 
Mass., died recently. He had been re- 
tired for the last five years. His widow 
and two sons survive. 











90 John Street, New York 


W: are cooperating 


with the United States 
Government in placing 


War Damage insurance 


on homes, factories and | 


other properties through- 
out the country. As a 
patriotic service, and in 
protection of your local 
economy, agents and 
brokers should stress the 
importance of this worth- 
while protection to all 


property owners. 








WHISKEY RISKS INCREASED 


More Insurance Now Than Last Year 
Due to Rapid Rise in Value at 
Distilleries in Kentucky 
Although there has not been any whi- 
key made since October 7, as a res’: 
of all distilleries running on alcoh:| 

products for the Government, there 
more insurance on whiskey today th: 
there was last Spring or Summer, ai 
despite heavy tax payment and bottli: 
as well as consumption. 

Whiskey prices on the open mark: 
have doubled and more than doubled o) 
many items. New whiskey made in the 
Spring and Fall of 1942 is reported 1, 
have been sold recently at around $1.5/) 
a gallon in bond, whereas it was selline 
at around 65 to 70 cents a gallon a fe 
months ago. Two year old whiskey whic; 
was worth less than $1 a gallon is now 
worth around $1.80 to $1.90. Four and 
five year is worth around $2.50 a gallon, 
and owners have been increasing their 
coverage Steadily, to be safe against loss, 
and in line with market or replacement 
values. 

Older whiskies are so scarce and in 
such strong hands that some wholesalers 
and rectifiers are planning to start bot- 
tling. two year old whiskey at once, in 
order to stay in business and keep some 
of their brands alive. 

_Further purchases and mergers of dis- 
tillery companies have been recently re- 
ported, and today there are only a few 
independent companies. One of the latest 
deals was sale of the Fairfield Distillery, 
Bardstown, Ky., to the McKesson & 
Robbins interests. Another involved sale 
of Churchill Distilling Co., Nelson Coun- 
ty, to the same interests at Baltimore 
that own the Baltimore Pure Rye Dis- 
tillery at Baltimore, and Tom Moore 
Distillery at Bardstown. The Seagram 
Distilleries Corporation recently acquired 
the Old Hunter Distillery at Cynthiana, 
Ky. It had previously acquired the Old 
Colonel at Midway, the Blair at St. 
Francis, McKenna at Fairfield and a few 
others, 





HITS ALL RISK COVERS 


California Commissioner Warns Fire and 
Casualty Insurers for Invading 
Each Other’s Fields 

Insurance Commissioner A. Caminetti, 

Jr., of California, has issued ruling No. 
34, covering the issuance of all risk in- 
surance against loss of papers, docu- 
ments, securities, stamps, etc., in which 
he says in part: 
_ “It has come to my attention that fire 
insurers are issuing policies covering 
papers and documents which include cov- 
erage of those documents against loss 
by burglary and other casualty coverages 
not permitted under the insurance code 
to be written by fire insurers. It has 
also come to my attention that casualty 
insurers are writing policies covering se- 
curities, stamps, money and similar pa 
pers and documents which include, 
among other coverages, insurance against 
risk of loss by fire, contrary to the 
powers of such insurers under the in 
surance code of this state. * * * 

“It is therefore ordered that policies 
insuring documents, papers, records, 
stamps or currency shall not include 
hazards not within the underwritine 
powers of the issuing insurer under pres 
net or proposed legislation. Issue o! 
such policies including such hazards afte: 
the close of the current legislative ses 
sion will result in suitable action by th: 
Insurance Commissioner to enforce pro} 
er limitation thereof to the powers of th 
issuing insurer under our law.” 





URGES WAR DAMAGE SALES 


Will S. Ellis, assistant manager of th 
Cook County department, Chicago, fo: 
the Royal-Liverpool groups, addressed 
group of Des Moines local agents an: 
fieldmen at a luncheon held to stimulate 
sale of war damage insurance. He tol: 
the insurance men that there was no 
selfish interest in pushing war damag: 
coverage, but that all agents should rec 
ommend it to their customers. 
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6S U RA HE E 


We Are at War— 


War against Ruthlessness, Destruction 
and Tyranny. To win this war we must 
all work harder and closer together—we 
must produce and we must fight — we 
can win. 


Insurance can be counted on to do its 
part —to protect life, property and 
production. 


Insurance agents and brokers are 
soldiers on the home front—the men and 
women who are writing the insurance 
protection so essential in peacetime and 
so vital in war time. 


The Loyalty Group salutes the insur- 
ance producer. For go years we have been 
protecting our policyholders against loss 
and we pledge our continued services to 
their Security and the Security of our 
Nation. 


“Loyalty” means Fidelity and Faith- 
fulness to our country, to our insured and 
to our agents and brokers. 


re ee 


President 


Firemen’s Insurance Company of Newark, N. J. 
Organized 1855 


The Girard Fire & Marine Insurance Company 
Organized 1853 


National-Ben Franklin Fire Insurance Company 
Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 
Organized 1870 


Pittsburgh Underwriters - 
x * 





Milwaukee Mechanics’ Insurance Company 
Organized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Organized 1906 


The Metropolitan Casualty Insurance Co. of N. Y. 
Organized 1874 


Commercial Casualty Insurance Company 
Organized 1909 


Keystone Underwriters 
* 


HOME OFFICE 
10 Park Place 
Newark, New Jersey 


Western Department Southwestern Dept. a 
120 So. LaSalle St. 912 Commerce St. 
Chicago, Illinois Dallas, Texas 


Canadian Departments 
461 Bay St., Toronto, Ontario 
404 West Hastings St., 


Foreign Department Pacific Department 
111 John St. 220 Bush St. 
New York, New York San Francisco, Cal. 


Vancouver, B. C. 


* BUY WAR BONDS * 

































































AUSTIN & CO. CHANGES 


W. L. Austin, Chairman of Prominent 
Albany Agency; J. L. Heather 
Now Becomes President 
Austin & 
N. Y., announces 


The board of directors of 
(o., Inc., of Albany, 
the election of the following officers: 
William L. Austin, chairman of the 
board; John L. Heather, president and 
treasurer; Charles M. Liddle, vice-presi- 
dent and secretary. 

In discussing these changes with Mr. 
Austin he states that the agency has 
been in business for over eighty years, 
rendering a complete insurance service 
to the public of the capital district. He 
has been on the “firing line” for forty- 
seven years and believes he is entitled to 
take it a little easier and to shift the 
greater responsibility to younger men 
in the organization. He has surrounded 
himself with men he believes capable of 
carrying on the traditions and policies of 
this business laid down by the Austin 
family many years ago. 

Mr. Austin will continue in this agency 
and he believes his planning will make 
for the future success and development 
of the business. 





Ayer Agency Papers Burned; 
Daily Reports Are Sought 


Fire struck the 63-year old Ayer agency 
of Plymouth, N. H., on January 5, totally 
destroying the Kidder Building, the 
agency’s headquarters, as well as the 
Methodist Episcopal Church close by. 
Unfortunately the agency was unable to 
save anything from the ruins and even 
as the fire was smouldering out it was 
impossible to attempt removal of 
safes or cabinets, the latter of which 
were of Sereusol construction, but not 
designed for protection against a con- 
flagration. 

The Ayer agency is well-known 
throughout New England and in view 
of its loss its officials are anxious that 
all companies, brokers or agents which 
have material affecting daily reports or 
statements for October, November and 
December, carried by the Ayer agency 
send copies to it in care of H. F. Con- 
nary, assistant treasurer, Gadd _ Build- 
ing, Main Street, Plymouth, N. H. 


BROKERS FORM 25-YEAR CLUB 





The six partners of Booth, Potter, 
Seal & Co., Philadelphia insurance brok- 
erage firm, celebrated their twenty-five 


years of continuous association by form- 
ing a quarter-century club. The mem- 
bers are Samuel Potter, Henry D. Booth, 
Jr. Henry Kendall Seal, Walter G. 
Jones, Frank J. Wise and Harry Mack- 
erell. The inaugural dinner also served 
as a parting tribute to Mr. Seal who 
takes leave of absence to become a lieu- 
tenant colonel in the Army -Air Corps. 
Mr. Jones also was honored for having 
served forty years in insurance. 


CHAS. T. WERNER’S NEW POST 

Charles T. Werner has resigned as 
counterman and producer for Fowler & 
Kavanagh, Inc., to become manager of 





the fire insurance department of the 
Victor Gaites Agency, 41 East Forty- 
second Street, New York City. Mr. 


Werner has had more than thirty years’ 
experience in the New York metropoli- 
tan insurance district. 








COL. H. B. FAIRBANKS DIES 





Well Known New York City Broker Was 
A Leader in Many Patriotic 


Organizations 
Colonel Harry Burnside Fairbanks, 
well known general insurance broker 


who had offices at 80 John Street, died 
last Saturday at the Veterans Hospital 
in the Bronx after a short illness. He 
was 77 years old and was associated in 
partnership with his son, Richard Webb 
Fairbanks of Briarcliff Manor, N. Y., in 
the insurance brokerage firm of H. B. & 


R. W. Fairbanks. He is survived also 
by his widow. Funeral services were 
held Monday at the Church of the 


Heavenly Kest in New York City. 

Mr. Fairbanks was a veteran of the 
Spanish-American War and a leader in 
many veterans’ and patriotic societies. 
He was a past-president of the New 
York Chapter, Sons of the American 
Revolution; past-president, Massachu- 
setts Infantry Veterans Association; 
past-president, New York Society, Army 
San Diego de Cuba; honorary member, 
Veterans Association of the 7lst Regi- 
ment; member of the Military Order of 
Foreign Wars of the United States, New 
York Commandery; member of the 
board of managers, Society of the Mass- 
ing of the Colors. 

He was also a member of the John 
Alden Society, Society of American 
Wars, Military and Naval Club, and New 
York Society of the Order of the Found- 
ers and Patriots of America. 

Born in Windsor Locks, Conn., Col- 
onel Fairbanks was of the tenth gen- 
eration of descent from John and Pris- 
cilla Alden and was also of Revolution- 
ary descent. He was treasurer of the 
Peoples Savings Bank of Worcester, 
Mass., before coming here about thirty 
years ago. Since then he had been an 
insurance broker. 


A. E. Spottke Will Address 


Essex County Association 


A. E. Spottke, manager, automobile di- 
vision, National Bureau of Casualty & 
Surety Underwriters, will speak on auto- 
mobile insurance at the meeting of the 
Essex County (N. J.) Insurance Agents 
Association at the Hotel Douglas, New- 
ark, Monday, January 18. It will be a 
dinner meeting, beginning at 6:30 P. M. 

As business of the meeting, the va- 
cancy on the executive committee caused 
by the resignation of W. T. Rowland, 
Jr., will be filled and a proposed amend- 
ment to the constitution relating to elec- 
tion of officers and time of installation 
will come up for action. 
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JAY W. STEVENS 


Jay W. Stevens, chief of the fire pre- 
vention bureau of the National Board of 
Fire Underwriters on the Pacific Coast, 
has been reappointed to the post of Cali- 
fornia fire marshal. He had served sev- 
eral terms as fire marshal prior to the 
recently terminated Olson administration. 





Agents Dinner 
(Continued from Page 1) 


able right now when normal business has 
been so upset by war conditions. Full 
knowledge and understanding of cover- 


ages by producers is particularly im- 
portant today, he said, and he ex- 
pressed his gratification that several 


thousand students-are enrolled in these 
study groups in nearly thirty states. He 
commended especially the women who 
are taking the courses for they are now 
assuming added responsibilities. Their 
tasks require broad knowledge if effi- 
ciency is to be achieved. 

Mr. Perkins of the Travelers also 
strongly supported the educational pro- 
gram and said he was proud to be asso- 
ciated with a movement which pro- 
motes better cooperation within the capi- 
tal stock insurance business. 

Mr. Scott, an excellent toastmaster, re- 
called that Mr. Perkins, for the Casualty 
and Surety Executives Association, John 
North, for the National Board, and Mr. 
McCord, for the agents, were the three 
men who, several years ago, discussed 
and approved the idea for the educa- 
tional program now in use. With the 
cooperation of the fire and casualty com- 
panies the services of the thirty-five au- 
thorities on various lines were secured 
and in the early part of 1942 the pro- 
gram was completed and made available 
to agents. The rate of progress since 
then, Mr. Scott said, has been steady 
and rapid and the courses of study are 
being commended by the discussion lead- 
ers and the students. 

McCord Reviews Educational Progress 

Mr. McCord said he acknowledged 


FIREMAN S FUND 
FIRE FRANKLIN 


NATIONAL 


EXPERIENCE 
CO-OPERATION 


O'GORMAN & YOUNG, Inc. 


744 BROAD STREET - - 


New York Brokerage Office 


110 William Street 


W. E. Craig, Mgr. 


HARTFORD ACCIDENT and INDEMNITY CO. 
N. J. Countersigning and General Agency 


AGRICULTURAL 
SPRINGFIELD F 


“FIRE ASS N 
ST. PAUL 








that the educational progress of recent 
years in agency ranks was made pos- 
sible by the willing cooperation of the 
companies and the National Association 
was grateful to all company men who 
have helped this general movement. He 
said the present status of the educa- 
tional campaign is a far cry from the 
situation prevailing a few years ago 
when the Florida agents organized a 
four or five day “short course” in that 
state. But the enthusiasm to carry on 
was created then when more than 300 
persons attended that first “short 
course,” revealing a hitherto unknown 
eagerness on the part of producers to 
improve their knowledge of the business. 

Mr. McCord foresees tremendous gains 
being registered in education in the next 
two decades, and as the men and women 
in insurance -become fully educated there 
will be an accompanying improvement in 
relations between the public and the in- 
surance industry. 

President David A. North of the Na- 
tional Association, who has been a mem- 
ber of the association’s official family 
while the educational program was being 
developed, declared that nothing has 
served better to bring together in 
friendly relations agents and fire and 
casualty company men. He believes that 
all this is a good omen for a better 
understanding of one another’s problems 
and he voiced the hope that the co- 
operation so evident in the educational 
movement can be carried through into 
the discussion of all matters of common 
interest. 

The job of education, President North 
said, is to make every agent a better 
servant of the public and the company 
men, as well as the N.A.I.A. leaders, are 
helping sincerely to achieve that goal. 
From the long range public relations 
viewpoint Mr. North said that well edu- 
cated agents are able to keep pace with 
all new developments, protect the pub- 
lic’s needs adequately and thus provide 
no excuse for unprovoked attacks on in- 
surance. 


Company Men Invited to Dinner 


Company men invited to atend the tes- 
timonial dinner and the unit courses to 
which they, as authorities, individually 
made contributions follow: 

Accident and health—G, H. Carlson, accident 
and health department, Continental Casualty, 
Chicago; John F, Lydon, manager, accident and 
health department, Ocean Accident & Guarantee, 
New York City. 


Agency management—Oscar Beling, superin- 
tendent, agency systems department, Royal-Liv- 
erpool Groups, New York City; Ralph W. 


Bugli, assistant to the director of public rela- 
tions, National Board of Fire Underwriters, 
New York City; Charles Freeman, superintend- 
ent, business promotion department, Springfield 
Fire & Marine, Springfield, Mass.; Harry 
Schauffler, assistant manager, National Board of 
Fire Underwriters, New York City. 

Automobile material damage and_ liability — 
Harry R. Muse, superintendent, metropolitan 
casualty department, Fidelity & Casualty, New 
York City; Amos Redding, assistant secretary, 
Aetna Affiliated Companies, Hartford. 

Boiler and machinery—L, B. Brainerd, vice 
president, Hartford Steam Boiler, Hartford; 

H. Henshaw, superintendent of agencies, 
Hartford Steam Boiler. 

Burglary and glass—S. A, Romolo, manager, 
burglary-plate glass division, National Surety, 
New York Cjty; W. E. Mallalieu, Jr., assistant 
director of ed ucation, Royal-Liverpool Groups, 
New York City. 

Fidelity and surety bonds—G. W. Crist, !r., 
vice-president, Fidelity & wore, New York 
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City; John P. Madigan, manager, bonding de- port of the Association of Casualty and 
tment, Maryland Casualty, New York City. Canster Saesiiiibie «son alia’ Tasinnel 
Fire and allied lines—G, S. Atkinson, secre- Surety xecutives anc the Nationa 


ry, Hartford Fire, Hartford; 


DeMott Belcher, Board of Fire Underwriters in support- 


sistant secretary, Continental, New York City; ing its educational program. Represen- 
scar J. Eastman, secretary, Northwestern Fire ‘ he A i matenieis 
, Marine, Minneapolis; E. Folley, metro. tatives of the Association of Casualty 


litan office, North British & Mercantile, New 


and Surety Executives invited to attend 


rk City; Howard F. Hansen, assistant man- Tuesdav nigh 5 Jerkins. C r 
r, The Travelers, New York City; W. E. F 7 2 he oy Mr. Perkins, C. W. 
lalieu, Jr.; Claude D, Minor, director of ed- airfield, general manager, and Ray 
ition, Royal-Liverpool Groups, New York Murphy, assistant general manager, As- 
y; James C, O’Connor, eidtor and_ manager S 
ys ’ : * —?° Se t s he s - 
r,s Walane Gia Gane ciati yn of Casualty and Surety Execu 

Hara, secretary, Niagara Fire, New York tives, 
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City; Leonard Peterson, vice-president, Home, Invitations were extended to repre- 


w York City; Sinclair T. Skirrow, 


secretary, . - + . P ~0 
sentatives of the National Board of Fire 


Great American, New York City; Chester A. ‘ s ; . 
Siow, Secretary, the Phoenix, Hartford; Bruce Underwriters as follows: John A. North, 
Steinhoff, assistant secretary, Eastern Under- * vice-president, The Phoenix, Hartford, 
ters Association, New York City; Joseph P. 2 7 hee : 
special agent, Great American, New York Conn.; W. E. Mallalieu, general mana- 


Trost, 
eit 


Inland marine—A. W. 


ger, and F. S. Dauwalter, assistant gen- 


Barthelmes, secretary, eral manager. 


i North British & Mercantile, New York City; . 4 

‘ E. M. ‘joe ga <span Comeony of Invitations were also extended to Roy 
# : rth America, New York City; Arthur J. ) ; Rocheste 4 “arle- 
x luneke, assistant United States manager, Eagle I uffus, Rochester, N. Y., and Carle 
A Star, New York City. ton I. Fisher, Providence, R. I., who 
i Public aa and workmen’s come served with Mr. McCord last year on the 
x Walter J remer, compensation department, N f > “9 1] SC 0 . 
; Hartford Accident & Indemnity, Chicago; John N.A.L.A. educational —— advisory 
5 Evlof, supervisor, agency field  service-casualty committee ; Mrs. Ada V. oyle, presi- 
@ x ret The Travelers, Hartford; ee D. dent, National Association of Insurance 
Al Sherwood, assistant supervisor, agency field serv- T . > a T > * 
9g ice-cantalty & surety, The Travelers, Hartford. Women, Caldwell, N. J., and Dean Lau 
t] Aviation insurance—C, A, Sanford, Eastern rence J. Ackerman, School of Business 
qq branch office manager, Aero Insurance Under- Administration, University of Connecti- 
vriters, New York City. cut 

B State insurance laws—Joseph J. Magrath, : : 

i Chubb & Son, New York City, The following representatives of the 
a National Association of Insurance 
Other Guests Agents, in addition to Mr. Scott, at- 
i The N.A.I.A. educational division paid tended: President North, New Haven, 
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During the hard fighting in 1942 our boys 
yelled “Praise the Lord and Pass the Ammu- 
nition.” In 1943 they’re shouting “We've just 


begun to fight!” 


Our job is on the Home Front and we've got 
to fight too. We're starting with the new all- 
out comprehensive Personal Property Floater. 
The complete details are featured in our 


January “BROADSIDE.” 
Come on men, we have a job to do in 1943! 


KEEP BUYING WAR BONDS 
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CROWD DUE AT PINK LUNCHEON 





Widespread Interest in Hotel Commo- 
dore Affair, January 19; Number of 
Commissioners Will Attend 
The luncheon which the insurance fra- 
ternity is giving Hotel 
January 19 to H. Pink, who is 
continuing as Insurance Superintendent 
state until Governor Dewey 
names his successor, will not be as big 
as the one given to Col. Lindbergh when 
the latter returned from 
flight to Paris, at which time there were 
3,000 there, but it is going to be an un- 
usually well attended affair. It is a 
testimonial event in which there is wide- 
spread interest. Members of the honor- 
ary committee take about a column of 
type and include many of the leading 
men in the business. Among the count- 
less friends of Superintendent Pink in 


in Commodore 


Louis 


of this 


his historic 





Page 19 


the business are the insurance newspaper 
men. Their committee follows: 

William S. Crawford and Elmer Miller, 
nal of Commerce; Tom Cullen, The 
Ed Ackerman, The Weekiy Underwriter; Rus- 
sell Rhodes, rane Agency Bulletin; Robert 
Mitchell, National Underwriter; Wilfrid E. 
Jones, Life Association News; Warren Ellis, 
Broker-Age; E, ’. Roberts, Advocate; Carl 
Pierson, Chicago Journal of Commerce, and Clar- 
ence Axman, The Eastern Underwriter. 

Out of town commissioners who will 
attend luncheon include Gontrum, Mary- 
land; Lloyd, Ohio; Harrington, Massa- 
chusetts; Blackall, Connecticut, Deputy 
Gough, New Jersey. 

Chairman of luncheon 
Jesse S. Phillips, Great 
demnity; Albert N. 
Reynolds, is 


Jour- 
Spectator; 


committee is 
American In- 
Butler, Corrocn & 
vice-chairman; Orville 
Davies, General Exchange Insurance 
Corp., secretary; and Col. Howard P. 
Dunham, American Surety, treasurer. 





Suggests Saturday Closings 


The Insurance Section of the New 
York Board of Trade has sent to mem- 


man, public relations committee, Spar- bers a questionnaire on the closing of 
tanburg, S. C.; Sidney O. Smith, mem- insurance offices on Saturdays during 
ber, — relations committee, Gaines- cold months in order to conserve fuel. 
ville, Ga.; J. B. Miller, secretary; Wal- It is stated that the amount saved by 
ter H. Bennett, counsel; George DuR. Saturday closings would be of tremend- 
Fairleigh, assistant secretary; Bartlett ous help. The suggestion is also made 
Greene, assistant secretary; Russell that the Saturday working hours be add 
Rhoades, editor, The American Agency ed to those of the other five days of the 
Bulletin. week to prevent inefficiency. 
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l’hen the National Board cf Fire 
Underwriters was fornied in 1366, it 
became what is believed to Le the first 
nationwide association created Ly any 
business for the advancement and pro- 
tection of public welfare. 











— 


Now comprised of 200 
leading capital stock fire 
insurance companies, the 
National Board’s outstand- 
ing work benefits the public 
through greater security of life 
and property—insurance companies, 
through reduced fire losses—policyholders, 
through lower insurance costs. Its history 
clearly demonstrates how a great private en- 
terprise meets grave social responsibilities in 
the democratic way. 

















As members of the N:- 
tional Board, we have fe!r 
considerable pride iz its un- 
surpassed leadership. Now, 
in time of war, its services to 
the country are almost without 
limit. Agents representing our com- 

panies provide strong stock company pro- 
tection to war industries the country over. 
But even more important is the fire preven- 
tion and protection guidance, which has its 
effect on fighting fronts all over the world. 


National Union 


and Birmingham 


FIRE INSURANCE COMPANIES 
PENNSYLVANIA 


PITTSBURGH - 




















January 15, 1943 





WDC Outlines Attitude Toward 


Nationals of Germany and Japan 


The War Damage Corporation, through 
Assistant General Counsel James W. 
Close, has explained the status of Ger- 
man and Japanese enemy nationals un- 
der war damage insurance policies in a 
letter to Secretary J. D. Erskine of the 
Insurance Executives Association. The 
local war damage committee, with which 
Mr. Erskine is connected, recently for- 
warded to Mr. Close the following three 
questions received from the Merchants 
Fire of York: 

Is a bank, which is the assured, pre- 
cluded from collecting damages on _ pol- 
icies covering properties owned by Ger- 
man nationals should a claim arise ? 

2. Is memorandum to fiduciary agents 
se 16 retroactive ? 

What provision has been made for 
comnailitlan of such policies and on what 
basis may they be canceled if cancella- 
tion is permitted ? 


WDC Attitude Outlined 


Mr. Close, in his letter to Mr. 
offers the following: 

“In response to this and your numer- 
ous other letters with reference to mem- 
oranda to Fiduciary Agents numbered 13 
and 16, there is outlined below the 
theory which permeates the corporation's 
policy with respect to nationals of Ger- 
many and Japan. 

The provisions of the Trading with 
the Enemy Act prohibit trade or com- 
munication with the enemy. The Treas- 
ury Department is charged with the ad- 
ministration of this act and has issued 
regulations defining ‘enemy nationals’ as 
those persons residing in countries with 
which the United States is at war or 
residing in enemy occupied territory. 
These regulations do not prohibit trade 
or communication with nationals of such 
countries residing in the United States, 
its territories or possessions unless such 
persons are acting a agents for an enemy 
government or doing business in enemy 
territory. 

“In addition to the aforementioned 
act, there is promulgated pursuant to the 
War Powers Act, as amended, a list 
designated ‘The Proclaimed List of Cer- 
tain Blocked Nationals.’ This list, I un- 
derstand, contains the names of indi- 
viduals and firms with whom citizens of 
the United States are not permitted to 
transact business without the specific ap- 
proval of the Treasury Department. 

“Therefore, irrespective of this corpor- 
ation’s regulations or its policy as set 
forth in the memoranda to fiduciary 
agents to which I have referred, we, as 
any other corporation, are bound by the 
provisions of the Trading With the En- 
emy Act, the regulations promulgated 
pursuant thereto and notice of the ex- 
istence of The Proclaimed List of Cer- 
tain Blocked Nationals. 

No Legal Restriction 

“2. In general, it is true that there is 
no legal restriction imposed by any ex- 
isting law or regulation which would 
render invalid a contract of insurance 
entered into by and between this cor- 
poration and a national of Germany, 
Japan or any of the countries with 
which the United States is at war, pro- 
vided the subject matter of the insur- 
ance is property situated within the 
United States, its territories or posses- 
sions and provided the insured is resid- 
ing within the United States, its terri- 
tories or possessions. Therefore, con- 
tracts of insurance entered into by this 
corporation with resident nationals of 
such countries prior to the promulgation 
of Memorandum to Fiduciary Agents No. 
13 are valid contracts in accordance with 
the terms thereof. 

“Generally speaking, resident nationals 
of such countries have access to the 
State and Federal courts for all pur- 
poses. In the absence of the endorse- 


Erskine, 


ment required by Memorandum to Fidu- 
ciary Agents No. 13 or No. 16 courts 
would, in my opinion, construe our poli- 
cies of insurance as valid enforceable ob- 
ligations.« As I have previously indi- 
cated, it seems impractical after the is- 
suance of the bulk of the War Damage 
Corporation policies to attempt, retroac- 
tively, to impose the conditions set forth 
in memoranda numbered 13 and 16. 
Therefore, no attempt was made to re- 
write or otherwise disturb the many 
contracts executed prior to October 5, 
1942. 
May Cancel Flat 


“The corporation, of course, desires 
that its policy with respect to nationals 
of Germany and Japan be as uniformly 
effective as possible. It seems to me, 
therefore, that if requested by any such 
national fiduciary agents may cancel such 
policy flat, provided satisfactory evidence 
substantiating the nationality is submit- 
ted. There is no express provision in 
contracts issued prior to October 5, 1942, 
pursuant to which the corporation could 
require cancellation. 

“3. Memorandum to Fiduciary Agents 
No. 16 represents a modification of the 
corporation’s former position with re- 
spect to nationals of countries with 
which the United States is at war. In 
one respect it is a relaxation of the 
stringent requirement of the former en- 
dorsement. The memorandum indicates 
that the corporation will construe as 
valid policies bearing the endorsement 
and issued to nationals of countries other 
than Germany and Japan. The memo- 
randum also authorizes fiduciary agents 
upon request of insureds to indicate by 
appropriate endorsement that such is the 
case. The corporation’s intention, as evi- 


denced by Memorandum No. 16, is now 
limited solely to withholding from na- 
tionals of Germany or Japan the protec- 
tion afforded by its policies. 


Mortgagees Protected 


“With respect to mortgagees or others 
holding financial interests in property 
owned by such nationals, it is our de- 
clared intention that the protection af- 
forded by our policies shall not be de- 
nied such investors provided only the 
interest in such property was acquired 
prior to December 6, 1941. 

“In my opinion, 
corporation is effectively carried out pro- 
vided the endorsement (or endorse- 
ments) required by Memorandum to Fi- 
duciary Agents No. 16 is affixed to poli- 
cies issued after the date of the pro- 
mulgation of that memorandum. Admin- 
istratively, no serious difficulty should 
be encountered. A national of Germany 
or Japan who makes application for in- 
surance and obtains a policy endorsed 
as required, in fact has no insurance. 
The policy, because of the endorsement, 
affords such national no protection. The 
corporation is, therefore, willing in any 
such case, on the request of such appli- 
cant, to cancel any such ‘policy’ flat, pro- 
vided only that the fiduciary agent is 
reasonably satisfied that such applicant 
is in fact a national of Germany or 
Japan. 

“The corporation has indicated that 
corporate insureds, a majority of the 
steck of which is owned by citizens of 
the United States, are eligible applicants 
notwithstanding some of the shares are 
held or owned by nationals of Germany 
or Japan.” 


MOVING OFFICES IN BOSTON 

The Boston branch office of App leton 
& Cox, Ine., is moving its offices from 
the seventh to the eleventh floor of the 
Oliver building, 141 Milk Street. The 
main office of this prominent marine 
underwriting organization is located in 


New York City. 
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“THINK NO LITTLE THOUGHTS!" 


Now the imperative need is for big thinking that the 


greatest problem our Country ever faced may be cor- 


rectly solved. When Victory is won, let it be said 


that insurance men and women—agents, brokers and 


companies—did their full share in the preservation 


of our free American way of life. 


Our Best Wishes to All 
in 1943 
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CITES SERVICE TO PUBLIC 
Insurance Commissioner Alexander of 
Pennsylvania Tells How Companies 
Meet War Emergencies 

Ralph H. Alexander, Insurance Com- 
missioner of Pennsylvania, states in 
report to Governor Arthur H. Jame: 
that a new insurance code is desirab! 
but not absolutely necessary. New Yor': 
State a few years ago revised its insur- 
ance laws by adoption of a new cock 
Concerning public service rendered to 
the public in 1942 by the insurance in- 
dustry Commissioner Alexander says: 

“The war emergency has developed 
many problems for the insurance busi- 
ness and presented to the industry many 
opportunities to make outstanding con 
tributions. Private insurance capital con- 
tinued the insurance of hulls and cargoes 
and suffered heavy financial losses until 
the Government accepted this risk as 
being properly its own. This willingness 
to insure in face of certain loss kept 
foreign shipments going at a time when 
failure to do so might have clogged our 
ports with ships and cargoes, and crip- 
pled the supplying of fighting equipment 
to our Allies. 

“Insurance companies and their agents 
have handled the sale of war damage 
insurance for the War Damage Corpora- 
tion more efficiently and economically 
than would have been possible in any 
other manner. Insurance companies have 
sacrificed time-honored traditions — in 
handling insurance on war project con- 
tracts on a new basis prescribed by the 
Army and Navy. 

“The Insurance Department has main- 
tained close contact with all these situ- 
ations and has helped in producing har- 
mony in effort and in the streamlining 
of methods with the result that the in- 
suring nublic has been better served dur- 
ing this administration than ever be- 
ore.” 





ILLINOIS FIRE IN KANSAS 


Running Mate of Millers National Enters 
State with H. E. Holtz as 
State Agent 

Illinois Fire Insurance Co. has entered 
the state of Kansas where it will be 
operated as a running mate of Millers 
National Insurance Co. under the field 
supervision of State Agent H. E. Holtz, 
Topeka, Kan., according to an announce- 
ment received from the Chicago home 
office. 

During 1942 Illinois Fire was entered 
in New Jersey, Maryland, Oklahoma, 
West Virginia and now Kansas, making 
a total of fourteen states in which the 
company now operates. The other states 
are Illinois, Indiana, Michigan, New 
York, Ohio, Pennsylvania, Texas, Vir- 
ginia, and Wisconsin. 

Mr. Holtz has had charge of the Kan- 
sas-Missouri field for Millers National 
since 1938, prior to which he was an 
examiner in the home office for eighteen 
years. He started in the fire insurance 
business in 1912 as an office boy with 
the Connecticut Fire, and when its West- 
ern department moved East in 1913 he 
went with the Firemen’s Insurance Co. 
June 14, 1920, he went to Millers Na- 
tional as an examiner. That was twenty- 
three years ago. 

Kansas is the home state of W. S. 
Whitford, executive vice president, IIli- 
nois Fire. Mr. Whitford was Kansas 
state agent for the Springfield grou; 
for many years with headquarters a! 
Topeka. 


Mass. Agents & Brokers 
Ass’n Will Meet Toda” 


The Associated Insurance Agents < 
Brokers, Inc., will hold its annual meet 
ing today, January 15, at 2 P. M. in the 
Boston Board of Fire Underwriters a: 
sembly room, 89 Broad Street, Bosto: 
Harvey R. Preston of Springfield is pre: 
ident. General Manager Edmund S. Oj} - 
penheimer will report on activities of 
the past year and there will be a dis- 
cussion on the legislative outlook ii 
Massachusetts this year. 
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Will Stagger Working 
Hours in Pittsburgh 


TAKE ACTION ON WTC REQUEST 





Almost 10,000 Insurance People Affect- 
ed; Insurance Club Agrees to 
New Schedule 





Almost 10,000 insurance people who 
ork in Pittsburgh’s Golden Triangle 
ill have their working hours changed 


from 9 A. M. to 5 P. M. to 10 A. M. to 
P. M. by the end of January as the 
\llegheny County War Transportation 


‘ommittee effects the most far-reaching 
urs staggering program in the city’s 
story. 

The plan calls for all retail, wholesale 
nd service firms in the downtown dis- 
rict to use a starting work time either 
efore 8 A. M. or after 10 A. M. and a 
nishing work time either before 4 P. M 
r after 6 P. M. Called the “most drastic 
transportation move ever attempted in 
\llegheny County,” the new stagger plan 
was announced January 4 in a letter 
sent to downtown business firms. 


Insurance Club Agrees 
\ special meeting of the Insurance 
Club of Pittsburgh was held January 5 
to discuss the stagger system and it was 
unanimously agreed that all of the down- 


town Pittsburgh insurance companies 
would change their working hours to 
10 A. M. to6 P. M. At the next meeting 


of the club, January 21, a resolution 
will be passed to that effect. 

The Insurance Club meeting was called 
at the request of the War Transportation 
Committee which asked that each asso- 
ciation try to work out a schedule to 
conform with the new system. The as- 
sociations in turn have bulletined their 
members for individual opinions on a 
working hour schedule. A majority ap- 
proved of the 9 A. M. starting time. 

Staggering of hours will not become 
effective until January 25, a spokesman 
for the Tronsportation Committee said, 
since it will require at least three weeks 
for railways and bus lines to prepare 
new schedules. To those employers who 
cooperate with the new regulations, cer- 
tificates will be given for posting in their 
places of business. 


PITTSBURGH FLOOD LOSS 

Pittsburgh’s near-disastrous flood of 
December 30 which caused property dam- 
age estimated at $1,500,000 found only 
one large downtown department store 
covered by insurance. After the St. Pat- 
rick’s Day flood of 1936 this store in- 
stalled flood gates which prevented De- 
cember’s flood from taking a toll in dam- 
aged merchandise. While the water in 
the Golden Triangle reached to the first 
floor of the store, only a little water 
seeped in, due to construction of steel 
gates. The insurance policy covered 
use and occupancy when the store was 
comes for one and one-third days after 
the flood. 








TWIN CITIES LOSSES LOWER 
Fire losses in the Twin Cities in 1942 
vere well under those of 1941, accord- 
ng to preliminary estimates of the fire 
fficials. The Minneapolis fire preven- 
tion bureau places 1942 losses at rough- 
lv $705,000 against $944,000 in 1941" The 
1942 figure may be changed somewhat 
vhen complete official data are in but 
the bureau is confident the final 
otal will show a drop of more 
5200,000 compared to 1941. In St. Paul, 
hief Sudeith estimates 1942 losses at 
$475,000 against $541,000 in 1941. 


loss 
than 





JORDAN, READ & CO. MOVING 


The Boston general agency of Jordan, 


Kead & Co. is moving from the first to 
the seventh floor of the Oliver building 
it 141 Milk Street. Several insurance 


noves in the building have become nec- 
essary because the United States Inter- 
ial Revenue Department will soon oc- 


cupy space on several lower floors. Mem- 


ers of the firm are Herbert F. 


Jordan, 
Harold C. 


Read and Robert S. Read. 


Named Associate Counsel 
Of the Fire Association 


Arthur E. Benson has resigned as sec- 
retary and general counsel of the Fire 
Association of Philadelphia. A. A. Rob- 
erts and J. L. Baker have been appointed 
associate counsel to supervise the duties 
formerly handled by Mr. Benson, who 
recently was elected vice-president of 
the Manufacturers’ Casualty. 





Thomas Paul Controller 
Of the Franklin Fire 


The Franklin Fire of Philadelphia an- 
nounces appointment of Thomas Paul as 
controller. He will be located at the 
home office at 421 Walnut Street. 

Mr. Paul was for many years 
ciated with the Insurance Department 
of Pennsylvania where he served in a 
number of capacities, including that of 
chief examiner. His wide experience 
forms an excellent background for the 
performance of his new duties with the 
Franklin. 


asso- 





HOLLISTER MEMBER OF FIRM 


Harry Hollister, who has been con- 
nected since 1936 with the general in- 
surance firm of Jewett, Barton Leavy 


& Kern of Portland, Ore., as head of 
the fire insurance department, has been 
admitted to equal partnership in the 
concern. Mr. Hollister was advanced to 
the position of junior partner in Janu- 
ary, 1939. 





WITH BOOKER & KINNAIRD 

James B. Connelly has been elected a 
member of the firm of Booker & Kin- 
naird, Louisville, Ky. Mr. Connelly is 
a graduate of Rose Polytechnic Insti- 
tute. He has been an engineer with the 
insurance firm for thirteen years. 


NAME: “Planned Progress”. 
DESCRIPTION: Twenty-two pages of sales strategy 
BORN: 1930, Boston, Massachusetts. 


NEXT OF KIN: Boston Insurance Company, Old Col- 
ony Insurance Company. 


QUALIFICATIONS: The ability to analyze the agency 
business — office methods, selling, advertising, 
prospects, customers, communities, competition, 
and opportunities — in the light of today’s con- 
ditions and to work out a plan of strategy, based 
on such an analysis. 


SERVICE RECORD: Has helped hundreds of agents 
from coast to coast increase their premium 
income from 8% to 37% in a single year. Has 
helped to protect them from unusual circum- 
stances coincident with war’ — tire and car ra- 
tioning, dislocation and suspension of certain 
businesses, curtailment of non-defense construc- 
tion, prospect of soliciting without a car, and 
less insurance spending by the heavily-taxed 
middle-income group. 


AWARDS: Insurance Advertising Conference Trophy. 


. 


TESTIMONIAL FOR ZIMMERMAN 





Pittsburgh Friends Honor Middle De- 
partment Official with Allegheny 
Division 50 Years 
A testimonial dinner for Phillip E. 
Zimmerman, for the past fifty years as- 
sociated with the Middle Department 


Rating Association, Allegheny Division, 
was held January 11 in the Keystone 
Hotel in Pittsburgh. Mr. Zimmerman 


was presented with a gift of luggage by 
members of the department. 

Currently superintendent of the 
sorinkler risk division, Mr. Zimmer- 
man, who is 62 years old, started with 
the company as an office boy at the age 
of 12, and has been in his present posi- 
tion for the past 25 years. He has been 
active for 46 years in the downtown 
YMCA, part of which time he spent as 
an athletic instructor. 

His two sons, Dwight, 35, and James, 
33, are both serving in the armed forces, 
the former in the quartermaster corps 
and the latter in officers’ training. The 
two are stationed at an army camp in 
Georgia. Chairman of the testimonial 
dinner was Frank Siefker, superintend- 
ent of the rating and stamping depart- 
ment. 


DENNY P. LEMEN HONORED 

Special honor was paid Mr. and Mrs. 
Denny P. Lemen at the annual dinner- 
dance of the Blue Goose luncheon club 
at Sioux Falls, S. D,. on December 28. 
Mr. Lemen, president of the Queen City 
Fire Insurance Co., has been identified 
with the Dakota pond since 1910. Rob- 
ert Hayward, deputy most loyal grand 
gander for Minnesota and the Dakotas, 
extended greetings from the grand nest 
and a telegram of felicitation came from 
Thomas G. Linnell, Minneapolis, grand 
supervisor. E. W. Beardsley, manager 
of the Western Adjustment & Inspec- 
tion Co., presided. 


CITATIONS: “Strong in conception and complete- 
ness," ‘‘intelligent,’’ “good merchandising,” 
“most distinguished.” — by the judges of the 
I. A. C. Trophy contest. 

“Sets a definite plan to follow as surely as our 
highway markers keep us on the right road.” — 
Ralph Anderson, Salina, Kansas. 

“Methods outstanding, plan unique, knowl- 
edge of local conditions uncanny, ideas work- 
able.” — George W. Miller, New Brunswick, N. J. 

“One of the finest working plans we have ever 
seen. It is a service that will work and one that 
the agent should thank his stars for having.” — 
The H. H. Martin Co., Longview, Wash. 


ASSIGNMENT: Ready to go on the wings of the next 
mail for active duty with local agents who want 
to solve successfully today’s and tomorrow's 
pressing problems. 


BOSTON INSURANCE COMPANY 
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i Please send me a copy of’Planned Progress.” I understand 

{ that this request places me under no obligation whatsoever. 
NAME____ 
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LD COLONY INSURANCE COMPANY 


Henry L. Ughetta Sworn in 


As Supreme Court Justice 
Henry L. Ughetta, Brooklyn lawyer, 
who was sworn in as Justice of Supreme 
Court of New York on January 4, and 
whose popularity in the city was dem- 
onstrated when he was made the candi- 





UGHETTA 


HENRY .L. 


date of both Republicans and Demo- 
crats, and was endorsed by the bar asso- 
ciations, has been closely affiliated with 
the Chubb & Son insurance organiza- 
tion for a decade. He is generally re- 
garded as one of the best informed law- 
yers in certain aspects of the aviation 
industry. 

Justice Ughetta was born in Brooklyn 
and has been active in civic affairs of 
the borough. He is director of the 
srooklyn Bureau of Social Planning and 
until the recent election was chairman 
of Selective Service Board of Appeals 
No. 26. Also, he was a Presidential elec- 
tor in 1940. 


COURT DECIDES FOR LLOYDS 








Holds Minnesota Commissioner Without 
Power to Enforce Demand for 
Auto Fleet Data 

Lloyds of Minneapolis has won a de- 
cision in the Ramsey County Court at 
St. Paul which holds that Insurance 
Commissioner Newell R. Johnson of 
Minnesota has no authority to enforce 
his order requiring companies to furnish 
the Department with data on their auto- 
mobile fleet writings. The court held 
that the Commissioner must resort to 
the courts to determine his charge that 
Lloyds are violating the anti-discrimina- 
tion statutes or must resort to the legis- 
lature for wider powers. 

The Lloyds admitted that it “has made 
and permitted and intends to continue to 
make and permit advantages and distinc- 
tions in favor of different classes of its 
insureds with respect to the amount of 
premiums charged.” 

Commissioner Johnson issued rulings 
in May and June of last year, ordering 
the companies to furnish data on their 
automobile fleets. Lloyds of Minneapolis 
defied the rulings and brought court 
action attacking the Commissioner’s au- 
thority to enforce the rulings. 

The Commissioner’s attorneys relied 
on a special law covering such concerns 
as Lloyds which reads, “may be author- 
ized to transact insurance other than life 
in this state in such manner and under 
such terms as the Commissioner of In- 


surance may direct.” The court held, 
however, that this law did not contem- 
plate that Lloyds “could operate only 


ie dicté itorial powers of the Commis- 
sioner. 


RHODE ISLAND DIVIDEND 
Directors of the Rhode Island Insur- 
ance Co. have declared a dividend of 
10 cents a share on the $2.50 par value 
capital stock. 
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N. J. Bar Committee 
Reports on N. Y. Form 


FINDS SENTIMENT FAVORABLE 


Defers Final Recommendations on New 
Standard Policy; Public Interest 
Higher Than Expected 


the in- 
Jersey 


Edward Gaulkin, chairman of 
committee of the New 
Bar Association made a preliminary re- 

recent 
he said 
ready to 


surance 
port to the association at its 


meeting in Newark, in which 
that the committee 


submit its specific 


is not yet 
recommendations in 
regard to the of adopting 
the new New York standard fire policy 
in New Jersey, but that the committee 
had found insurance interests practically 
in favor of the move. 

the Bar 


advisability 


unanimously 
The insurance committee of 
Association, upon request of Insurance 
Commissioner Eugene E. Agger, has 
been conducting a comprehensive survey 
among New Jersey citizens and later will 
submit its recommendations to Dr. Ag- 
ger on the question of outright adoption 
of the New York revised policy which 
will become effective July 1, or other 
revisions of the present policy in use 
in New Jersey. The New Jersey Asso- 
ciation of Insurance Agents already is 
on record as sponsoring the adoption of 
the new New York policy, in the in- 
terests of simplification and uniformity. 


Is Radically Different 


Saying that the new New York form 
is radically different from the form used 
in New Jersey and that nearly all the 
changes embodied in the new form are 
in favor of the policyholder, the com- 
mittee report continues: 

“The new policy which goes into effect 
July 1, 1943 (in New York State), is 
a much greater liberalization of the pol- 
icy for the benefit of the policyholder. 
For example, the following clauses have 
been wholly omitted from the policy: 
Sole and unconditional ownership, leased 
ground, foreclosure, chattel mortgage, 
mechanics working, change of interest, 
title or possession, fall of building, night 
operations, cessation of operations, gaso- 
line and other prohibited articles. 

“Your committee found that there 
was much more public interest in the 
problem than it had expected to find. 
The law of insurance may be a dry sub- 
ject, but apparently the realities of the 
insurance policy and what one gets for 
one’s insurance dollar have been given 
a great deal of thought by the insur- 
ance consuming public. Responses to 
the committee’s letters were by no means 
perfunctory, but showed a real appre- 
ciation of the problem and a real knowl- 
edge of the questions involved. 


Favor Adoption 


“With only one or two exceptions, ‘all 
the replies are in favor of the adoption 
of the new New York form without 
change for the sake of uniformity even 
though in some respects the new New 
York form is not an ideal policy. The 
argument in favor of adhering to the 
new New York form is that the insur- 
ance policy is a commercial instrument 
closely akin to commercial documents 
such as checks, bills of lading and ware- 
house receipts and that it is highly de- 
sirable that in a state as close to New 
York New Jersey, that business 
interests have the same policy with which 
to deal. 

“Furthermore from the point of view 
of the insurance companies, it magnifies 
their work and their overhead expense 
tremendously to have varying forms in 
the various states. 

“It has been indicated that New York 
may make some further change during 
the present session of its legislature and 
for be reason it has been urged upon 
the committee that the committee with- 
hold action until it is definitely settled 
in New York whether or not there will 
be changes, but the greater weight. of 
opinion is that the New Jersey legisla- 
ture take action as early as possible.” 


as is 


Allen E. Clough an Outstanding 
Authority in Loss Adjusting 


Allen E. Clough, who retired in 1937 
as secretary of the loss committee of the 
New York Board of Fire Underwriters 
after holding that post for twenty-seven 
vears, died suddenly on January 5 at his 
home in South Orange, N. J. He was 
79 years old and one of the outstanding 
fire insurance loss men of the country 
during his long career in the business. 
Surviving him are his widow, Mrs. Fran- 
ces E. Clough; three daughters, Mrs. 
Frederick D. Richey of Knoxville, Tenn.; 
Mrs. Paul H. Sears of Woodbury, Conn., 
and Miss Margaret E. Clough of South 
Orange, N. J.; three sisters, one brother 
and four grandchildren. 

Born at Colesburg, Ia., the son of the 
Rev. John E. Clough, D.D., well known 
missionary, Allen E. Clough was edu- 
cated at Kalamazoo College in Kalama- 
zoo, Mich., and entered insurance in an 
agency ther re in 1881. Three years later 
he went with the Northern Assurance, 
which was opening a Western depart- 
ment at Chicago. In 1887 he was ap- 
pointed a special agent and adjuster for 
the Northern. Then he became execu- 
tive special agent. 

In 1900 Mr. Clough was offered the 
post of special agent in Michigan and 
Indiana by Charles L. Case, United 
States manager of the London Assur- 
ance. He was sent to San Francisco in 
1906 to assist in the adjustment of the 
fire and earthquake losses and his work 
there was so excellent that he was pro- 
moted to general adjuster of the United 
States branch at the New York head- 
quarters. For three years he filled that 
post and then joined the New York 
Board of Fire Underwriters. He retired 
on July 1, 1937. 

Work of the loss committee of the 
board expanded greatly under Mr. 
Clough’s direction. He brought increased 
efficiency, removed duplication of effort 


ALLEN CLOUGH 

and expense on loss settlements. In 1911 
he originated the loss index service 
whereby the companies submit reports 
on all questionable losses. These are 
used as a guide by adjusters if the same 
assured should come forward at a later 
date as a loss claimant. Mr. Clough 
took a deep interest in insurance educa- 
tional work and served for two years as 
president of the Insurance Society of 
New York. He organized a series of lec- 
tures given by well known insurance 
lawyers and loss adjusters. He had these 
lectures published in a book, “The Fire 
Insurance Contract,” long recognized as 
a leading reference volume. 





Safety Standards Proposed by New 
National Board Cabaret Ordinance 


Requirements which would provide a 
uniform standard of safety against fire 
in places of public assembly are con- 
tained in a completed model “Cabaret 
Ordinance” which was announced last 
week by W. E. Mallalieu, general man- 
ager of the National Board of Fire Un- 
derwriters. 

“Our engineers have been working on 
this suggested ordinance almost continu- 
ously since the Cocoanut Grove tragedy 
in Boston,” Mr. Mallalieu said. “They 
have conferred with other engineers and 
fire prevention experts, with public offi- 
cials and representatives of hotels, res- 
taurants and night clubs so that the 
ordinance might include all of the prac- 
tical safeguards to life. We believe en- 
actment of this ordinance by municipali- 
ties will go far to minimize the proba- 
bility of disastrous fires in various places 
where groups of people assemble. It 
must be remembered, however, that no 
ordinance is of value unless it is dili- 
gently enforced.” 

Place of Assembly Defined 

The suggested safeguards are issued 
under the title of “An Ordinance Provid- 
ing for Safety to Life in Places of As- 
sembly.” A “place of assembly” is de- 
fined as “a room or space in which pro- 
vision is made for the seating of 100 or 
more persons for religious, recreational, 
educational, political, social or amuse: 
ment purposes, or for the consumption 
of food or drink.” Permits for operation 
of such places would be issued only after 
provisions of the ordinance have been 
complied with. 

The proposed ordinance requires that 
all combustible and decorative material, 


acoustical materials, 


including curtains, 
leaves and trees, 


streamers, cloth, vines, 
be rendered flameproof. Unless certified 
by Underwriters’ Laboratories, or other 
laboratories of recognized standing, as 
being of a permanent nature, the ordi- 
nance requires that such flameproofing 
be tested by the fire department each 
six months and the treatment renewed 
if necessary. 

Chairs and tables are required to be 
arranged so as to provide ready access 
to unobstructed aisles, at least three feet 
wide, which lead to doorways. 

Places with a capacity of 100 or more 
persons must have at least two exit door- 
ways in order to meet requirements of 
the ordinance. The exit doorways shall 
be so located that no point in the room 
is more than 100 feet from them by the 
line of travel. 

More Exits Would Be Required 
room or other space having a 
capacity of 200 persons shall have at 
least two “exit ways,” which are defined 
as consisting of doorways and connecting 
enclosed stairways, hallways or other 
passageways which provide safe access 
to the street. Three exit ways are re- 
quired for places with a capacity of more 
than 600, and four exit ways for places 
with a capacity of more than 1,000 per- 
sons. 

Exit 


Every 


doors in rooms accommodating 
fifty or more persons must swing out- 
ward. Restrictions are placed upon the 
use of revolving doors for exit purposes. 
Where revolving doors are permitted 
they must be of an approved type which 
will collapse under pressure, and they 
must be tested once a month to be sure 


BROOKS GOING TO TULSA 


Will Represent N. J. Association at 
N.A.1.A. Midyear Meet as Alternate 
For W. H. Spiegelberg 
Herbert L. Brooks, vice-presideiit, 
Joseph M. Byrne Co. of Newark, N. |, 
has been designated by the New Jers: 
Association of Insurance Agents as j 
delegate at the forthcoming midyear 
gathering in Tulsa of the National Ass 
ciation of Insurance Agents, February 
13-18. Mr. Brooks will serve as an alter- 
nate in place of William H. Spiegelbe: 
also a vice-president of Joseph M. Byr 
Co., who is unable to attend. Mr. Spi 
gelberg is the New Jersey associatio: 
representative on N.A.I.A. board of sta 

directors. 





Arson Prosecutions Higher 
In 1942 Fire Marshal Says 


During 1942 the largest number of 
criminal prosecutions during any one 
war year was made by the Ontario Fire 
Marshal’s office, according to a state 
ment submitted to Premier Conant hb) 
Fire Marshal W. J. Scott. A total of 
fifty-seven cases went to trial as com- 
pared with twenty-eight in 1941, thirty- 
six in 1940 and fifty in 1939. 

The highest percentage of convictions 
for arson in the history of the office was 
registered in 1942. Convictions resulted 
in fifty-six cases in which forty-four 
were charges of arson, eight of attempt- 
ed arson and four of other crimes con- 
nected with fire. Sdme years ago the 
average number of criminal prosecutions 
a year was about thirty-five with con- 
victions in about one-third of these. 





Canada May Fix May 1 
For Annual Statements 


In view of present war conditions and 
depletion in head office personnel of in- 
surance companies, the time for filing of 
annual returns may be extended to May 
1, according to a recommendation by the 
Canadian Superintendents of Insurance 
This is revealed in a report issued 
through the offices of Hartley D. Mc- 
Nairn, secretary of the Canadian Super- 
intendents’ Association. 





SYRACUSE PARTY HELD 


Men from the Syracuse agencies of 
the Excelsior were entertained at the 
Excelsior’s home office at a New Year's 
luncheon last Thursday noon. The of- 
ficers and Syracuse directors of the com- 
pany acted as hosts. About forty per- 
sons attended. The Excelsior office 
proved to be a good vantage point to 
view the remains of the devastating fire 
that consumed the famous Empire Hotel 
which was directly across the street 
from the Excelsior office. The fire 
started Tuesday night and water con- 
tinued to be played on the remains all 
day Thursday. 





they do collapse. While places of assem 
bly are occupied the ordinance requires 
that exit doors shall not be locked 
otherwise fastened to prevent them bein: 
opened from the inside. In places wit 
a capacity of more than 500, exit doors 
shall be provided with an approved pani: 
bar release device. Required exit doo! 
ways must be plainly marked with illum 
inated exit signs. 

Provisions are included in the sug 
gested ordinance for fire-resistive, en 
closed interior stairways and there a! 
requirements for the width of stairwa) 
and connecting passageways. Places © 
assembly would not be permitted above 
the second floor in any frame building. 

The fire department is required to su 
vey all places of assembly and designat 
suitable fire extinguishing appliances | 
and near boiler rooms, kitchens, storay: 
rooms and other areas where such aj 
pliances are deemed to be needed 
Monthly inspections are required, som 
of them during times when places of as 
sembly are occupied. Placards indicatin 
the capacity of the room must be dis 
played prominently. 
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“Burdened Vessel” Is Held Liable 
For Tug Collision in Hudson River 


the 
privileged vessel simply by changing the 
relative positions of the vessels. 

After being placed in danger, it was 


The tug Trenton, belonging to the 
Pennsylvania Railroad Company, left her 
slip between Piers L and M, on the New 
Jersey side of the Hudson River, bound 
at half-speed for Pier 29 on the Man- 
hattan side, her course shaped for Pier 
32, which was 225 yards above Pier 29. 
Near mid-channel she stopped to permit 
the motor vessel Seatrain-New Jersey to 
cross her bow and continue upstream. 
Soon after, the Trenton collided with 
the Big Chief, which had also been pro- 
ceeding upstream. 

The owners of the Big Chief libeled 
the owner of the Trenton to recover for 
damages suffered in the collision, in the 
Federal District Court for Pennsylvania. 
There was an unusual conflict in the 
testimony. At first it appeared to be 
an inexplicable accident calling for the 
application of the doctrine of inscrutable 
fault and divided damages. 

After reciting the “master facts” of 
the case and examining the arguments 
of the parties, the court said that the 
master of the Trenton admitted that as 
he emerged from the slip on the Jersey 
side he observed both the Seatrain-New 
Jersey and the Big Chief proceeding up 
the river on his starboard and that he 
understood it was his duty to keep out 
of their way. That being so, the court 
held that the Trenton, as the burdened 
vessel, obligated to keep out of the way, 





WSA CARGO POLICY REVISED 


Open War Risk » Covers Changed to 
Bring Them More Into Line with 
Companies’ Contracts 
The War Shipping Administration this 
week revised its war risk open cargo 
policies in a move to bring them more 
into line with those of commercial un- 
derwriters. The WSA permanently with- 
drew requirements for provisional re- 
ports under open cargo policies while 
providing automatic coverage on ship- 
ments formerly covered through optional 
indorsements. The changes were made 
after consultation with the American In- 

stitute of Marine Underwriters. 

The WSA, however, tightened require- 
ments with respect to submission of 
closing reports, the only ones required 
under the new regulations. A WSA 
open cargo policy will now automatically 
become void where closing reports are 
not filed by the twenty-fifth day of the 
month and can only be restored by a 
payment of $25 plus whatever premium 
is due within fifteen days. The changes 
remove a lot of paper work necessitated 
by making of interim reports. The new 
» licy offers automatic coverage to mer- 

landise which is— 

(1) Shipped by, to or at the direction 
of the assured, and sold by him prior 

0 loading on board the overseas vessel 

i terms requiring him to provide war 

isk insurance to the port of discharge; 

“Q) Shipped by, to or at the direction 

the assured and sold by him prior 
to loading on board overseas vessel, and 
with respect to which written or cabled 

structions to provide war risk insur- 
ince to the port of discharge have been 
received by the assured from the pur- 

laser prior to loading = the goods on 
board the overseas vessel, and 
_ (3) Shipped by the assured and sold 
hy the assured subsequent to the at- 
tachment of risk under the policy on 
'erms requiring the assured to provide 
War risk insurance to the port of dis- 

charge, 


could not transform herself into 


held, the navigators of the privileged 
vessels could not be held to the exercise 
of perfect conduct in their navigation, 
but only to the exercise of their best 
judgment. Failure to adopt the best 
policy in an absolute sense, under the 
circumstances, did not charge them with 
negligence in navigation. It was un- 
contradicted that the Big Chief reversed 
her engines full speed across about 200 
feet from the place of collision. The 
owner of the Big Chief could not be 
held at fault for any failure to reverse 
more promptly, the court said. 

The court’s conclusion was that the 
Trenton was at fault and that the Big 
Chief was not chargeable with fault. 
Its decree in conformity with that opin- 
ion included a provision for a reference 
to a special commissioner to find dam- 
age if the parties could not agree on the 
items of damages. Holland v. Pennsyl- 
vania R. R. Co., Federal District Court 
for Eastern Pennsylvania, 47 F. Supp. 
173. 


A continuance of the downward trend 
in cargo war risk insurance rates was 
revealed last week in an announcement 
from marine insurance underwriters in 
this market. 

One of the most important changes 
was on shipments between U. S. Atlantic 
ports and the West Indies and Caribbean 
ports, where the rate was reduced from 
84% to 7%. The 3% rate between North 
Coast Cuban ports and Florida ports 
between Cape Canaveral and Tampa was 
reduced to 244%. Important reductions 
were also made on West Coast voyeges 
and on voyages to and from Alaska. A 
rate of 244% was named for the impor- 
tant trade between U. S. and Canadian 
Pacific ports and South American Pacific 
ports, the former rate being 3%. Ship- 
ments between ports on the West Coast 
of U. S., Canada, Mexico or Central 
America were reduced from 2% to 134%. 

One of the most drastic reductions was 
on shipments between U. S. ports and 
Canada Atlantic and Newfoundland 
ports. The rate between U. S. Atlantic 
ports not south of New York and Cana- 
dian Atlantic ports was cut in half, being 
reduced from 8% to 4%, and the rate 
between U. S. ports not South of New 
York and Newfoundland ports was re- 
duced from 8% to 5%. On shipments 
between U. S. Atlantic ports South of 
New York and U. S. Gulf ports and 
Canada Atlantic and Ne -wfoundland ports 
the rate was reduced from 8% to 74%. 

Coastwise voyages within the Norfolk, 





Salvage Award Reduced by Court 


The owner of a tug libeled the claim- 
ant of a diesel tug for towing services. 
The diesel tug, Egbert II, suffered en- 
gine trouble while towing in the Savan- 
nah River. Helpless, she was borne by 
the incoming tide beneath a bridge span- 
ning the river, and became wedged un- 
der the bridge. She had a freeboard 


of only ten inches, and when the tide 
had about three more feet to rise, she 
was in imminent peril of sinking. In re- 
sponse to her distress signals the Cyn- 
thia No. 2, a much larger tug operating 
in the vicinity, came to her rescue and 
towed her to safety in the harbor. 

On appeal from a judgment in the 
Federal District Court for Southern 
Georgia making a salvage award to the 
owner of the Cynthia (44 F. Supp. 656) 
by the owner and claimant of the Egbert 
II to the Fifth Circuit Court of Ap- 
peals, the question for determination 
was whether a salvage award of $3,000 
was excessive for the services rendered, 


and, if so, what was a reasonable and 
proper award. 

After stating the facts of the case 
the appellate court said: “The entire 
salvage operations occupied only fifteen 
minutes, and the towage value of the 
services rendered was $15. The risk to 
the Cynthia No. 2 was negligible, her 
inconvenience slight, and she owed a 
legal duty to respond to the distress 
signal. 

“On the other hand, it does not an- 
pear that any other assistance was avail- 
able, and had she not been rescued the 
Egbert II most probably wou!d have 
sustained damages of $12,000 to $15,000. 

“In these circumstances and in full 
awareness of the historic liberality cus- 
tomary in salvage awards, we think the 
award of $3,000 was excessive and should 
be reduced to $1,000, the costs of this 
appeal to be assessed against the ap- 
pellee. 

“The judgment of the 
will be modified accordingly 
firmed.” 


district court 
and af- 
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Underwriters Again Reduce Marine 
War Rates for Western Hemisphere 


Va., and Eastport, Me., range were re- 
duced from 6% to 4% and a special rate 
of 2% was named on shipments where 
the vessels proceed via inside waters 
wherever possible. The former rate on 
this inside passage movement was 3% 
The existing 2% rate on shipments be- 
tween the Hawaiian Islands and the 
U. S. and Canadian Pacific ports was 
reduced to 14% and the existing 10% 
rate for shipments between U. S. and 
Greenland was reduced to 74%. 
On shipments between Seattle 
Southeastern Alaska not beyond Cape 
Spencer the rate was cut in half, being 
reduced from 1% to 4%. On shipments 
between Seattle and other ports in 
Alaska beyond Cape Spencer but not 
beyond Seward the rate was reduced 
from 24%% to 14%. On shipments be- 
tween Seattle and other ports in Alaska 
beyond Seward but not beyond Unimak 
Pass the rate was reduced from 5% to 


and 


4%. On shipments between U. S. Pa- 
cific ports south of Puget Sound and 
Alaska not beyond Cape Spencer the 


rate was reduced from 24% to 2%; to 
and from ports beyond Cape Spencer but 
not beyond Seward the rate was reduced 
from 4% to 34%4% and to and from ports 
beyond Seward but not beyond Unimak 
Pass the rate was reduced from 64% 


to 5%. 
MARINE DEPT. IN PHILA. 


Rhode Island Insurance Co. Offers New 
Facilities for Middle Dept.; G. J. 
Nicolaus in Charge 

The Rhode Island Insurance Co. has 
opened a marine and inland marine de- 
partment at the Middle Department of- 
fices in Philadelphia with George J. 
Nicolaus in charge. He has been trans- 
ferred from Chicago to supervise the 
new division. 

Mr. Nicolaus is well known to Middle 
Department producers particularly in the 
Philadelphia area. For a brief time he 
was in charge of the Philadelphia office 
of Alan H. Bonito & Co., marine under- 
writers. Later he became marine spe- 
cial agent for E. K. Schultz & Co. and 
then was appointed to head the inland 





marine department of the Pacific Na- 
tional Fire at Philadelphia. He returned 
to Alan H. Bonito & Co. in 1941 and 


joined the Rhode Island later that year, 
handling marine business in the mid- 
West territory. 

All marine policies in the future will 
be written at the Philadelphia or Pitts- 
burgh offices for agents in the Middle 
Department field. 


Marine Bill Recommended 


For Canadian Provinces 
The Association of Superintendents of 
Insurance of the Provinces of Canada, 
according to a statement just issued by 
Hartley D. McNairn, secretary, has rec- 
ommended for enactment by all other 
provinces the modified marine insurance 
act as enacted by British Columbia. It 
is further revealed that in the opinion 
of the association the definition of “pol- 
icy” and of “marine insurance” as they 
appear in the marine insurance act of 
Nova Scotia are unnecessary for the 
purposes of the act and may tend to re- 
strict the application of the act. The 
association recommends to Nova Scotia 
a reconsideration of the necessity for 
the inclusion of such definitions in its 
marine insurance act. 








APPLETON & COX CALENDAR 
Appleton & Cox, Inc., one of New 
York’s leading ocean and inland marine 


underwriting offices, has issued an at 
tractive calendar for 1943, showing a 
different type of United States naval 


vessel for each month. A history on the 
back of the calendar gives details of con- 
struction, tonnage, speed of each of the 
ships, etc. 








UNDERWRITER 





January 15, 1943 











Beveridge Ignores Freedom of 
Opportunity, Says Herman Behrens 


Continental Casualty Chairman Says Emphasis in British Social 
Insurance Report Is Entirely on Freedom from Want; 
Points to Its Defeatist Approach 


Herman . 


1. Behrens, chairman Continental Casualty, has made an analysis of the 


Sir William Beveridge report on Social Insurance and Allied Services in which the in- 
surance executive says that such a plan is agamst the best interests of the American 


people 


viding a freedom of opportunity. 
from want.” 


Freedom from want is a catchy phrase. 
things to 
nations. After 

If the Brit- 
things in the 


It may different 
different 
all, want is a relative term. 
ish workman had all the 
way of earnings, retirement provisions, 


mean many 


individuals or 


low cost of hospital and similar insur- 
that the workman has, 
consider himself 

He would be glad to ex- 


ance American 


he would quite free 


from want. 
change all of the provisions of the Bev- 
eridge report and much more than these 
for the freedom from want of the Amer- 
ican worker in factories, mines and of- 
fices. The additional benefit of freedom 
of opportunity which is ours in America 
is something almost entirely unknown 
to him. Vice versa, if an American were 
asked to exchange what he has in this 
country for what the Beveridge report 
offers, together with British earning 
levels, he would feel that he had been 
insulted. 

It may be helpful to illustrate the dif- 
ference in the level of the financial 
position of British and American work- 
ers by quoting some of the provisional 
post-war rates of benefits recommended 
by the Beveridge report. In case of 
disability a man with a wife not gain- 
fully occupied and without children 
would receive a benefit of $8.08 per week 
at the present official rate of exchange 
between the pound and the dollar. If 
his wife is gainfully occupied the benefit 
is reduced to $4.85 per week. A single 
man or woman would receive $4.85 per 
week. A married woman gainfully em- 
ployed would receive $3.23 per week. 
These few figures will give some idea 
of the scale on which the Beveridge re- 
port is predicated and will clearly bring 
out the difference between what would 
be considered freedom from want in 
Britain and the basis which the average 
American would consider freedom froin 
want. 

U. S. Social Security 

We have in this country in lieu of 
the “freedom from want” premise what 
we call social security. That term with 
all that it implies is much nearer the 
objective for which the American strives. 
He assumes that under the American 
industrial system he will have oppor- 
tunity to earn sufficient income to raise 
his family and to buy the various forms 
of insurance against contingencies which 
may impair his ability to earn. He buys 
his own life insurance, accident and 
health insurance, and hospital benefi s. 
He buys them directly or through trade 
or labor associations. Federal social se- 
curity benefits in this country were in- 
tended to cover those contingencies 
against which the individual cannot very 
well protect himself, principally the abil- 
ity to retire from active work after 
reaching a certain age. But even these 


“It is significant,” he says, “that there is no single reference in the report to pro- 
Instead, the entire report has to do with freedom 
Some extracts from Mr. Behrens’ analysis follow: 


benefits he takes pride in buying on a 
mass basis with his own contribution 
and the contribution of his employer, 
which latter in the last analysis also is 
his contribution. He does this not with 
the idea of depending entirely on social 
security payments, but views it rather 
as a minimum to which, by his own 
thrift, he will add materially. There is 
the difference not only in objectives but 
also in the viewpoint of the average 
American as distinguished from his Brit- 
ish cousin. 

If there is anything in the Beveridge 
report which would be helpful to this 
country, it would be only as a consid- 
eration by the states as distinguished 


(Continued on Page 25) 


1942 Figures of Travelers Show 
Biggest Premium Gain Ever Mace 


Preliminary annual figures of the 
Travelers Insurance Compan‘es indicate 
that the insurance business does a vast 
amount of war work. The companies 
show the biggest yearly increase in pre- 
mium income in their history, and the 
bulk of this is in lines insuring increased 
work in factories and the construction 
of establishments and factories for the 
production of war material. siggest 
gains are in workmen’s compensation, 
liability and group insurance. 

The increase for 1942 over 1941 was 
more than $26.500.000 with total pre- 
miums of $234,600,000. 


BALTIMORE EXCHANGE STOCKS 


48,500 Shares, U. S. F. & G., Traded 
Last Year; F. & D. and New 
Amsterdam Listed 

A total of 48,500 shares of stock of the 
United States Fidelity & Guaranty Co., 
3altimore, were traded on the Baltimore 
Stock Exchange during 1942, according 
to figures compiled by the exchange. 
The figures show that the high point for 
the year was 30% with the low at 21% 
and the last sale made at 29%. Sales 
of Fidelity & Guaranty Fire Corp., the 
report shows, totaled 2,039 with a high 
of 36, low of 27'%4 and last sale at 35%. 

Fidelity & Deposit Co. stock traded 
totaled 2,297 shares with a high of 129, 
low of 108 and last sale at 128. 

The sales also included 25,335 shares 
of New Amsterdam Casualty with a high 
of 223%, low of 1634 and the last sale 
made at 2134. 


The Travelers Insurance Co. total was 
more than $197,100,000, with $109,900.00 
being life insurance premiums, $26,9°0,- 
000 accident and health and $60,200.00 
other accident lines including workmen’s 
compensation and bodily injury liability, 

New life insurance paid for in 1942 
exclusive of $760,700,000 in additions tin- 
der group policies, was over $563,000,(00, 

Premiums of the Travelers Indemnity 
were more than $18,500,000; the Travel- 
ers Fire $18,200,000; and Charter Oak 
Fire $700,000. 

Figures on personnel showed 2,275 em- 
ploves and agents in the armed services 
at the year end. 











@ and Marine contracts would do 


Ms ALOT—but only for a Liorsel 
Adequate insurance protec- 
tion is the modern answer to the 
practical needs of your assured. 
Agents and brokers interested in 
Casualty, Accident and Health, Fire 


well to investigate the complete 
facilities of the General Accident 
and Potomac organizations. 


AGENCY DEPARTMENT 
GENERAL BUILDINGS 
PHILADELPHIA 








Leslie Seeks Producers’ 
Help on B. & M. Revision 


OVERHAULING THE MANUAL 
Three Large Producers’ Organizations 
Asked to Make Further Suggestions 


To Improve This Coverage 


Seeking advice and counsel of the 
three large producers’ organizations, 
William Leslie, general manager, Na- 
tional Bureau of Casualty & Surety 
Underwriters, asked the key men of each 
association this week for further sug- 
gestions in connection with improvement 
in the boiler and machinery manual. 
Two major objectives in a complete over- 
hauling of this manual, now being con- 
ducted by a special committee of six 
bureau companies writing B. & M., are 
simplification of the manual and im- 
provement in the form of the coverage. 
“Anything you submit will be much ap- 
preciated and will be carefully considered 
by our special committee,” says Mr. 
Leslie, indicating that the revision was 
moving ahead rapidly. 

Mr. -Leslie’s letter was addressed to 
Secretary J. B. Miller of the National 
Association of Insurance Agents, Presi- 
dent Lew Webb of the National Asso- 
ciation of Casualty & Surety Agents, 
and W. Warren Ellis, assistant to the 
president, National Association of In- 
surance Brokers, Inc. 

He indicated that on several occasions 
during the past two years committees 
representing the producers had sub- 
mitted suggestions for improvement of 
the boiler and machinery manual, and 
that some of these not previously acted 
upon are now being studied by the spe- 
cial committee. 

Much Can Be Done 

As to simplification and improvement 
of coverage, Mr. Leslie declared: “It is 
our belief that much can be done in both 
of these directions. The present manual 
and present policy forms are heritages 
of the past. In many respects they have 
not kept pace with the developments 
that have taken place in other lines of 
casualty insurance. We _ believe tlic 
manual should be simplified so that tt 
can be applied intelligently by the aver- 
age producer and the coverage should 
be modernized and clarified in -the 
terest of the insuring public. 

“These things cannot be done 
patchwork means. The ost recent 
tempt to operate on the old manual ‘n 
that manner has demonstrated that their 
accomplishment requires a major opcr- 
ation, approached from a viewpoint fresh 
to the boiler and machinery busines, 
but tried and tested in other casua''y 
lines. The results cannot be achieved 
overnight because the task is big ar 
vitally important.” 
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W. W. Morse of Portland 
Nears 40th Milestone 


v..P. FEDERAL LIFE & CASUALTY 





One of Maine’s Leading A. & H. Men 
With Many Connections; V. D. Cliff 
Pays Him Tribute 





Walter W. Morse of Portland, Me., 
who is one of the leading accident and 
health executives of that state, is near- 
ing his fortieth anniversary in the busi- 


ness. His career has teemed with con- 





WALTER W. MORSE 


structive activity and he has done much 


to build prestige for A. & H. lines 
among the insuring public in Maine and 
New Hampshire. Officially he is a vice- 
president and agency director of Federal 
Life & Casualty in charge of agencies 
for these two states and maintains head- 


quarters in Portland, Me. D. Cliff, 
president of that company, paid tribute 
to him this week when he said: “I only 


» wish we had a dozen more men just like 
' Mr. Morse. He is prompt and business- 
like in all his dealings; popular with his 
policyholders and agents, admired by his 
fellow executives in this company. In 
addition he is a stockholder and director 
of the Federal.” 

Mr. Morse was the organizer and first 
president of the Maine Accident & 
Health Underwriters Association which 
was merged into the Insurance Federa- 
tion. He also served as regional vice- 
president in 1935 of the National A. & H. 
© Association. In addition Mr. Morse is a 
past president of the Portland Lions, 
member of Portland C. of.C., Maine Life 
Underwriters Association, Cumberland 
County Board of Fire Underwriters, as 
well as many other business and coun- 
try clubs. A member of the Masonic 
Order and Knights of Pythias, too. 

Starting his career in 1905 with the 
Metropolitan Life at Rockland, Me., Mr. 

Morse went into the A. & H. field in 
1907 and after working for several small 
mutuals he joined the New England Cas- 
ualty in 1913, whose business was merged 
| with the Eastern Casualty in 1916. That 
| company in turn merged with Federal 
Life & Casualty in 1930. 

Anong other activities he is a member 
ot the State Armory Commission and 
Portland Savings Bank. 


STANDARD ACCIDENT DIARY 

_ The new 1943 vest pocket diary of the 
Standard Accident contains several new 
features. Sixteen pages of maps and 
several pages of information on proper 
care and use of our Flag give it the 
warlime touch. 





CANCELS MIDYEAR MEETING 
But National A. & H. Ass’n Will Hold 
Executive Board and Council Ses- 
sions January 19 in Chicago 

Bowing to the wishes of the Office of 
Defense Transportation, the mid-winter 
meeting of the National Association of 
Accident & Health Underwriters, sched- 
uled to be held in Chicago January 19, 
has been cancelled. Nevertheless there 
will be business sessions of the associa- 
tion’s executive board and National 
Council that day at the Hotel La Salle. 

Board members will consider and exe- 
cute plans for a continuance of the Na- 
tional Association’s activities on an in- 
tensive scale, according to Executive 
Secretary E. C. Budlong. Their delib- 
erations will be in charge of George L. 
Dyer, Jr. (Columbian National Life, St. 
Louis), a of the organization, 
and Clyde E. Dalrymple (Preferred Ac- 
cident, Milwaukee), chairman of its ex- 
ecutive board. Many of the program 
features, planned earlier for the winter 
meeting, will be saved for the associa- 
tion’s annual convention later in the 
year. 





PITTSBURGH A. & H. MEETING 





Discuss Gasoline Rationing and Women 
Recruits; Suggest Elimination 
of Travel 

The Pittsburgh Association of Acci- 
dent & Health Underwriters held a 
special meeting recently to discuss gaso- 
line rationing and means of recruiting 
women to take the place of men who 
have gone into defense plants and the 
armed forces. 

A majority of insurance men have been 
given B cards which a few weeks ago 
were good for six gallons but have now 
been cut to three. In order to eliminate 


out-of-town travel it was suggested that 


small town brokers could handle health, 
accident and hospitalization insurance, 
thus relieving the burden of city agents 
who are obliged to make lots of unneces- 
sary calls out of the city. 

“We are indebted to the press and in- 
surance publications in particular for en- 
lightening the public on our transporta- 
tion problems,” declared Ross F. Rob- 
erts, president of the association. “We 
feel sure that with the proper enlighten- 
ment the public will understand the sit- 
uations with which we are presently con- 
fronted.” 

In the matter of women recruits, Mr. 
Roberts said his organization is willing 
to take persons who have had previous 
business experience and train them for 
underwriting. 





1942 Best Year to Date Of 
National A. & H. of Phila. 


J. B. Boyer, president, National Acci- 
dent & Health Insurance Co. of Phila- 
delphia, reports that 1942 was the best 
year in the history of the company. 
Premium income was higher, loss ratios 
at a low point and an underwriting profit 
was enjoyed. Detailed results of the 
year will be reported by Mr. Boyer at 
the annual meeting of the company on 
January 21. 

Giving tangible recognition to em- 
ployes for good work done during 1942 
National Accident presented all of them 
at Christmas time with a bonus of 10% 
of their year’s salaries, a similar bonus 
having been paid at the close of 1941. 


NOW O. H. JESSIE, U. S. ARMY | 

Ollie H. Jessie, assistant secretary ot 
the accident and liability department of 
the Aetna Life Insurance Company, has 
been commissioned a captain in the 
Army of the United States and is now 
on duty in the office of the provost mar- 
shal general in Washington. 








RUNEY CHICAGO MANAGER 
Heads Newly Opened Office of Eagle 
Indemnity; Formerly Did Production 
Work in East 
Frank E. Runey has been appointed 
manager of the newly opened Chicago 
office of the Eagle Indemnity which has 
complete facilities for writing all types 
of casualty-surety lines. Mr. Runey, 
graduate of Boston University College 
of Business Administration, was previ- 
ously in the Eastern field on production 
for both the Eagle and Royal Indemnity 
Cos. His insurance career began eleven 
years ago as a claims man in the Mid- 
west. He has made a good record as 
both producer and underwriter, and re- 
cently conducted lectures on “Interpre- 
tation of Casualty-Surety Coverages” for 
benefit of agents in northern New 

Jersey. 





N. J. Casualty Men View 
1943 Outlook at Luncheon 


Casualty Underwriters Association of 
New Jersey held its first luncheon meet- 
ing of the New Year on Wednesday at 
the Down Town Club, Newark, and ap- 
propriately viewed the outlook for 1943 
and the business possibilities which exist. 
Consensus of opinion is that the going 
will be tough but that new business can 
and will be written. Best production this 
year will probably be in fidelity bonds, 


miscellaneous liability and workmen’s 
compensation. 
John H. Nolan, Aetna Casualty & 


Surety, president of the association, 
pointed to the arrangement recently 
made with Federal officials by Leonard 
Dreyfuss, civilian defense director of 
New Jersey, whereby volunteer defense 
workers will be reimbursed in case of 
injury or death while in line of duty. 
Three such claims are now being paid. 


The Federal fund is for $5,000,000; will 
be handled by the Federal Security 
Agency, and New Jersey repository is 
the State Department of Institutions and 
Agencies. 

The passing of H. Theodore Endriss, 
Central Surety, a member of the associa- 
tion, was mentioned by Mr. Nolan and a 
memorial resolution of sympathy will be 
sent to his family. 

Clinton L. Templeman, Royal Indem- 
nity, was introduced in his dual role as 
vice-president and treasurer. In the lat- 
ter post, a new one, he succeeded Stuart 
North, resigned. George McKelvey was 
commended by President Nolan for his 
liaison work as temporary treasurer fol- 
lowing Mr. North’s resignation. He was 
offered but declined the post, having pre- 
viously served. 

Among the new faces at the luncheon 
were G. G. Madden, recently promoted 
by Glens Falls Indemnity to be super- 
vising underwriter in Newark and who 


has a background of 16 years in the 
casualty-surety field; Shepard Barnes, 
who is associated with Schenck & 


Schenck, Inc., of Jersey City, and Ver- 
non Bartlett, Roy al and Eagle Indemnity 
production man, who recently came 
to Newark from Chicago. 
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VERNON BARTLETT WELCOMED 


Royal-Eagle Indemnity Cos. New Pro- 
duction Man in Newark Attends Cas- 
ualty Managers’ Luncheon 

Vernon Bartlett, who has been doing 
agency work for the Eagle Indemnity 
in Illinois, has been transferred from 
Chicago to Newark, N. J., where he will 
devote his time to both the Royal and 
Eagle Indemnity companies. Attending 
Wednesday’s luncheon meeting of the 
Casualty Underwriters Association of 
New Jersey as guest of Manager Clinton 
Templeman, he received a friendly wel- 
come to the city. 





Behrens on Beveridge Report 


(Continued from Page 24) 


from the national government. Even if 
this thing were to be approached from 
the standpoint of freedom from want, 
there is still a great difference between 
the definition of want in the slums of 
New York and on the Texas plains. A 
plan that would fit the one would be 
grotesque as respects the other. The 
problem of our agricultural states is 
quite different from that of a densely 
populated industrial area. A _ statutory 
provision for payment of disability bene- 
fits to a cotton picker in Georgia would 
hardly be suitable to a middlewestern 
farmer. It is for this reason that in 
this country workmen’s compensation 
laws have been passed by the states. 
They are state affairs and each state 
has decided what basis of benefits are 
best suited to the local conditions. The 
same is true of unemployment benefits 
to some degree. It may well be that 
conditions in certain backward states are 
such that they should review their sit- 
uation to improve those conditions or if 
they take the defeatist attitude that 
they cannot be improved, then there 
may be something of interest in the 
3everidge report. I doubt that such 
conditions exist in any of our states. 


Defeatist Approach 

The defeatist approach of the Bever- 
idge report is entirely foreign to Ameri- 
can tradition. To the American mind 
the benefits under the plan are largely 
in the nature of a dole. An attempt is 
made to gloss over the dole asnect of 
the suggested benefits by providing for 
contributions from all classes of the pop- 
ulation of Britain. This is the feature 
that attempts to have this thing appear 
as something that a self-respecting citi- 
zen of Britain may accept without 
shame. Whether it will do so or not, 
we are unable to judge. But I give it 
as my opinion that it will not appear 
other than a dole to the average Ameri- 
can citizen. While it is true that con- 
tributions are to be made by all workers 
and by employers where such exist, the 


fact is that the Beveridge plan provides 
for a third contributor, namely, the Gov- 
ernment. The estimates submitted in the 
report indicate that the government’s 
contribution to the benefits provided will 
begin at something over 50% of the total 
cost and, thereafter, over a 20-year 
period, will increase to over 60% of the 
cost. It is, therefore, not unfair to say 
that this thing is at least a 50% dole 
proposition, and if there is such a thing 
as political pressure it may ultimately 
become 100%. This is the price that the 
industrialist in Britain apparently is 
willing to pay for the continuation of 
the system and wage levels now in exist- 
ence there. Presumably too it is what 
the average Englishman is willing to 
accept for continuing to work under the 
present system and wage levels. 

he cost of any such dole as provided 
in the Beveridge report with benefits 
more nearly approaching American 
standards would run into many billions 
of dollars—my guess is well over 15 bil- 
lion per year, and that is only a guess 
and probably a conservative one. It 
would mean draining 7 billion dollars 
more a year from the earnings of citi- 
zens and an additional increase in taxes 
of not less than 8 billion a year, and 
frou: there on up. These guesses are 
intended to cover benefits for the entire 
nation. If the thing is to be considered 
individually by the states of the Union, 
and that would seem to be the proper 
way to do it for reasons already ex- 
plained, then, according to the estimates 
of the Beveridge report itself, the con- 
tribution of a state of say 10 million 
people would be approximately 500 mil- 
lion dollars per year and in addition to 
that there would need to be the con- 
tribution of its citizens of nearly the 
same amount. If the benefits of the 
plan were increased to American stand- 
ards by way of a 50% increase in bene- 
fits, the cost of such a plan to the state 
of Illinois would be well over 1 billion 
dollars a year. 





THE EASTERN 


UNDERWRITER 


January 15, | 





Mungall Tells Why Insurance Case 
Arbitration Builds Good Will 


At the luncheon to Superintendent 
Pink and to Presiding Justice Pelham 
St. George Bissell of the Municipal 
Court, New York, given by American 
Arbitration Association on Thursday of 
last week Daniel Mungall, assistant 
United States manager of General Ac- 
cident, talking as representative of the 
forty-five insurance companies which 


“ 


Wanamaker-Underwood & 


DANIEL MUNGALL 


have used arbitration tribunals in claim 
settlement, said that arbitration is in the 
best interest of the public and has 
helped the public relations aspect of in- 
surance. His own company has_ sub- 
mitted nearly 3,000 cases to arbitration. 
In 1935 John H. Grady, United States 
manager of General Accident, and Mr. 
Mungall, heard the subject discussed at 
the Insurance Department, views being 
given by Superintendent Pink, George 
S. Van Schaick, former Superintendent, 
and Justice Bissell. Considerably im- 
pressed Mr. Grady became an outstand- 
ing exponent of arbitration in tort prac- 
tice. 
Why General Believes in Arbitration 


Mr. Mungall said: “We stand ready 
to arbitrate any Municipal Court case, 
any City Court case, and almost all Su- 
preme Court cases. We advocate arbi- 
tration because it is in the public inter- 
est. Our advocacy is based upon the 
theory and practice of arbitration and 
upon the doctrine of good public rela- 
tions.” 

In 1935 a review of about 1,000 cases 
which had gone to judgment in the Mu- 
nicipal Court showed an average recov- 
ery of less than $75. When it is con- 
sidered that plaintiffs had to attend court 
not one day but sometimes five or six 
days Mr. Mungall said that it is easy to 
see that the burden on the taxpayer of 
maintaining more than fifty municipal 
courts in New York almost justified hav- 
ing the taxpayer pay the plaintiffs out 
of the public treasury. 

“Now, that condition was not in the 
public interest,” continued Mr. Mungall. 
“Tt was not justice, but rather justice 
delayed. Likewise, it was expensive. 
It was not desirable public relations from 
standpoint of courts, lawyers or insur- 
ance companies. 

“Turning to arbitration we have found 
it both admirable in theory and its prac- 
tical every day experience has proven 
to be just, swift and inexpensive. The 
arbitrators are picked from a panel of 
selected trained lawyers anxious to do 
justice because of their character, and 
also feeling an especial sense of respon- 
sibility as they may be acting as judges 


for perhaps the first time. Ascertaining 
the truth is their function. The arbitra- 
tor takes an oath; proceedings are quiet 
and orderly; atmosphere is that of a 
pleasant courtroom; calmness and earn- 
estness stress the examination and cross 
examination. Unfounded and exagger- 
ated claims quickly are detected and dis- 
missed. There is no matching of wits; 
only intensive search for the truth. 
Savings in Expense and Time 

“It is plain to see why arbitration is 
inexpensive. Time of witnesses, lost 
wages, fees of experts are all kept to a 
minimum. Adjournmént for proper 
cause is easily arranged and there is no 
over-reaching. 

“As for the General's experience of 
nearly 3,000 cases we find that the av- 
erage award is about the same as the 


-average jury verdict, but we have made 


a substantial and real saving in ex- 
penses. We have not been required to 
have witnesses attend at court more 
than once; expert witnesses have not 
been necessary; trials are short. Ap- 
peals have been done away with. 

“In those cases where arbitration is 
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refused experience shows that the re- 
fusal has been because the attorneys or 
the plaintiffs have small faith in their 
cases. This is established by the fact 
that we win in court two-thirds of the 
cases where the plaintiffs reject arbitra- 
tion. Because of all these facts it can- 
not be doubted that the arbitration pro- 
cess has made for better public relations 
and we all know that never in the his- 
tory of private enterprise have good 
public relations been as necessary as to- 
day.” 





New Potomac Indemnity 


Starting the New Year, the United 
States branch of General Accident has a 
new affiliate, called Potomac Indemnity, 
which is capitalized at $1,000,000 and has 
net surplus of $1,000,000. Already licensed 
by the Pennsylvania Insurance Department, 
a company will write general casualty 
ines. 





MUST BUY CORPORATE SURETY 


The Polk County, Iowa (Des Moines), 
Board of Supervisors has voted to refuse 
personal bonds for county officers and 
employes, who now will be required to 
furnish corporate surety bonds. This ac- 
tion was taken after it was reported 
many county officers had submitted per- 
sonal sureties. 
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YOU NEVER KNOW 


WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who’s 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 


” 


day... 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 
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GROUP 


110 Milk St., Boston, Mass. 
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45 Cos. Use Arbitration 
Idea; New Tribunals Set Up 


The American Arbitration Associ: tion 
is now setting up accident claims tribhy- 
nals in Detroit, Chicago, Boston, Fila. 
delphia, St. Louis and Newark which 
will be available to war workers and 
members of the armed forces. It js an 
expansion of its activities. 

This was announced at the lunc’jeon 
which the AAA gave to Louis H. | ink 
retiring New York Insurance Sup: rin- 
tendent, and Pelham St. George Bissell 
Presiding Justice of the Municipal Court 
of New York, last week. Toastmaster 
at luncheon was George S. Van Schaick. 

Louis R. Eastman, chairman of the 
AAA board, in a statement about the 
new tribunals said that forty-five casy- 
alty insurance companies, local bar as- 
sociations and the judiciary has en- 
dorsed the tribunal idea. 

“Because of the satisfactory experi- 
ence and excellent results accomplished 
in the New York City area, in both as- 
sisting in clearing congested court cal- 
endars and in saving precious hours, 
and often days, of men and women 
needed in our war effort, the associa- 
tion is undertaking to expand the activi- 
ties of the Accident Claims Tribunal to 
these six additional war production cen- 
ters.” 

“The Accident Claims Tribunal is now 
prepared in these cities to receive all 
types of accident claims and arrange for 
arbitration proceedings before an im- 
partial arbitrator at the convenience of 
the parties. Often these claims involve 
men or women who are engaged in vital 
defense work. In these cases, arbitra- 
tion hearings may be fixed at a con- 
venient hour and the case can be heard 
quickly and disposed of with a minimum 
loss of time. These services will also be 
particularly valuable to men in the arm- 
ed forces who had accident claims en- 
tered on a court calendar, but subse- 
quently were called into the military 
service, without having the case heard. 
The Accident Claims Tribunal can, on 
request, arrange for hearing and final 
adjudication of the case when the claim- 
ant returns to his home city on a brief 
leave of absence. This wiil prevent a 
congestion of cases at the close of the 
war, and will, by disposing of claims 
quickly, release reserve funds of the in- 
surance companies, which would ordi- 
narily be tied up as long as the claims 
are pending. 

“Special panels of qualified arbitrators 
have been set up in each of these six 
cities by the association. They are 
available to the tribunal to act as im- 
partial arbitrators when called upon. 
Such panel members are members of the 
local bar association and serve without 
compensation.” 





Conant Predicts Automobile 


Rate Reduction in Ontario 


Attorney General Gordon Conant of 
Ontario, minister in charge of the 
Ontario Insurance Department, has indi- 


-cated that automobile insurance rates 


are due for a reduction in Ontario in 
1942. He based this statement on the 
greatly decreased motor vehicle traffic 
and accident rate and suggested that 
companies are going to make the reduc- 
tions voluntarily. It is understood ‘hat 
some meetings are going to be hel at 
an early date with this in mind. 

“We have not yet adopted the practice 
or policy of compulsory fixing of rates, 
Mr. Conant said, “and .it may no: be 
necessary for us to do so if the in 
surance companies meet changing con- 
ditions from time to time by proper 
adjustment of their rates.” 





Kemper Promotions 


James S. Kemper, president, Lun ber- 
mens Mutual Casualty, announces the a‘- 
vancement to senior executives of W. P. 
Moore and Paul Brown, respectively om 
pensation underwriting manager and }on 
department manager. New junior ex¢ct- 
tives of the company are R. B. Bar. 0: 
D. Moreen and M. S. Hughey. 
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current conditions. Maryland agents and brokers find that this advertising 
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Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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Walter Lambeth V.-P. of 
Charlotte, N. C., Bank 


PROMINENT THROUGHOUT STATE 
Has Managed Insurance Department of 
American Trust Co. Since 1916; 
Highspots of His Career 

Walter Lambeth of Charlotte, N. C., 
one of the leading insurance agents of 
the South, who has been general agent 
of United States Casualty for the past 
added new laurels to 


thirty-two years, 


WALTER LAMBETH 

his career by election this week as vice- 
president of the American Trust Co. of 
Charlotte, largest unit bank in the state. 
Mr. Lambeth has been with the institu- 
tion since 1911, first as an employe in 
its insurance department, then as man- 
ager of that department succeeding his 
brother, Harvey, who died in 1916. Since 
then he has given increasing evidence of 
his ability in executive and administra- 
tive affairs of the bank. Since 1916 he 

been on the directorate. As vice- 
president Mr. Lambeth will continue to 
head the insurance department of Amer- 
ican Trust Co., which ranks among the 
largest agencies in the South. 

Indicative of the diversity of Mr. 
Lambeth’s interests he is now serving 
as chairman of the local Navy Procure- 
ment Commission for naval aviation dur- 
ing the war emergency. He has been a 
member of the Board of Conservation, 
State of North Carolina, which is in 
recognition of interest in hunting 
and fishing. He’s a member of the park 
and recreation committee of Charlotte, a 
director of the First Federal Savings & 
Loan Association of that city. 

He is also a member of the state asso- 
ication of agents, the Charlotte Insur- 
ance Exchange and a constructive work- 
er for stock casualty insurance, particu- 
on the legislative side. 

Outdoor Activities 

His outdoor and sports activities are 
deserving of recognition because of their 
bearing on his career. Son of a farmer 
and stock dealer of Fayetteville, N. C., 
he spent his boyhood on the farm and in 
the woods, becoming as a result a de- 
votee of fox and bird hunting like his 
father before him. He is a fine horse- 
man and has played polo. As his father 
possess little worldly means, Mr. Lam- 
beth had to depend upon his own intitia- 
tive to secure a college education. He 
first entered North Carolina State Col- 
lege, played baseball, basketball and foot- 
ball, and did other duties to defray ex- 
penses. After State College he entered 
University of North Carolina and made 
a similar record there as an athlete. 

He took his brother Harvey’s advice 
at that point in reaching the decision to 
make Insurance his career, and arranged 
to take scholastic studies at the univer- 
sity which would best fit him for it. 

Thirty-two years ago Mr. Lambeth en- 
tered the insurance department of the 
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Winant Van Winkle Is 
Heart Attack Victim 


OFFICIAL OF LOYALTY GROUP 


Commercial and Metropolitan Vice-Pres- 
ident, 63, Was Active in Politics 
In New Jersey 


Winant Van Winkle, 63, vice-president 
and director of the Commercial Casualty 
and vice-president of the ‘Metropolitan 
Casualty, died at his home at Ruther- 
ford, N. J., January 9, having been 
stricken that evening with a heart ail- 
ment while attending a meeting of the 
Fortnightly Club in Rutherford. Funeral 
services were conducted Monday, Janu- 
ary 11, at the First Presbyterian Church 
in Rutherford. 

In addition to holding office in the two 
casualty companies of the Loyalty Group 
at Newark, N. J., Mr. Van Winkle had 
long been active in politics. He served 
as State Senator for two terms, 1934- 
1940 and at the time of his death was 
3ergen County treasurer. 

Mr. Van Winkle entered the insur- 
ance business in 1901, as assistant man- 
ager of the accident and health depart- 
ment of the United States Casualty. He 
remained with that company until 1907 
when he was made assistant United 
States manager of the Norwich & Lon- 
don Accident. 

Joins Commercial Casualty 

He went with the Union National Ac- 
cident as secretary and general manager 
in 1909 and joined the Commercial Cas- 
ualty in 1913, as manager of the acci- 
dent and health department. Two years 
later he was made secretary, then was 
elected a director in 1919 and was made 
vice-president of both companies in 1927. 


Oakley in Spotlight 


His 45th U. S. F. & G. Anniversary Ob- 
served Jan. 11; Luncheon to Him 
and H. K. Wood Tomorrow 

\lonzo Gore Oakley, vice-president, 
United States F. & G. in charge of 
Greater New York operations, had a 
pleasant glow of satisfaction on Monday, 
January 11, his forty-fifth anniversary 
with the company, as he received hun- 
dreds of congratulatory letters, telegrams 
and phone calls. His office was literally 
swamped with flowers, indicating the es- 
teem with which he is held along Wil- 
liam Street. Monday also marked the 
beginning of his fiftieth year in the in- 
surance business. 

Tomorrow (Saturday) at the Bankers 
Club, N. Y., Mr. Oakley will be in the 
spotlight at a luncheon along with Ken- 
neth H. Wood, assistant manager of his 
office, who is observing his thirty-fifth 
anniversary. Mr. Oakley will also take 
occasion to pay tribute to other long 
time service men in his organization. 
They include Wm. Estwick, manager (38 
years); and Assistant Managers A. A. 
Jackson (48 years) and Charles E. Fink- 
en (41 years). 

Mr. Oakley has been a constructive 
force for good practices in New York 
casualty-surety circles, and is senior ex- 
ecutive in years of service among casu- 
alty managers here. Always sincere, 
kindly and helpful, his many friends hope 
that he will long be in their midst. 

A fine tribute to him was paid by the 
Surety Underwriters Association of New 
York of which he is a past president. 


American Trust Co., joining forces with 
his brother, Harvey, who until his death 
in 1916, was a constructive influence in 
Walter Lambeth’s career. His other 
brother, Charles, one-time Mayor of 
Charlotte, now heads the Charles E. 
Lambeth Insurance Agency of that city. 
“We are friendly competitors by day 
and brothers by night,” says Walter. 
Charles is now lieutenant commander in 
the Navy stationed at San Francisco. 

Principal casualty company of Ameri- 
can Trust Co. is the United States Cas- 
ualty. Principal fire companies repre- 
sented are the Home of New York and 
Fireman’s Fund. 





C. L. Phillips Elected 
Surety Ass’n Chairman 


PUBLICITY PROGRAM URGED 
Organization Marks 35th Milestone; To 
Name Committee for Post-war Plan- 
ning; Allen’s Fine Report 


Charles L. Phillips, executive vice- 
president, United States F. & G., was 
elected executive committee chairman of 
the Surety Association of America last 
Friday at the annual meeting succeed- 
ing E. M. Allen, executive vice-president, 
National Surety Corp. Mr. Phillips’ 
election is significant in that it marks 
the beginning of a plan of rotating both 
chairmen and standing committee mem- 
bers by the association, an idea pro- 
posed by retiring Chairman Allen and 
favored by the membership. A nomi- 
nating committee, headed by Hale An- 
derson, vice-president, Fidelity & Casu- 
alty, has been appointed with full power 
to select new committeemen for stand- 
ing committees. A number of changes 
will be made. 

On the executive committee the terms 
of three companies expired but they 
were re-elected as follows: Fidelity & 
Casualty, Hartford Accident and Na- 
tional Surety Corp. 

E. M. Allen’s Review 

A feature of the Surety Association’s 
annual meeting, presided over by Mr. 
Phillips, was E. M. Allen’s review of 
the year’s activities. Specifically he 


urged that the entire subject of public | 


relations be studied to the end that a 
program of advertising and publicity be 
decided upon which “will place the sure- 


ty industry in its proper light before ad- | 


ministrative bodies as well as the public 
we serve.” Mr. Allen pointed out: 
“The war emergency has indicated to 
surety companies that statutory require- 
ments for use of corporate surety bonds 
may be waived and corporate bonds dis- 
pensed with. It has become increasingly 
apparent that the industry must change 
its methods to whatever extent may be 
necessary to meet public demands. Ne- 
gotiations with the War Department, 
for example, involving the payment bond 
prove that the real 
surety company is not the principal nor 
the obligee but the one who is to be 
benefitted finally by having a bond in 
force.” Said Mr. Allen: 


“The real customers are material men, : 


subcontractors, etc., who place reliance 
upon the bond for their own protection. 
The surety industry therefore has a sell- 
ing job that must arouse the interest of 
the real customer and inculcate in him 
a desire to demand surety bonds as a 
necessary part of his general insurance 
protection.” 
Post-war Planning Committee 

Indicative of the increased progressive- 
ness of the Surety Association a post- 
war planning committee is being formed, 
membership of which will be composed 
of top-notch executives having a long- 
range viewpoint. The feeling is that 
steps should be taken now to prepare 
for the new economic conditions which 
will exist following the war. Corporate 
suretyship as the economic shock ab- 
sorber of business and industry should 
be well up in front with its long-range 
program at a time when it will be need- 
ed the most. 

Other standing committees of the as- 
sociation include: special problems, joint 
committee in charge of comprehensive 
3 D’s policy; committee in charge of 
reinsurance agreement, committee on re- 
lations with the Federal government and 
budget committee. 

This year marks the 35th anniversary 
of the Surety Association. It was not 
until 1908 that an executive committee 
was formed and its first chairman was 
R. Howard Bland, now vice-president, 
United States F. & G. Successively the 
following have served in that capacity 
since then: the late R. R. Brown, Amer- 
ican Surety; E. M. Allen, Hale Ander- 
son, A. F. Lafrentz, now American 
Surety president, and Mr. Allen for a 
second term. 
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VOTE 
YOUR CHOIC 


WHICH 
OF THESE 5° 
SALES PROMOTIONS 
HELPED YOU MOST? 
1, 


N ORDER for us to 
plan the sales boost- 


; ing material best suited 
; to your needs for next 
| year, we are undertak- 
: ing this means of deter- 
' mining which type of 
; folder you can make 
: the most use of. 


Here’s your chance 
to help make next year’s 


suggestions you may 
have. 

Always remember 
the Accident and Casu- 
alty Insurance Com- 
pany is interested in 
doing the best possible 
job for its agents. 


*If you are missing any of these folders, let 
us know and we will send you copies at once. 
Note: Any interested agent may obtain a full 
Set of 5 upon request. 





YOUR BALLOT! 


TO OUR AGENTS: Tentative plans call for an ex- 
panded promotional program for 1943. Your vote wil! 





| help start the profits rolling. Your vote must be in by 
January 31, 1943. 
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ACCIDENT CASUALTY 
INSURANCE COMPANY 


of Winterthur, Switzerland 
United States Head Office 


111 JOHN STREET, NEW YORK CITY 


* W. A. STEFF 
New York City Branch Mgr. 
111 John Street 
New York, N. Y. 
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H. P. Jackson’s Viewpoint on the War; 
Points to Some Encouraging Angles 


Harold P. Jackson, president, Bankers 
Indemnity, gave expression to some sig- 
nificant thoughts on war and the hope 
of peace and good will in the not too 
distant future when he addressed em- 
ployes of the American Insurance Co. 
and Bankers® Indemnity just before 
Christmas. Although there are good 
reasons for gloom today with the spec- 
tacle of great nations battling each other 
for supremacy, Mr. Jackson saw hope 
for future stability in the united effort 
of the Allied Nations—united without 


regard for race, color or creed—in fight- 
ing in a common cause against the 
enemies of civilization and Christianity. 
He declared: “When in history has there 
been greater fulfillment of the universal 
urge for rekindling the spirit of human 
brotherhood, or a greater opportunity to 


‘ ” 
ado so? 


Tribute to Men in Armed Forces 

Appropriately Mr. Jackson paid tribute 
to men of our armed forces who are 
fighting on many battle fronts.“as emis- 
saries of good will.” He said: “The 
great spaces and distances of the world 
have been removed under the necessi- 
ties of the conflict. We are learning of 
places and people that scarcely existed 
in our comprehension before and we 
have come to know that these peoples 
are motivated by the same instincts and 
emotions and love of freedom and lib- 
erty as ourselves. The stars on our 
service flag represent the emissaries of 
good will, who have gone out from this 
office alone, to bring freedom and com- 
fort to these distant places. 

“These boys will return to us broad- 
ened by their adventure and travel; im- 
proved in physique; to be splendid sol- 
diers for peace as they are for war.” 

Slant on Rationing Programs 

Then, paying his respects to present 
rationing programs here in the U. S. A,, 
Mr. Jackson viewed them as “the sav- 
ing of the race.” He declared: “The 
discomforts and inconvenience of ration- 
ing of various sorts to which we are 
being increasingly subjected, we are told 





J. R. Henry Promoted 


Travelers Selects Him for Surety Post 
At 55 John St., N. Y.; McClung Smith, 
Ray Johnston Also Advanced 

The promotion of James R. Henry, 
assistant manager, fidelity-surety lines 
in Travelers’ Chicago branch, to man- 
ager of those lines at the Travelers Com- 
panies’ 55 John Street office in New 
York City tops a number. of changes 
nnounced this week in the bonding end 

the Travelers’ business. Mr. Henry 
succeeds Milton L. Perry who resigned 
recently to take the Albany managership 

American Surety. 

Other changes made are the promo- 

n of McClung Smith, assistant man- 
er, Kansas City branch, to the same 
st in Chicago in Mr. Henry’s place. 
d to fill the vacancy as assistant man- 
er, fidelity-surety lines at Kansas 
‘vy, the Travelers has named Raymond 
inston, field assistant, casualty lines, 
icago branch office. Mr. Johnston has 
ready assumed his new duties. 
lames R. Henry, who will come to 
w York, February 1, was associated 
th the Maryland Casualty in Chicago 
d St. Louis for many years before 
ning the Travelers. At one time he 
s also Detroit manager of Massachu- 
‘“'ts Bonding and also served as exec- 

ve representative of Globe Indemnity 
its headquarters in New York City. 

McClung Smith, who had long experi- 





cice in Chicago with W. A. Alexander 


« Co. before joining the Travelers, will 
ort to his new post in the Chicago 
fice January 15. 





by health authorities, will prove to be 
the saving of the race. We were be- 
coming too soft in our luxuries, and 
these were things which were urgently 
needed from a practical health stand- 
point.” 

The Bankers Indemnity president also 
pointed to other favorable aspects of 
the war effort, particularly in connection 


with progress being made in scientific 
research and invention. He declared: 
“It is reliably estimated that scientific 
research and invention, stimulated by 
the war emergency, have already 
achieved a degree of progress equal to 
that of forty years in normal times. 
These inventions, presently directed to 
military purposes, will subsequently be 
readapted to peaceful purposes for our 
comfort and convenience. 

“Medical science in particular achieves 
progress in time of war because of the 
necessities and the clinical opportunities 
which are presented. Not only medical 
techniques, but the development of sub- 
stitutes for drugs where the normal sup- 
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ply has been cut off is one of the out- 
standing achievements of the past year. 
Now on the Offensive 

“Added to all this is the fact, that 
whereas a year ago we were flounder- 
ing in confusion and doubts, we are now 
united and on the offensive, wherever 
throughout the world the enemy is ex- 
posed to attack. And the mighty force 
of our arms is manifesting itself with 
increasing intensity, and in a manner 
which inspires confidence and _ pride 
among us all. 

“Is there not comfort, then, in the 
thought that all this is not in vain and 
mankind progresses toward unity and 
a brighter future? 
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ME IN °43 


Durine 1942, thousands of insurance men entered the 


armed services. In 1943 thousands more will follow. As a 


result, we who are not privileged to fight on the battle 


fronts must do a double job on the home front. I know 


that my friends and co-workers now in the fight are des- 


perately dependent on the flow of arms from home. 


Yes, I know this means nights spent in study, to obtain 


knowledge of today’s intricate problems and the coverages 


required to meet them. But the work must be done. . . 


American industry must be safeguarded . . . That’s why 


it’s up to me in “43! 


Published by the 


UNITED STATES FIDELITY & GUARANTY CO. 


and its affiliate, 


FIDELITY & GUARANTY FIRE CORPORATION 


. 


Home Offices: Baltimore, Md. 





“Consult your Insurance Agent or Broker as you would your Doctor or 


Lawyer” 
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Sayer Talks on Things to 
Come in Compensation 
ADDRESSES HEALTH CONGRESS 


Says Medical Men and Insurance Have 
Joint Responsibility to Industry to 
Advance Industrial Life 


Henry D. Sayer, general manager, 
Compensation Insurance Rating Board, 
New York, spoke before the Congress 
of Industrial Health at Chicago, Janu- 
ary 12, on “Workmen’s Compensation— 
the Shape of Things to Come.” In keen- 
ly analytical style, he brought home to 
members of the medical profession the 
joint responsibility of themselves and the 
insurance business to serve industry 
through advancing the industrial life for 
the workers. 

While compensation laws are not iden- 
tical, he said, “there is one unfailing rule 
underlying all compensation laws—the 
rule that compensation will be paid re- 
gardless of fault as a cause of injury. 
The liability of the employer is certain, 
but it is not unlimited. Monetary bene- 
fits are fixed at limits that are measured 
by the loss of time or of wage earning 
capacity. They do not include what 
might be termed ‘punitive damages,’ they 
take no account of pain and suffering, 
mental anguish or any of those other 
conditions that would be sympathetically 
urged upon juries. 

Expense of Employer 

“And in addition to payment for loss 
of time or earning capacity, the compen- 
sation system provides for the furnish- 
ing of medical and surgical care and 
treatment at the expense of the em- 
ployer. This was not the obligation of 
the employer under the old employers’ 
liability laws. His only liability for med- 
ical care was in case of a recovery for 
damages by the employe who might in 
such case include in his suit the value 
of the medical services for which he had 
obligated himself.” 

Mr. Sayer said that even though the 
compensation system is comparatively 
new, a quarter of a century in length, 
many now participating in compensation 
activities of one kind or another never 
knew the old employers’ liability system, 
while those who did know it have com- 
pletely reoriented their thinking and now 
never give the old system a thought. 

“The compensation laws have been de- 
clared by the courts in many states to 
be beneficial statutes, that is, they are 
recognized as having been enacted for 
the benefit of the workers,” he said, “and 
as beneficial statutes the courts will 
strive to give full effect to their bene- 
ficial provisions and will interpret them 
liberally. Public opinion and policy will 
demand that all who have any duties 
under those statutes shall do their full 
part to make effective their beneficial 
provisions. Among the groups whose 
participation in the system is essential 
are the employers, the insurance carriers 
and the physicians. The interest of each 
group is different, yet they have much in 
common. 

Employer's Interest 

“The employer, of course, has had a 
keen interest in compensation right from 
the first, for it is he who pays the bills 
and furnishes the money out of which 
the law’s benefits can be paid. As the 
employer of the injured man, he wants 
him to get all that he is entitled to under 
the law and to return to full wage earn- 
ing and production as soon as possible. 
The insurance carrier, too, has been 
keenly alive to its rights and obligations 
under the law. Under its policies of in- 
surance, it assumes the obligations placed 
upon the employer to pay compensation 
benefits and to furnish medical treat- 
ment. If it fails in those obligations, it 
fails to merit confidence and should 
have no place in the system.” 

Mr. Sayer then paid tribute to the 
work of doctors, pointing out: “From 
the first day of the law and from the 
first occurrence of an accident, the doc- 
tor has been a force to recognize. He 
has performed his allotted task of prac- 


O. D. BILL UP IN MINNESOTA 


First Insurance Measure of Session Was 
Drafted on Recommendation of 
Governor Stassen 

First insurance bill to be prepared for 
the hoppers of the Minnesota legislature 
is one on occupational diseases under 
the Minnesota compensation insurance 
act. It has been submitted to repre- 
sentatives of insurance companies and 
they see nothing objectionable in it. The 
bill is the result of a study of occupa- 
tional diseases made since the last ses- 
sion by an interim committee of the 
legislature. In his message to the leg- 
islature Gov. Stassen recommended the 
broadening of coverages as regards oc- 
cupational diseases. This was his only 
reference to insurance in his recommen- 
dations to the legislature. 

The bill defines an occupational dis- 
ease “as one peculiar to the occupation 
in which the employe is engaged and due 
to causes in excess of ordinary hazards 
of employment. The ordinary diseases 
of life to which the general public is ex- 
posed outside of employment are not 
compensable.” 

The attitude of employers toward this 
bill may be discussed at the January 
meeting of the Insurance Buyers Asso- 
ciation of Minnesota when a representa- 
tive of the Minnesota Employers Asso- 
ciation will speak. 





ticing the curative art for the injured 
worker, of saving life, of relieving pain 
and suffering, and of restoring men to 
full earning capacity or, at least, to the 
most useful capacity that the circum- 
stances of a particular case will permit. 

3ut the doctor, as the great individual- 
ist, met his obligations under the law 
individually, responsible in his opinion 
only to his patient. That he had a wider 
field and that his obligation was greater 
than merely treating his patient, was a 
concept that came but slowly and only 
when organized medicine responded to 
its fuller responsibility.” 

Mr. Sayer devoted a considerable part 
of his paper to occupational diseases and 
spoke of the difficulty of defining them. 

Occupational Diseases 

“These seem to be the alternatives that 
present themselves in the development 
of occupational disease legislation, up to 
the present time,” he said. “The medi- 
cal profession can contribute to the 
study of the fairest and most satisfac- 
tory method of providing coverage for 
occupational diseases in the shape of 
things to come. It is a question that 
should not be left wholly to the lawyers 
or to the industrialists or to labor, al- 
though the views of all these parties 
must be taken into account. Those views 
should be based upon informed opinion, 
and the information to be supplied by 
the doctors could be most impressive. 

“In one jurisdiction, the state law has 
provided for a medical board of three 
physicians having special qualifications, 
and this board’makes its findings of fact 
and conclusions upon all medical ques- 
tions arising out of claims for occupa- 
tional disease compensation. That board, 
which is presided over by the Chairman 
of this meeting, a member of the Coun- 
cil on Industrial Health, has performed 
a notable service. Perhaps in the shape 
of things to come, such medical boards 
shall have a most responsible part. 

“Industry, and insurance serving in- 
dustry, do not fear the granting of com- 
pensation to workers who fall victims to 
real occupational diseases such as I have 
tried to describe. But it seems to me 
that industry cannot be made to carry 
the financial burden of compensation for 
all kinds of illness and disease, which 
are the common lot of all and which are 
traceable to employment only in the mat- 
ter of time, and not in the matter of 
causal relation to conditions fairly inci- 
dent to and characteristic of the em- 
ployment.” 

In conclusion, Mr. Sayer said: 

Problem of Future 

“The great problem, the real problem 
of the future, is not in the payment of 
money benefits. It is in the prevention 
of accidents and the furnishing of health- 


ful working conditions. Great strides 
have been made in the field of safety 
during the past twenty-five years. Sure- 
ly those measures will not slacken. That 
field is the particular one of the engi- 
neer. But the surface has only been 
scratched in the field of industrial health. 
It is not within the scope of this paper 
to deal with the problem of general 
health among workers, to comment on 
the vast cost to industry and to the 
whole people of sick absenteeism, and 
all the other disadvantages directly 
traceable to public health. But if any 
lesson has been demonstrated by our 
past experience in the field of occupa- 
tional or industrial diseases, it is that 
the next twenty-five years must see a 
great awakening to the importance of 
controlling the elements that cause oc- 
cupational disease! It is the job of in- 
dustry, aided and advised by the doctors 
and the engineers, to study continuous- 
ly the dangers and hazards of our in- 
dustrial processes, to seek to establish 
measures for their control and to study 
the measures for their cure or allevia- 
tion where they have not been prevented. 

“Insurance will fail industry which it 
serves, medicine will fail the public to 
which it owes endless allegiance, if they 
do not work together for the solution of 
the problems that I have indicated. The 
road lies clear ahead. Though the future 
's obscured by war clouds and though 
the study of many conditions may be 
thrust into the background by the im- 
mediate and imperative need of putting 
our every effort behind the war produc- 
tion program of today, yet we must plan 
for the future and be prepared at the 
proper time to do all in our power to 
advance our industrial life for the work- 
ers, for industry and for the public. If 
we give our highest endeavors, our sober 
thoughts, our ‘intelligent reasons to the 
task, we need not fear the shape of 
things to come in the realm of work- 
men’s compensation.” 


Names Bleakley and Stichman 


Moreland Act Commissioners 


Governor Thomas E. Dewey of New 
York has reappointed Judge William F. 
Bleakley of Westchester as Moreland 
Act Commissioner to examine and in- 
vestigate the administration of the 
state’s workmen’s compensation law, and 


also has designated Judge Bleakley’s 
counsel, Herman T. Stichman, New York 
City, as Associate Moreland Act Com- 
missioner and chief counsel on all public 
hearings. 

Judge Bleakley’s original appointment 
was made by former Governor Lehman 
and expired December 31. Under the 
Moreland Act, only a commissioner can 
swear witnesses but under the new or- 
der, it will be possible to swear wit- 
nesses in the absence of Judge Bleak- 
ley and when he is in New York, the 
inquiry can proceed with the swearing 
of witnesses elsewhere by the presence 
of Commissioner Stichman. Judge Bleak- 
ley will be in complete charge of in- 
vestigations. 








AWARD TO SILICOSIS VICTIM 


Michigan Supreme Court Liberalizes Its 
Interpretation of Occupational 
Disease Act 


The Michigan Supreme Court, after 
having handed down an opinion which 
was construed as virtually preventing re- 


covery of compensation for silicosis un- 
der the limited terms of the state’s oc- 
cupational disease act, has liberalized its 
interpretation of the statute in a current 
opinion, apparently opening the way 
toward allowing awards in advanced 
cases of this disease contracted in the 
mining industry. The Michigan act 
makes silicosis compensable only in 
mining. 

The new opinion, in the case of John 
Kruevinski vs. Robert Gage Coal Co., 
upheld an award of the Department of 
Labor and Industry and it was hailed by 
the Department as “liberal,” and the only 
means of making the terms of the law 
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Holds Military Reservation 
Is Governed by State Law 


The Oklahoma Supreme Court has re- 
cently ruled that the state military 
reservation is governed by the Oklahoma 
statutes, when it upheld an award made 
by the industrial commission in the case 
of Kelly M. Lunday of Lawton vs. the 
United States Fidelity & Guaranty Com- 
pany. While working on the construc- 
tion of an army artillery building on the 
Fort Sill reservation, Lunday was in- 
jured and was awarded benefits by the 
industrial commission. The United States 
F. & G. held that the award was illegal 
because the state had no jurisdiction on 
the United States Government reserva- 
tion, which consequently is not governed 
by the state laws. In its ruling the 
higher court upheld the award and held 
that the military reservation is under 
the state jurisdiction. 





Pittsburgh Casualty Men 


Discuss Current Problems 


Regular monthly meeting of the Cas- 
ualty Insurance Association of Pitts- 
burgh was held January 4 in the Pitts- 
burgh downtown Y. M. C. A., with the 
discussion devoted mainly to the share- 
the-ride program which has affected au- 
tomobile insurance. 

Also discussed were the financial re- 
sponsibility law of the state of New 
York, increase in automobile liability 
and damage rates and medical payment 
to automobile passengers enrolled under 
the War Man-power Board’s share-thie- 
car plan. 





effective actually to compensate silicvsis 
victims and their families. 

The court, noting the fact that the 
Michigan statute grants compensation 
only if silicosis causes death or disability 
within twelve months from the time the 
disease was contracted and coupling that 
with medical testimony that silicosis g°n- 
erally takes ten years to develop into 
acute form, declares “it is important to 
discover what the legislature meant w!'en 
it provided that that compensation ‘e- 
pends on the disease having been con- 
tracted within one year prior to the ‘is- 
ablement.” 

Saying that the testimony in the cas¢ 
showed that the beginnings of tia 
are hard to detect, the court said, 
are of the-opinion ‘that in order that 1s 
statute may be effective and purpos¢ ‘ul, 
it must be construed as providing ‘/al 
the date of contracting starts wie! 
symptoms appear.” 
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BOSINESS OPPORTUNITY —VOURS 


In the plants of industry, in large and small stores, in 
the fields of medicine, law and finance — even in the 
Army, the Navy and the Coast Guard, women are assum- 
ing positions of responsibility. This is true in the business 
of insurance. 


Today, many an agency is directed by some woman 
who has taken over “for the duration”. She is perhaps the 
wife, the sister, or the secretary of the agent, now in the 
service of his country. She likes the business. Here is a 
wide field for the woman of personality, interest, basic 
education, and social accomplishments. Her understand- 
ing of children, the home and schools enables her to dis- 
cuss intelligently various insurance forms. 


Insurance has much to gain from such women. It offers 
them substantial rewards for their contributions. 


Knowledge is basic to progress. Enrollment in the 
Etna Casualty & Surety Sales Course is the means to 
this end. More than 2600 have attended this course 
from every section of the country—approximately 250 from 
the Pacific Coast. In the last session, TWO-THIRDS OF 
THOSE ATTENDING were women! 


The next session opens January 25, 1943. Get the 
details from the Ztna Manager or General Agent in your 
vicinity, or direct from the tna Home Office. Application 
for admission should be made promptly. 
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build America, and for the preserva- Cee. % C 
tion of which we are now fighting, is \ ME RIC A Ld fe 
that freedom of thought and speech AY | \ di 3 @ ‘ 
expressed and preserved in print. b OT, Pe 
ies ae ta ali In the form of insurance policies of every p. 
Printing and pubiisning in this type, printers’ ink records a noteworthy con- Vi 

country developed out of small be- tribution of the insurance industry to the 
ginnings. For example, history re- protection of America. Insurance safeguards tic 
cords that when Benjamin Franklin earning power, investments in property and in 
planned to publish a newspaper in equipment, and legal obligations with the pe 
Philadelphia he was urged not to most comprehensive form of financial pro- - 
enter that over-crowded field, there tection human ingenuity has yet devised. we 
being then three other newspapers in the country. In terms of news- _In the field of Fire insurance and allied he 
papers, periodicals, books, and printed matter pouring from modern coverages the underwriting activities of the tri 
high-speed presses, we have indeed come far since the primitive hand _ Royal-Liverpool Groups cover a wide scope tal 
presses of Ben Franklin’s time. of underwriting and are backed by highly of 
developed service facilities. For particulars Na 

Today (wholly apart from the medium of books) minds are educated, _regardingthemany Royal-Liverpool produc- 
citizens informed, and the mighty force of public opinion in this country __ tionaids,address our Publicity Department. tic 
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